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TEXTI
. MATCH EACH WORD WITH ITS DEFINITION:

1. parcel a) a written document that, when properly executed and de-
livered, conveys or transfers title of real property or bond
.property.

2. subdivision d) the extent of one’s rights or interest in real property.

3. real estate agent | ¢) a person who contracts to build a house or building for an-
other person.

4. lot d) the surface of the land extending downward to the center

of the earth and upward to infinity.
5. developer-builder | e) a piece of land that may be used as a building site for a

house.
6. at the outset f) at the beginning
7. property g) a legal document by which the borrower pledges his own-

ership of the propery as collateral to secure the mortgage: in
the promissory note, note or bond.

8. to lease h) to burden with obligations, debt.

9. general contractor | j) a person who constructs and sells houses on lots he owns.
10. construction loan | k) a legal declaration of a person’s wish as to the disposition
of his property or estate after his death.

11.estate 1) a lot, a piece of land

12. ownership m) the rights and interests a person has in a thing he owns.

13.mortgage n) the fand and all the improvements on it, including the
house.

14 restriction 0) an unauthorized intrusion of a building or other improve-
ment upon the property of the owner, a sidewalk, or a street.

15.to encumber p) 1) to set a part for a particular purpose.
2) to fix a place of smth.

16. easement q) land that is divided or designated to be divided into two or
more lots.

17.subsurface water | r) a lot of water after rain.
18. encroachment s) a right or privilege that one party has in the property of an-
other that entitles the holder to a specific limited use of the

property.
19. will t) legal rights of possession
20. deed u) limitation
21. real estate v) real property
22. to allocate w) to burden with obligations, debt.

TEXT

A lot is a piece of land that is approved by the local building department for use as
a building site for a house. In different parts of the country, a lot is called a parcel,
land, property, or building site. Land is comprised of the surface of the earth and
what is below it down to the center of the earth, and what is above it up to infinity,
and includes all the natural resources such as trees, streams, oil, gas, and minerals.
In addition to the physical quantity, land ownership includes a bungle of legal rights
among which are the right to sell, lease, build, mortgage, encumber, use, enjoy, oc-




cupy, give away, share, will, mine, drill, and farm. These legal rights run with the
land meaning they benefit successive owners.

The law considers each piece of property to be unique. The legal implication of
this is that one parcel cannot be substituted for another. If you bargain for a particu-
lar lot, the seller cannot make you accept a different lot.

Land which permanent man-made improvements such as a house or a barn is
called real estate or real property. Estate means the extent of one’s rights in real
property.

FACTORS TO BE CONSIDERED.

Choosing a lot involves many factors: financial, technical, educational, commer-
cial, social, transportational, recreational, and legal, to name a few. The principal
financial factor is the price of the lot, which is determined mainly by its location, size,
and amount of the property taxes. Technical factors include the availability of mu-
nicipal sewer and water lines; the level of subsurface water and the water table; the
grade slopes; the quality of the bearing soil; and whether the lot is located in a flood-
prone zone. Other concerns would be the quality of the neighborhood schools and
colleges, and the proximity of the shopping centers, supermarkets, social clubs,
houses of worship, mass transit system, as highways, as well as theatres, beaches,
parks, public swimming pools, and ski lifts. Legal factors include type of ownership,
type of deed, deed restrictions, easements, and encroachments.

Building lots that are for sale can be found through the following means: (1) real
estate agents, (2) "For Sale” signs posted along the roads and highways; (3) local
newspapers, (4) friends, relatives and co-workers; (5) developer-builders. It is to be
noted that a developer-builder does not sell an empty lot at a ‘reasonable’ price
unless he is pressed for cash, since he can make more money selling a finished
house.

PURCHASING THE PROPERTY.

There are two ways to buy a lot:

INDIRECTLY. When you contract a developer-builder (also called a developer) to
build you a house on one of the lots in the subdivision he owns, he may show you
several house designs, each with a different price, and ask you to choose one of
them. In many instances, he can take you through either modern homes or houses
under construction that are similar to the ones he is offering.

This method involves the minimum amount of work on your part and is very con-
venient if you have neither the experience nor the desire to get involved in construc-
tion or administrative work associated with building a house. The developer should
either have the experience to supervise construction, or hire professionals to do this
work for him. You need not worry about how much money to allocate for the lot and
how much for the construction.

The disadvantage of this method is that your options in selecting your design are
limited to the few models the developer has to offer. Another disadvantage that you
are required to sign a contract for the entire house at the outset without having a
real chance to study the design or the materials used in construction, and before
you have time to decide whether the offered design fits your requirements and
needs. You may request design changes or construction alterations, but the devel-
oper is likely to discourage any deviation from the original plans since any change
requires efforts, time and money. He will undoubtedly charge you extra money for
any change you want, but he may not have time to do it.



DIRECTLY. Buying a lot outright, you choose a house design and either hire a
general constructor to build you the entire house, or assign parts of it to professional
subcontractors if you feel that you are able and willing to take charge of building
your house. Such an endeavor requires a considerable amount of efforts, time and
know-how, but the personal rewards are great. Being able to choose the design of
your own house is a joy in itself. Selecting the finishing items such as bathtubs,
kitchen cabinets, tiles, windows, doors, etc. is a thrilling and memorable experience
for the entire family. It is financially rewarding in that you will save most of the gen-
eral contractor's profit and overhead expenses and because a general contractor
gets materials and labour at a discount not available to an individual building only
one house. You may also deduct a portion of the points and interest on the con-
struction loan from federal, state, and local taxes.

FINANCIAL PLANNING. At the outset you should estimate how much money to
allocate for buying the lot and how much for the construction. The ratio between the
price of the lot and the total cost of the house depends on the market conditions and
the location. Land is cheaper in rural than in urban areas. Therefore, the price of a
lot as a percentage of the total cost of the house is likely to be less in rural than in
urban areas.

When comparing lot prices, keep in mind that the cash price of a lot is not the only
item to be considered in financial planning. For instance, if a lot is rocky, you will
have to spend a lot of money on blasting; if it is heavy wooded, the land will have to
be cleared; if the grade is steep, you will have to spend money on grading or import-
ing fill; if there is no municipal sewer line to connect to, you will have to construct a
sewage disposal system; and if there is no municipal water line near by, a well must
be drilled.

You should also inquire about the amount of real estate taxes you are expected
to pay since this will have an effect on the amount of the mortgage loan you can ob-
tain to finance the house, and your future financial obligations as well. Remember
that real estate taxes are likely to increase with time.

Il. READING COMPREHENSION TEST:

1. Land with permanent man-made improvements is called ... .
a) property
b) building site
c) real estate
2. The principal financial factor for choosing a lot is ... .
a) price
b) transport
¢) technical factors
3. There are ... disadvantages in building a house indirectly.
a) two
b) three
c) few
4. Contracting a developer-builder is very convenient for ... people.
) experienced
b) inexperienced
c) elderly



5. You spend much more money buying a house ... .
a) indirectly
b) directly
6. Land is more expensive ... .
a) in the country
b) in town
c) at the seaside
7. Real estate taxes are becoming ... with time.
a) less
b) more

IIl. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

Land ownership does not include only physical quantity.

A person who wants to buy a building lot can do it only through real estate agents.
The developer will agree on all your requests for construction alterations.

Buying a lot outright is less expensive than contracting a developer.

There are a lot of advantages in buying a lot outright.

The amount of real estate taxes influence the amount of the mortgage loan.

IV. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-
COMBINATIONS:

The entire house; profit; cash price; at the outset; estate; overhead expenses; the
subdivision; extra money; to allocate.

The extent of one’s rights in real property is ... .

If you decide to contract a developer, you may choose a lot only in ... he owns.

Contracting a developer means that you must sign a contract for ... at ... .

The developer charges ... for any changes the buyer wants.

Buying a lot outright, the buyer saves most of the general contractor's ... and ... .

The buyer must decide how much money ... for the lot and for the construction.

... of the lot is not the only item to be considered in the financial planning.

V. DECIDE WHICH TRANSLATION IS CORRECT:

1. Land with permanent man-made improvements is called real estate.

a) Heaswknumoe MMYLLECTBO— 3TO 3EMNA C AONrOBPEMEHHLIMU NOCTPOUKaMU

6) 3emna ¢ QONrOBPEMEHHbLIMN NPOMBILLNEHHBIMW NOCTPOWKaMWU Ha3biBaeTCa
«HEABWKUMOE UMYLLIECTBOY»

B) 3emMenbHbIA y4acTok ¢ AONTOBPEMEHHBIMA NOCTPONKAMKN Ha3biBaeTCa «He-
ABWKNMOE UMYLLIECTBOY
2. He will undoubtedly charge you extra money for any change.

a) OH, KOHEeYHO, BO3bLMET € BaC NULIHWE AeHbM 33 BCE U3MEHEHUS

6) OH, HECOMHEHHO, BO3bMET C BaC AONOMNHUTENbHYIO CyMMY 3a nioboe name-
HeHue

8) OH, HECOMHEHHO, Ha3HaYWUT BAM AOMNOSTHUTENLHYIO NNATY 32 U3MEHEHUA
3. If there is no municipal water line near by, a well must be drilled.

a) Ecnun HeT ropoAackoro BOAONPOBOAA, TO KONOAEL AOMKEH BbiTb BbIpBIT

6) Ecnn 6nu3ko HET ropoACKoA BOACNPOBOAHON CUCTEMb!, TO AOMKEH BbITb
BbIPLIT KONoAeL
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B) Ecnu 6nn3ko HET ropoackod BOAONPOBOAHONW CUCTEMb!, CneayeT BobipbiTbh
konoaey
4. This method involves a minimum amount of work on your part.

a) J10T MeTog BrHaAET B cebs MUHUMYM paboTb! C Bawew CTOPOHLI

6) 3ToT MeToa NpeanonaraeT MUHUMyM paboThl € BalLEeR CTOPOHD!

B) ATOT METOA BKMNIOYaET B cebn MuHUManbHoe konuuectso pabote!
5. These legal rights run with the land meaning they benefit successive owner.

a) 3TV 3aKOHHbIe NpaBa AenNCTBUTENbHL! Ha 3EMMI0, YTO 3HAYMT, YTO OHU NPU-
HOCST NONb3Y NOCNEAYIOLLMM Bnagensyam

6) 3Tn 3aKOHHbIe NpaBa AEWCTBUTENbHLI HA 3eMMI0, 3TUM OHW NOMOrAloT No-
cneaylowmUM Bnaaenbyam

B) 3T 3aKOHHbIE NPaBa UMEIOT OTHOLLIEHWE K 3eMne, NPUHOCK Bbirogy nocne-
[yroLumm Bnapensuam

VI. ASK YOUR GROUPMATES:

1. what legal rights land ownership includes;

2. what factor choosing a lot includes;

3. which of the methods of buying a lot involves less work on the buyer's part;

4. if there are any disadvantages of this method;

5. what he/she can say about the other method;

6. which method he/she would choose;

7. what the ratio between the price of a lot and the total cost of the house depends on;
8. what items except cash price should be considered in the financial planning;

9. why the buyer is advised to inquire about the taxes.



TEXT Il

I. VISUAL INSPECTION.

After you find several lots that meet your requirement and financial ability, you
should inspect them visually and narrow down your choices. Visual inspection of a
building site reveals a lot of information. At the outset either the owner, the real es-
tate agent, or the developer should provide you with a map or land survey indicating
the location of the lot, its size, and shape. The size of the lot can be indicated either
in acres or square feet. An acre is equal to 43,560 square feet.

High on the list of the items to be checked is the availability of the utilities: munici-
pal water and sewer lines, electricity and telephone lines. If one or more of these
items is not available, you should get an estimate of how much it would cost to in-
stall an alternative system.

Also check the elevation of the building site with respect to the surrounding area.
if it is relatively high, it is an indication that rain water flows away from the lot, which
is good. On the other hand, if it is relatively low, it indicates that rain water of the sur-
rounding area overflows into the lot causing a wet basement, or ponding.

Subsurface water and high water table problems may not be visible at the time of
inspecting the site, but might crop up either during construction or after you've built
the house and moved into it. Subsurface water problems appear after a prolonged
rainfall, causing a wet basement and a malfunctioning septic tank. Since it may not
be raining at the time of inspection, you may ask the neighbors whether they experi-
ence a wet basement problem after heavy rainfalls. High water table may result from
a nearby stream, drain, or shallow rock formations. The underground water level may
be checked by digging a hole where you intend to build the house to a depth equal
to that of the basement or until you reach water. If you encounter wet soil, keep the
hole open for a couple of days until the water level stabili:zes. If the water level is
high, you know that you have to raise the level of the house:, do without a basement,
or look for another lot. (Precautions should be taken to ens ure that nobody trips into
the open hole. After serving its purpose, the hole should be backfilled.)

Visualize the position of the house within the lot. Ideally, the house should be built
on the highest ground, where underground water problem.s are at a minimum. How-
ever, the topography of the lot may indicate that this is not feasible. Foe example,
the highest ground may be at a corner of the lot where ‘/ou are not allowed to build
the house. The solution of this problem is to grade the site, import fill, or install an
adequate drainage system. If you think that undergroiund water may be a problem,
you should consuit an engineer before starting constrwuction.

Grade slopes should not be over 10%, otherwise it would be difficult to walk on, to
use it as a driveway, or to maintain a lawn or any ‘vegetation. Heavy rain can wash
away the top soil taking the lawn with it. More serioi ss, however, when the soit is slip-
pery (technically known -— frictionless). It may slide: down taking the house with it.

Avoid building sites that are on a cliff, a waterfro nt, or a shoreline, where sliding or
soil erosion is a possibility. Insurance company m: 1y refuse to insure homes in these
locations because they consider them to be at higla risk. If you cannot get a home
insurance policy for the house you are going to buiild for yourself and your family,
you are well advised to look somewhere else.

CHECKING THE SOIL.

Soil is a loose upper layer of the earth. It is import ant that the soil be permeable
enough to allow rain water to seep through without [ ronding, but not so permeable

tigat it won't retain the moisture needed for the growth of lawn and shrubs.



More important however, is the bearing soil, which is the layer of soil upon which
the footings are poured. It must be strong enough to safely support the house
throughout its life. Soil should also be uniform so that it does not exhibit differential
settiement. This type of settlement, uniike even settlement, is very harmful because
it causes the foundation and the walls of the house to crack.

Check whether the lot has a soil survey or topography (topo). Such a survey
would be found in the office in the local soil conservation district of the county in
which the lot is located. Soil surveys provide valuable information regarding the lo-
cation and extent of different types of soil, as well as soil properties such as friction
capability or lack of it; the existence of clay types that swell when they gain moisture
and shrink when they dry; and the depth of the rocks.

If you are going to install a sewage disposal system, you must check that the soil
is porous enough to absorb the effluent of the septic tank. This is determined by the
soil percolation test. Information about this test and its procedure can be obtained
from the local or state department of health.

FLOOD CHECKING. You should determine at the outset whether the lot you are
interested in buying is in a flood-plain area. The Department of Housing and Urban
Development (HUD) maintains maps identifying these areas throughout the country.
The federal government provides a subsidized flood damage insurance program
administrated by HUD for property owners of these areas. This flood insurance is
mandatory for properties financed by mortgages, loans, grants or guarantees from a
federally insured or regulated lender or from a federal agency.

Some people choose to build their houses in flood-plain areas because land there
is cheap. Should you decide to buy a lot in one of these areas, check with the
county or state commission to see how frequent and severe the flooding is and what
plans are underway or contemplated to curb flood damage effects.

Il. READING COMPREHENSION TEST:

1. You should be provided with a land survey ... .
a) during the inspection
b) at the beginning of the inspection
c) after the inspection

2. The most important problem on the list is ... .
a) the location of the lot
b) the level of the subsurface water
c) the availability of the utilities

3. Subsurface water problems appear ... .
a) during the inspection
b) after the inspection
¢) after heavy rain

4. You should build your house ... .
a) on a high ground
b) on a low ground
¢) on a slippery ground

5. Insurance companies consider a house to be at high risk if it is situated ... .
a) in the comer of the lot
b) on a cliff
) not far from the highway.

6. The ideal place for building a house is ... .
a) in the centre of the lot



b) on the lowest ground

c) on the highest ground
7. Itis desirable that the soil be ... .

a) permeable

b) frictionless

C) porous

IIl. DECIDE WHETHER THE SENTENCES ARE TRUE OR FALSE:

1. You should inspect several lots and narrow down your choice.

2. ltis good if the building site is relatively high.

3. Rain water will not overflow into the lot if the elevation of the building site is low.
4. Prolonged rainfalls cause a wet basement.

5. The house must be built in the highest ground only.

6. You should do without a basement if the water level is high.

7. Sloping soil is more dangerous than slippery.

8. Differential settlement is very dangerous.

9. High water results from heavy rain.

IV. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-
COMBINATIONS:

Acres; square feet; visible; to take precautions; to wash away; soil; bearing soil;

soil survey; to shrink.

1. The size of a lot can be indicated eitherin ... or ... .

2. Heavy rains can ... the top soil taking the lawn with it.

3. ... will give you information about the soil.

4. You should ... that nobody trips into the open hole.

5. if the soilis dry, it ... .

6. Water problems may not be ... at the time of inspecting the site.
7. The first thing to check during the inspection is ... .

8. The loose upper layer of the earth is ... .

9. The layer of the soil upon which the footings are pouredis ... .

V. DECIDE WHICH TRANSLATION IS CORRECT:

1. You should inspect a lot of lots visually and narrow down your choice.

a) Bam Hafo MHCNEKTUPOBATL BCE YYaCTKU U Cy3UTb CBOIA BbIGOP

6) Bam cnefyeT 0CMOTPETb MHOTO Y4acTKOB WU OrpaHu4uTL CBOV BbIGOp

B) Bbi SONXHLI OCMOTPETH HEKOTOPbIE Y4acTKv U caenaTb Ceov BbIGOp
2. High water table may result from a nearby stream, drain, or shallow rock formations.

a) BbICOKMIA ypoBEHb BOAbI MOXET NPOM30IATU B pesyneTarte 6nu3ko pacnono-
IEHHOrO Py4bs, APEHAXHOR KaHaBbl U NONbLIX FOPHbIX 06pasoBaHUi

6) BbiCokuiA ypoBeHb BOAbI MOXeET ObMb U3-3a 6AU3OCTN pyubs, APEHaXHON
KaHaBbl UNW NYCTbIX FOPHbIX 0bpa3oBaHwy

8) Bbicokuid ypoBeHb BoAbl 06pa3yeTcs U3-3a pacnonoXeHHoro 6nM3Ko pyubs,
APEHaXaon KaHaBsbl AW NONbIX ropHbix obpasoBaHui
3. If you encounter wet soil, keep the soil open for a couple of days until the water table
stabilizes.

a) Ecnu Bbi HATONKHYNWUCH Ha BRAXHYIO 3EMA0, OCTaBbTE SIMY OTKPbITOMA Ha 2
aHs, 4Tobbl cTabunuanposancs yposeHs BOAbI
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6) Ecnu Bbl oBHapyxvunu Bnaxtyto NOYBY, OCTABbTE SMY OTKPLITOW Ha He-
CKONbKO AHEW, NoKa cTabunuanpyeTcs yposeHb BOAbI

B) Ecnu Bbl HaTONKHYNUCL HA BNAXHYIO NOYBY, OCTaABbTE AMY OTKPLITOM Ha
napy gHew, Noka He cTabunuaupyeTcs yposeHs BOAbI
4. Visualize the position of the house within the lot.

a) OnpegenuTe pacnonoXeHwe 4oma B npegenax y4acrka

6) MpepacraBeTe cebe pacnonoxeHwe JoMa B Npeaenax y4acTka

8) OnpeaenuTech C MECTOM HaXOXAEHUS [OMA Ha y4acTke
5. Insurance companies may refuse to insure homes at these locations because they
consider them to be at high risk.

a) CtpaxoBble KOMNaHWKM MOryT OTKasaTb B CTPaxOBaHUM [OMa B 3TUX MeCTaXx,
MOTOMY HTO OHU CHUTAIOT, YTO OHU HAXOAATCA B BONLLLOW ONACHOCTU

6) Ctpaxosble KOMNaHUX MOryT OTKa3aTbCA CTPaxoBaTb AOMA B 3TUX MeCTax,
MOTOMY 4TO OHU CYUTAIOT, YTO AOMa HAXOASTCA B 6OMLLUOW ONACHOCTU

8) CTpaxosble KOMNaHWN OTKa3LIBAIOTCA CTPOUTL AOMA B TaKMX MecTax, no-
TOMY HTO OHWU CHUTAIOT, YTO 3TO PUCKOBEHHO
6. It is important that the soif be permeable enough to allow rain water to seep through
without ponding.

a) BaxHo, 4tobbl noysa Gbina 4OCTAaTOYHO NPOHUUAemMa 4NA Toro, YTobbl 4o-
»aesasn eoda Morna npocaduearbcs 6€3 3anpyxusaHus

6) BaxHo 4T06ki Nouea Obina Takow NpPoHWUaemon, YTobbl Boga nNpocaquBa-
nacb B 3eMni0

B) BaxHo 4T0bbI NnoyBa 6Gbina NnpoHvuuyaemas, 4Tobbl NO3BONUTL Boge NPOCa-
4MBaTLCH

Vi. ASK YOUR GROUPMATES:

. why visual inspection of the building site is very important;

. what the most important item to be checked is;

. why the high elevation of the building site is better than the low one;

. when water problems may crop up;

. what he/she should do if the water level is high;

. what problem he/she may run into if the sail is slippery;

. why it is advisable to avoid building sites that are on a cliff, a waterfront, or a
shoreline;

. ifitis good when the soil is very permeable
what kind of information he/she can receive in a soil survey;

0 what kind of soil he/she has learnt about.

= © ~NOOAEWN=
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TEXT I

. MATCH EACH WORD WITH ITS DEFINITION:

1. Eminent Domain

a) a type of ownership that is subject to certain limi-
tations by the grantor as indicated by the phrase “as
long as”, “while” and “until”. If the grantee violates
one of the limitations, ownership returns to the
grantor automatically.

2. seized property

b)ownership of the property that is limited in dura-
tion to the life of the grantor, grantee or a third party.

3.life estate

c) the right of the federal and state governments or
public service organizations to acquire all or part of
a privately owned property for public use regardless
of the owner's wishes. The law requires that the
owner be fairly compensated.

4 permanent right

d) the price paid for the purchase of a real property.
It may be in the form of money or services.

5. condemnation

e) confiscated property

6. to convey a property

f) to bring a civit action against smb.

7. Fee Simple

@) an estate of inheritance in land with limitation

8. Fee simple on condition

h) the highest form of an ownership of real prop-
erty, continuing forever. It entitles its holder to the
entire property with unconditionat power of disposi-
tion during his life and descending to his distrib-
utees.

9. grantor i) the person to whom the title to real property is
transferred (buyer)
10. to seek j) to transfer a property

11.Fee simple determinable

k) a just legal title intended to exist for a long period
without regard to unforeseeable conditions

12 distributee

1) the person who transfers title to real property by
deed (the seller)

13. to sue for smth.

m) to ask for, to request

14. valuable consideration

n) confiscated property

15. grantee

0) a person who shares in a decent estate

It is required by law to physically inspect the premises (the lot) for rights that oth-
ers may have to the property. Such rights may include easements and encroach-

ments.

An easement is a right that may be exercised by one party to use the land of an-
other for specific purposes. An example of an easement is the right of the electric
utility to use the land of an owner to lay its cables or install its poles. Another exam-
ple is when an owner of a lot has a right to cross the neighboring lot to get access to
a road or lake. Easements run with the land, and are not cancelled when ownership

to either lot changes hands.

An encroachment occurs when a part of a building, a fence, or a driveway ex-
tends illegally beyond the land of its owner into the neighboring lot. Encroachment
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can be verified visually or by a land survey. If the encroachment is less than 10
years old, the encroached upon property owner may sue for removal of the en-
croachment or seek damages. But, if the encroachment is more than 10 years old, it
may become an easement and so become a permanent right.

In addition to physical checking of the lot, you should ensure that the lot is not
earmarked to be seized for public use. A federal or state government or a public ser-
vice organization can acquire a privately owned lot through a court action called con-
demnation. The statute under which this power is given is called Eminent Domain.
The law requires that the owner of the seized property must be fairly compensated.

Also check the type of deed you would be getting because all deeds are not alike.

TYPES OF OWNERSHIP. There are 4 types of property ownership: (1) Fee Sim-
ple or Fee Simple Absolute, (2) Fee Simple Determinable or Qualified, (3) Fee Sim-
ple on Condition and (4) Life Estate.

FEE SIMPLE or FEE SIMPLE ABSOLUTE. This is the highest form of the owner-
ship. It entitles the title of holder of the property to unconditional power of disposi-
tion during the person’s life and descending to the person’s distributes and legal
representatives upon his or her death.

FEE SIMPLE DETERMINABLE or QUALIFIED. This can easily be identified by
the language of condition such as the words “as long as”, “while” and “until’. For
example, a grantor (seller) conveys a property to a grantee (buyer) as long as he
does not open a liquor store on it. If the grantee opens a liquor store on the prop-
erty, ownership goes back automatically to the grantor.

FEE SIMPLE ON CONDITION. Its language is different from the fee simple de-
terminable in that it states a condition that if not fulfilled, the grantor has the rnight
to repossess the property. For example: “To the grantee, but if the property is not
used for recreational purposes, the grantor has the right to reenter and repossess
the property.” In this type of ownership, the right to repossess is not automatic as
in the case of the fee simple determinable.

LIFE ESTATE. Life estate ownership is limited in duration to the life of the gran-
tor, grantee or a third party. For example, a grantor grants a property to a grantee
for as long as the grantee lives; after the grantee’s death, the property is granted
to a particular charity. The grantee can sell the property to a buyer. The buyer will
have absolute ownership (fee simple0 to the property as long as the grantee lives.
When the grantee dies, ownership goes to charity. The duration of life estate may
not necessarily be tied to the life of a human being. For example, a grantor grants a
property to a grantee as long as the grantor's beloved dog, Rex lives; after Rex's
death, the property returns to the grantor's heirs. The grantee has absolute own-
ership (fee simple) to the property as long as Rex lives. Should the grantee dies
before Rex, his heirs inherit the property for the duration of Rex's life.

You should be certain that you buy a property that has a fee simple type of own-
ership.

After you satisfy yourself and your family that a particular lot is the best you can
get whether or not it includes a finished house, you will have to enter into a Contract
of Sale with either a developer or the lot's owner
READING-COMPREHENSION TEST:

An encroachment may become an easement in ... years.
a) five
b) ten
c) twenty
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An easement is a right that runs with ... .
a) the building
b) ownership
¢) the land
The highest form of ownership is ... .
a) Fee Simple on Condition
b) Fee Simple Determinable
¢) Life Estate d) Fee Simple Absolute
“Fee Simple Determinable” is ... .
a) limited in duration
b) limited by a condition
¢) without any conditions
The right to repossess the property is automaticin ... .
a) Fee Simple Determinable
b) Fee Simple on Condition
c) Life Estate
d) Fee Simple Absolute
... gives the right to descend the property.
a) Life Estate
b) Fee Simple Determinable
¢) Fee Simple Absolute

Il. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

1. An easement gives the right to another party to use the land for any purposes.

2. An encroachment is a legal right of one party to use the land of another party.

3. Encroachment can be verified only by a land survey.

4. You should not buy a lot without ensuring that the lot is not earmarked to be seized
for public use.

5. Under life estate ownership the property goes to charity after the grantee’s death.

6. If the property is seized, the owner is fairly compensated.

7. The holder of a fee simple type of ownership can't descend his property.

Hl. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-
COMBINATIONS:

Eminent Domain; encroachment; condemnation; an unconditional power; to
change hands; to reenter and repossess; to sue
1. The encroached upon property owner may ... for the removal of the encroachment.
2. ... means taking private property for public use with fair compensation to the owner.
3. ... is the right of the federal and state govemments or public service organizations to
acquire all or part of a privately owned property for public use regardless of the
owner's wishes.
4. Under “Fee Simple on Condition” ownership the grantor has the right ... the prop-
erty, if the condition is not fulfilled.
5. Easements are not cancelled when ownership to the lot ... .
6. ... is an illegal extension beyond the land of its owner into the neighboring lot.
7. The owner of a fee simple type of ownership has ... to dispose and descend his
property.
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IV. DECIDE WHICH TRANSLATION IS CORRECT:

1. An example of an easement is the right of electric utility to use the land of the owner
to lay its cables or to install its poles.

a) Hanpumep, npaBo npeanpuATWUA 3NEKTPOCETU UCNONb30BATL 3EMMI0
Ans npoxknaaku kabens unu yctaHoBKU CTONGOB.

b) MNpuMepom npaea npoxofa No 4y>XOA 3emne ABNAETCA NPaBo npea-
NPUATUA NEKTPOCETU UCNONBb30BATL 3EMMI0 BNaaenbiia, HYTobbl NPONOXuUTL
kabenb Mnu ycraHosuTb cToNGbl.

c) OAHUM U3 NpUMepOoB NpaBa NPOXO0AA MO YYXXOW 3emne ABNSeTCA npa-
BO, UCMONb3yeMoe NPeAripUATUSMU 3NEKTPOCETU Npu npoknaake kabens
Unu ycTaHoBku cTonbos.

2. The law requires that the owner of the seized property be faily compensated.

a) 3akoH TpebyeT, 4ToObl BNagensLUamM peKBU3UpOBaAHHONW COBCTBEHHOCTY
XOpOoWwo 3annaTunu.

b) 3akoH rnacut, 4TO BNagEenbLAM PEKBUIUPOBAHHOW COBCTBEHHOCTU
AOMKHbI XOPOLLIO KOMNEHCUPOBAaTL 3aTpaThl.

¢) 3akoH Tpebyer, 4Tobbl BNagensLam pekBu3MpoBaHHON COBCTBEHHOCTU
6biny cnpaseanNMBO BO3MeELLeHbI YBbITKA.

3. ... the encroached upon property owner.

a) ... Bnagenew, Yoo 3eMenbHyl0 COBCTBEHHOCTb OTHANW.

b) ... BNaaeney, Ha 4Yby NPaBa NOKyLWanuch.

C) ... BNagened, Ha Y4bto 3eMenbHY COBCTBEHHOCTL BTOPrAUCS.

4. ... all deeds are not alike...

a) ... He BCe [OKYMEHThL! OAUHAKOBb!.

b) ... AOKYMEHTbI He Bceraa OAMHaKoBbI.

C) ... BCE AOKYMEHTbI HE OAUHAKOBbI.

5. The buyer wilt have absolute ownership.

a) Y nokynatens 6yaeT nonHoe Npaso BnageHWs cobCTBEHHOCTbIO.

b) Nokynarens 6yaeT uMeTe NONHOE NPaBo BaAeHWUA COBCTBEHHOCTLIO.

¢) Y nokynatens bynet abconoTHoe npaso cobCTBEHHOCTH.

6. You are likely to get a bargain.

a) Noxoxe, Bbl 3aKNOYUTE CAENKY.

b) Bo3aMOXHO, Bbl 3aKNIOHUTE CAENKY.

¢) BamM noHpaeuTCA 3aKnioNaTh CAENKU.

V. ASK YOUR GROUPMATES:

1. why it is required by law to physically inspect the premises.

2. what example of an easement he/she can give.

3. what the difference between an easement and encroachment is.

4. in what case the encroached upon property owner may seek damages.

5. when an encroachment becomes a permanent right .

6. in what way a public service organization can acquire a privately owned lot.
7. how many types of property there are.

8. what the difference is between Fee Simple Determinable and Fee Simple on Condi-
tion types of ownership.

9. under what type of ownership the property is granted to charity.

10. why Fee Simple is the highest form of ownership.
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TEXTIV

1. MATCH EACH WORD WITH ITS DEFINITION:

1. contract of sale

1. the judicial decision of a case in court

2. judgment

2. an offer to buy real estate accompanied by a deposit of
money as evidence of the buyer’s good - faith intention to
complete the transaction

3. eamest money

3. a sum of money or anything given as security or in part
payment

4 encumbrance(s)

4. a charge against real property made by a branch of gov-
ernment to cover the proportionate cost of an improvement
such as a street or sewer

5. tax 5. a cash deposit paid by the prospective buyer as evidence of
his good-faith intention to complete the sale
6. easement 6. any cloud against clear title of a property that diminish its

value

7. offer to purchase

7. the process by which the promises and agreements be-
tween the parties to a real estate transaction are fulfilled

8. lawyer

8. an elective county official who keeps records of property
titles

9. assessment

9. aright that one party has in the property of another that enti-
tles the holder to a specific limited use of the property

10. deed restrictions

10. an act that is done in honesty and sincerity

11. county clerk

11. an agent who buys or sells for a principal on a commission
basis without having title to the property

12. binder 12. a person who conducts lawsuits for clients in a court of law
or advises or acts for clients in other legal matters )
13. principal 13. the amount of the mortgage debt; a main party in a trans-

action; the homeowner who hires a real estate broker

14. title insurance
company

14 persons who are considered legally capable of entering into
contact with others based on minimum age and sound mind

15. lis pendens

15. a legal right or claim that one party attaches to the property
of another as security for paying a debt or obligation

16. broker

16. a written agreement or a contract for a sum of money de-
posited with a third person by whom it is to be delivered on the
fuifillment of some condition

17 lien

17. a notice filed in the public records where the property is
located informing the public that a legal action against a prop-
erty is pending

18. deposit

18. a sum of money demanded by a government for its sup-
port levied upon incomes, property, sales, etc.

)
|

19. mortgage

19. a right given to laborers to secure payment for either work
performed or material furnished where the value or condition
of the property has been improved and the workers have not
been paid

l

20. escrow account

20. conditions and restrictions placed in the deed or a sepa-
rately recorded declaration by a grantor for the purpose of tim-
iting the use of the land by future owners

-~
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21.to commingle 21. a company protecting the owner or mortgagee of real es-
tate from lawsuits or claims arising from a defective title

22 time of essence | 22. a legal document by which the borrower pledges his own-
ership of the property as collateral to secure the mortgage
debt included in the promissory note, note, or bond

23.time of essence | 23. to mix the clients’ funds or deposits with agents’ personal
funds

24, closing 24. a clause used if either the buyer or the seller of real prop-
erty has compelling reasons for closing the title on a fixed date
stated in the contract

25. competent parties| 25. an agreement between two or more parties for saling

26. good faith 26. a contract having legal force
27. valid contract 27. a contract made in accordance with procedures that en-

sures validity

28. formal contract 28. an offer to buy real estate

CONTRACTS AND ARBITRATION.

A contract is an agreement between competent (sane adult) parties to do certain
things that are legally enforceable. In the course of building your house, you will en-
ter into a contract of sale of real estate either with a developer to buy a house includ-
ing the lot, or a landowner to buy an undeveloped lot. For the fatter case, you will
enter into additional construction contracts with either the general constructor to
build the entire house or several subcontractors, each to build a specific part of the
house.

ESSENTIALS OF A CONTRACT OF SALE OF REAL ESTATE. The contract of
sale of real estate must explicitly contain all the terms and conditions agreed upon
between you (the buyer) and the developer or lot owner (the seller). Implied agree-
ments or understandings are not enforceable. For example, if the seller does not

- 8xplicitly promise to deliver a full covenant and warranty deed, you may be required
to accept a bargain and sale deed.

The essentials of a valid contract of sale are:

1. There must be a meeting of the minds, meaning a mutual agreement be-
tween buyer and the seller on the provisions of the contract.

2. The contract must be in writing and signed by both parties.

3. The parties must be identified.

4. The parties must be competent.

5. An expression of the seller's agreement to sell and the buyer's agreement to buy.

6. The property must be sufficiently described.

7. The price (valuable consideration) and the terms of payment.

8. Agreement of the seller to convey title. The contract usually specifies the
type of deed to be delivered to the buyer, although this is not essential.

ENCUMBRANCES. An encumbrance is a right to the property by a third party. It
often limits land use but does not prevent transfer of title. Where there are encum-
brances in the title to be conveyed, the contract must express the agreement of both
parties with the respect to them. Some of the most common encumbrances are.

1. Unpaid taxes and assessments for | H ey-automatically.be-
come liens to the property.

2. Mortgages.

3. Lease of the property or any part of iy
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4. Judgments against the seller, duly recorded in the county in which the property
is located.

5. Mechanic’s liens for work performed or material fumished for use to improve the
value of the property.

6. A legal document (lis pendens) filed in the office of the county clerk, giving notice
that the action or proceeding id pending in the courts that may affect the title to the
property.

7. Encroachment of a structure on the land of the adjoining owner or a street.

8. Easement (the right of one party to use the land of another for specific pur-
poses).

9. Deed restrictions.

10. Code or zoning violations (discovered by a recent land survey or certificate of
occupancy).

TIME IS OF THE ESSENCE. This clause is used if either the buyer or the seller -
has compelling reasons for closing the title upon a fixed date stated in the contract.
By that date, the seller must be able to deliver the deed to the property and the
buyer must be able to pay the agreed upon price. If either parties is unprepared by
then to fulfill its obligation, it may suffer substantial financial losses. Thus, extreme
caution should be exercised when including this clause in the contract.

OFFER TO PURCHASE. In many parts of the country, buying real property be-
gins with an offer to purchase, which is sometimes called a binder or earnest money
agreement. It is an informal agreement, usually drawn by a real estate agent, in
which you (the buyer) set your terms and sign it. The agent may require from you a
small cash deposit, for which he gives you a receipt, as evidence of your “good faith”
to complete the transaction. Subsequently, the agent presents your offer to the
seller. If the seller accepts it, a formal contract of sale is signed within a few days.
Care should be taken to ensure that the terms of the final contract are exactly the
same as those of the offer to purchase.

You, the buyer, may withdraw the offer to purchase at any time prior to its accep-
tance by the seller. In order not to tie up your offer for a long period of time, you are
advised to specify a deadline for its acceptance, beyond which time your offer ex-
pires automatically. If you withdraw your offer before it has been accepted or if your
offer is rejected or has expired, you are entitled to the retum of all your deposits.

SHOPPING FOR SERVICES. When the seller accepts your offer to purchase,
you should start shopping for services such as a mortgage, lawyer's services, and a
titte insurance company. Once you've secured a mortgage commitment and re-
tained a lawyer, you should convey this information to the seller either directly or
through the real estate broker, if there is one. Subsequently, the seller asks his or
her lawyer to prepare a formal contract of sale. A contract is then drawn, signed by
the seller and mailed to your lawyer for his review and to obtain your signature and
the deposit check. At this point, your lawyer advises you as to what your losses will
be if you default, based on the terms of the contract. Next, your lawyer mails both
the signed contract and the deposit check to the seller's lawyer who keeps them un-
il the closing. If you do not know of a title insurance company, your fawyer may rec-
ommend one to you.

DEPOSITS. When you and the seller sign the contract of sale, it is common but
not essential that you enclose a cash deposit with the contract. You should not pay
a deposit, or sign a contract, unless you are fairly certain of your ability to complete
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the transaction, since the deposit may be retained by the seller if you default, de-
pending on the terms of the contract.

The amount of the deposit is subject to negotiations between the seller and the
buyer. Naturally, the seller likes to get a large deposit to compensate him for any
losses he may incur if you default and to pay for his lawyer and the real estate bro-
kers. On your part, you like to pay a small deposit to minimize your losses should
you become unable to complete the transaction. In most contracts, the deposit is
equal to 10% of the purchase price.

This deposit may be held by either the seller's lawyer, or the real estate broker in
a special escrow account. The escrow holder may maintain one escrow account for
deposits from all her clients, but she is not permitted to commingle the escrow
money with her personal funds, and she must maintain complete and accurate re-
cords of all her customers' deposits.

Il. READING-COMPREHENSION TEST:

1. There are ... essentials of a valid contract of sale.
a) six
b) eight
c) ten
2. An encumbrance is a right to the property by... .
a) a first party
b) a second party
¢) a third party
3 Buying real property begins with ... .
a) shopping for services
b) an offer to purchase
¢) the contract of sale
4. In eamest money agreement ... sets his terms and signs it.
a) the buyer
b) the seller
¢) the agente.
5. ... prepares a formal contract of sale.
a) the buyer's lawyer
b) the real estate agent
¢) the seller's lawyer
6. Itis ... for the buyer to enclose a cash deposit with the contract.
a) essential
b) unnecessary
¢) common
7. ... wants the deposit to be as large as possible.
a) the buyer
b) the seller
8. If a person buys a house including a lot, he will enter into a contract of sale of real
estate with ... .
a) the landowner
b) a developer
¢) a contractor
9. The contract of sale of real estate must be signed by ... .
a) both the seller and the buyer
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b) either the seller or the buyer
c) a general contractor and the buyer

. DECIDE WHETHER THE FOLLOWING STATEMENTS ARE TRUE OR FALSE:

1. The buyer will have to enter into additional construction contracts with either a gen-
eral contractor or several subcontractors if he buys an undeveloped lot.

2. If the buyer is unprepared to fulfill his obligation upon a fixed date stated in the con-
tract, he will have to pay much more money.

3. A real estate agent will require from the buyer a great deal of money for an offer ta
purchase.

4. Binder is a formal contract of sale.

5. The terms of the final contract must coincide with those of the offer to purchase.

6. The buyer and the seller prepare the contract themselves.

7. The buyer is interested in paying a large deposit.

8. The buyer and the seller agree upon the amount of the deposit.

9. The less the deposit the better it is for the seller.

10. The deposit can be held by either the seller or the buyer.

IV. SUUPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-
COMBINATIONS:

an informal agreement; the seller’s lawyer; financial losses; to minimize

losses; a cash deposit; a formal contract of sale; terms and conditions; an
agreement

1. A contract is ... between competent parties to do certain things that are legally en-
forceable.

2. The contract of sale of real estate must explicitly contain all ... agreed upon between
the buyer and the seller.

3. If either the buyer or the seller is unprepared to fulfill his obligation by the fixed date,
he may suffer ... .

4. A binder is ... in which the buyer sets his terms.

if the seller accepts the buyer’s offer, ... can be drawn out.

5. While signing the contract the buyer may enclose ... with it.

6. The deposit is usually held in ... .

7. ... keeps the signed contract and the deposit until the closing.

8. The buyer wants to pay a small deposit ... .

V. DECIDE WHICH TRANSLATION IS CORRECT:

1. The parties must be competent.
a) CTOpPOHB! AONXKHbBI BbiTh NPABOMOYHLIMM.
b) CTopoHs! ROMKHBI BbITb KOMNETEHTHBIMU.
¢) CTOPOHbI ROMMKHBL BbITh 3HAIOLWUMN.
2. The contract must be in writing and signed by both parties.
a) KoHTpakT aonmxeH BbiTb HAaNUCaH U 3asepeH obeumm cTopoHamu.
b ) Hyx®0, 4TOGBI KOHTPAKT NoaNKcanu v 3agepunu obe CTOpPoHbI.
¢) KoHTpakT ponweH 6biTb B nucbmeHHoW chopme u noanucaH obenmu
CTOPOHAMM.
3. The buyer must be able to pay the agreed upon price.
a) Nokynatens ROMKEH AOrOBOPUTLCS O BLINNATE CyMMb.

20



b ) MoxynaTenb AonKeH 3aNNaTUTL AOrOBOPHYHO CYMMY.
¢) MoxynaTenb AomkeH ObiTb B COCTOAHUM YNNATUTb COrMacoBaHHylo
CyMMmYy.
4. Extreme caution should be exercised when including this clause into the contract.
a) CneayeT nposiBuTb 0coByl0 OCTOPOXHOCTb, KOrAa Bbl BKNIOHYAETE 3TOT
NYHKT B KOHTPaKT.
b) CneanyeT NposanaTe NpeaenbHy OCTOPOXHOCTb MPY BKITIOYEHUN 3TO-
O NYHKTa B KOHTPAKT.
¢) Bbl gomxHbl cobnioaate NpegentHytd 0CTOPOXHOCTL, BKNOYan 3ToT
NYHKT B KOHTPAKT.
5 If the seller accepts the buyer's offer, a formal contract of sale is drawn within a few
days.
a) Ecnu npogaseu npuHUMaeT npeanoxeHue noKynaTens, opuanyeckui
AOKYMEHT BbINUCHIBAETCA B TEYEHUE HECKONbKUX AHEN.
b) Ecnu npoaasey, NpMHUMAET NpegnoXeHue NoKynaTens, opUuaNYecKuin
AOKYMEHT O(POPMNAETCA B TEYEHUE HECKONBbKUX AHEN.
¢) Ecnn npoaasey NpMHUMaeT NpegnoXeHUe NOKynaTens, opuandecKui
AOKYMEHT OhOPMNSETCH Yepes HECKONBKO AHENA.
6. The amount of the deposit is subject to negotiations between the seller and the
buyer.
a) Cymma 3anora noAnexuT cornacosaHuio Mexay NpoAasuUoM U nokyna-
Tenem.
b) Cymma 3anora noanexut CornacosaHWio Mexay nokynatenem u npo-
AasLom.
¢) CymMma 3anora sSBNReTCR NpeamMeToM Neperosopos Mexay NpoaasuUoM
1 NoKynatenem.

VI. PUT THE SENTENCES IN A SEQUENCE ORDER TO MAKE “THE
PROCEDURE OF BUYING REAL PROPERTY"

1. The buyer sets his terms and signs an offer to purchase.

2. Areal estate agent draws an informal agreement between the buyer and the seller.
3. The agent requires from the buyer a small cash deposit as evidence of his willing-
ness to complete the transaction.

4. The agent presents the buyer's offer to the seller.

5. A farmal contract of sale is drawn if the seller accepts the buyer’s offer.

6. The buyer starts shopping for legal services after the seller accepts his offer to pur-
chase.

7. The buyer secures the mortgage commitment.

8. The buyer retains a lawyer.

9. The buyer conveys the information about his securing a mortgage commitment and
retaining a lawyer to the seller.

10. The seller asks his lawyer to prepare a formal contract of sale.

11. The formal contract is signed.

12. The formal contract is drawn.

13. The contract is mailed to the buyer's lawyer for his review.

14. The buyer's lawyer mails both the signed contracts and the deposit check to the
seller's lawyer.

18. The seller's lawyer keeps the contracts until the closing.
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Vil. ASK YOUR GROUPMATES:

1. with whom a person will enter into a contract of sale of real estate in the course of
building a house.

2. what the essentials of a valid contract are.

3. what an encumbrance limits.

4. what buying real property begins with.

5. in what way the buyer can prove his good faith to complete the transaction.
6. if itis necessary for the buyer to enclose a cash deposit with the contract.
7. when the buyer is advised to pay a deposit.

8. what the amount of the deposit can be.

9. where the deposit may be held.

10. what the duties of the escrow holder are.
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TEXTV
I. MATCH EACH WORD WITH ITS DEFINITION:

mrindpal a)a Esum or percentage allowed to a real estate
agen

2. listing b) failure to fulfiithe terms of an agreement or a
contract

3. damages ¢) the amount of the mortgage debt; a main party
in a transaction

4 action of specific d) someone who buys goods or services per-
formance

3. to rescind ) to supply a business transaction with means of

i payment

i6. real estate commission f) a court action to compel a defaulting party to

L comply with the provisions of a contract

7 a listing broker g) compensation awarded by court to a person
who has sustained injury to his property or rights

i through the act or default of another

8. default h) an agreement between the seller and a real
estate broker by which the broker is authorized to

! represent the seller in soliciting offers to buy the

! property.

ig_._to finance the deal ) to cancel the deal

110. Customer k) an agent who compiles records

Real Estate Commission.

The real estate commission is a fee for services. It is usually paid by whomever
hires the broker or agent. In most cases, it is the seller. (The party that hires the real
estate agent is called the Client or the Principle, and the other party is called the
Customer.) A buyer may pay the real estate commission provided that this fact be
known to all parties, and that they agree to it. Also a buyer may hire a broker to find
him a parcel. In this case, the buyer usually pays the broker's commission; the bro-
ker must make this fact known to all parties.

There is no rule for how much the commission should be. The client may either
negotiate the commission with the broker or shop around for better rates. For land
sale, it varies from 4% to 10%, but in most cases, the range is 5% to 7%.

The broker who obtains the listing from the seller is called the listing broker. List-
ing is an agreement between the seller and the real estate broker by which the bro-
ker is authorized to represent the seller in soliciting offers to buy the property in re-
turn for a negotiated fee payable when property is sold, usually at the closing.

The listing broker may give notic er brokers that he has such a property for
sale in case one of them has an intef®€Sted buyer.

If a broker other than the listing broker finds a prospective buyer, she has to pre-
sent the offer to purchase to the listing broker who must submit it to the owner. If the
offer is accepted and the property is sold, the broker who found the buyer is called
the selling broker. In this case, the fee or commission is usually, but not always, split
between the two brokers. If for example the fee is 6%, each broker gets 3%.

Further, a broker usually hires sales representatives to work on her behalf on a
peicentage basis that is negotiated between both.
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The listing and selling brokers and their sales representatives owe their loyalty to
their employer who pays them, usually the seller, and they must not disclose
whether the seller will accept a price lower than the listing price or any facts that
might impair the seller's bargaining position. They try to get the seller the best and
highest offer. The highest offer is not always the best because it may be accompa-
nied by terms unacceptable to the seller such as the seller being required to finance
the deal, or the buyer offering a very small deposit or requesting a specific closing
date that the seller cannot meet. Thus, you should not confide in a real estate broker
or representative regarding the offering price or your financia! posture. This is not
because she is not trustworthy, but because she represents the seller. She is not
supposed to counsel you. For example, if you tell hes:” | will offer $40,000 for the iot,
but | can go up to $45,000, what do you think?” you would be putting her in am
awkward position, because it is her duty and her interest to get the seller the best
and the highest offer. In this case, she is obliged to convince you to offer the
$45,000 immediately. Obviously, she will make a bigger commission if you buy the
lot for $45,000.

DEFAULT. A default is a breach of a contract. Specifically, it is the failure by ei-
ther the seller or the buyer to fulfill a promise or to meet an obligation stated in the
contract of sale agreement, such as when the seller refuses to convey title or the
buyer is unable to pay the price. It is prudent for both parties to include in the con-
tract what the penalties will be if either the seller or buyer defaults. Unless otherwise
stated in the contract of sale, the following are possible legal remedies if either party
defaults. If the seller defaults, the buyer may:

1. Rescind (cancel) the contract and recover his deposit and all expenses he in-
curred such as fee for a land survey or mortgage application.

2. File a lawsuit called Action of Specific Performance to compel the seller to con-
vey the title. The basis for this lawsuit is that real property is unique and the property
the seller agreed to sell cannot be replaced.

3. Sue the seller for damages.

If the buyer defaults, the seller may:

1. Declare the contract forfeited and retain the buyer's deposit.

2. Sue the buyer for damages.

3. Rescind the contract and return the deposit to the buyer. This happens when
the seller finds another buyer who is ready, able and willing to buy the property
for a price equal to or more than the price of the breached contract.

}i. COMPLETE THE SENTENCES ACCORDING TO THE TEXT, TRANSLATE
THEM:

1. The commission is usually split between the two brokers if... .

2. Brokers and sales representatives try to get the seller ... .

3. While signing a contract, the parties must think over ..., if either of them defaults.

4. Neither the listing and selling brokers nor the sales representatives must disclose ..

5. The listing broker is the broker who ... .

6. The broker must tell all parties that ... .

7. If either party defaults, ... can be possibie.

8. The real estate commission is paid by ... .

9. Sales representative works on a broker's behalf on ... .
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IIl. DECIDE WHETHER THE FOLLOWING SENTENCES ARE
TRUE OR FALSE:

1.The buyer's intention to pay the real estate commission must be reported to all the
parties and they should approve of it.

2. The listing broker is paid before the closing.

3. The seliing and the listing brokers work together, they receive the equal sum of
money.

4. The higher the offer the better it is for the seller.

5. The real estate broker is the only person who the buyer should confide in.

6. It is necessary that both the seller and the buyer include in the contract what the
penalties will be if either of them defaults.

7. If the seller defaults, the buyer can cover his money.

8. Both the seller and the buyer may sue each other for damages.

9. The seller can choose to which buyer he would like to sell his property.

IV. READING - COMPREHENSION TEST:

1. The commission for land sale can't be more than ... .
a) 9%
b) 10%
o) 7%
2. The listing broker obtains the listing from ... /
a) the buyer
b) the seller
c) the sales representative
3. A real estate broker is supposed to counsel ... .
a) the seller
b) the buyer
¢) the selling broker
4. A default is a failure to fulfill a promise by ... .
a) the buyer
b) the seller
c) either of them
5. The party who pays the real estate commission in most cases is ... .
a) the buyer
b) the seller
c) the broker
6. The selling broker is a person who ... .
a) sells the house
b) finds the buyer
c) buys the house
7. The listing and selling brokers assume the obligation ... .
a) to get the seller the highest offer
b) to sell the house
¢) to find a buyer
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V. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD
COMBINATIONS:

1. If a broker other than the listing broker finds (npeanonaraemoro noky-natens), she
has to present the offer to purchase to the listing broker who must submit it to the
owner.

2. The highest offer may be accompanied (eckjdbzvb? ytghbtvkbvsvb Ikz gjregfntkz).
3. A broker usually hires (ToproBeix areHToB) to work on her behalf.

4. If either party defaults, there are some ways of (cyaebroi 3awmtb).

5. The buyer may ( BepHyTb 330aTOK).

6. The buyer may ( npeabsaBnuTb Uck K) the seller for damages.

7. A default is a failure of either the seller or the buyer to fulfil the promise or (nnaTum
no obssatenscTeam) stated in the contract.

8. The client may either negotiate the commission with the broker or (nouckam
nyuwue CTasku)

9. The buyer can hire a broker (4T0Bbl HaNTK y4acTOK 3emMnu).

10. When the seller finds another buyer who is ready to buy the property for a higher
price, he may (aHHynupoBaTb KOHTPaKT U BEPHYTb 334aTOK).
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TEXT VI
PRINTED CONTRACT OF SALE.

Laws do not require that a contract of sale of real estate be written in any specific
form. In practice, however, most contracts of sale are executed on standard printed
forms with the parties to the contract or their lawyers deleting or adding some
clauses (the added clauses are called riders) to reflect their mutual agreements. A
typical printed contract of sale includes the following:

1. The date of the agreement.
2. The name and address of the seller.
3. The name and address of the buyer.
4. A description of the property.
5. All fixtures included in the sale. (For a new house, the stove is the only appliance
that is required to obtain the certificate of occupancy. Other items such as refrigerators,
washing machines, clothes dryers, freezers, wall to wall carpeting, flooring, drapes,
blinds, and mail box are optional and the contract must state which of these items are
included in the sale.) This clause is omitted if the contract is for the sale of a lot.
6. The purchase price (valuable consideration ) and the methods by which is to be
paid. Specifically, the contract of sale recites the following methods:
a) The deposit is the form of a check subject to collection upon signing the
contract.
b) By allowance for the principal amount still unpaid on existing mortgage
(if any).
c) By purchase money note and mortgage from the purchaser to seller (if
any).
d) The amount of the balance at the closing.
7. Acceptable methads of paying:
a) Cash, but not over $1000.00
b) Certified personal check (this is the most common method) or official
bank check, from a savings bank, savings and loan association or trust com-
pany, payable to the order of the seller or any other party the seller or his
lawyer designates, such as the mortgagee of the property.
8. A clause under the heading “Subjects to Provision”. (This is a very important clause
because it includes riders identifying the easements, deed restrictions and so forth.) it
states that the premises are to be transferred subject to.
9. A clause explaining the meaning of the word “closing”, and the type of deed to be
delivered. The seller then promises that the deed is in proper statutory form for re-
cording so as to transfer full ownership (fee simple title) to the premises free of all en-
cumbrances except as herein stated ... . (All encumbrances should be stated here.)
10. The place and date of closing.
11. The seller's agreement to pay the real estate broker's fee or commission, and the
purchaser's promise that he did not deal with any broker other than that named in the
contract.
12. The seller's agreement to sell his ownership and rights, if any, to any land lying in
the bed of any streets or highways opened or proposed in front of or adjoining the
premises.
13. The seller's agreement to deliver at the closing a certificate, dated not more than
30 days before closing and signed by the holder of each existing mortgage, stating the
amount of the unpaid principal pius interest, date of maturity, and interest rate.
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14. The seller's promise that he has not violated any governmental or municipal
laws affecting the premises and that the premises shall be transferred free of
such violations at the closing.

15. A clause stating that all money paid to the account of this contract (including
the deposit0, and the reasonable expenses of title examination, land survey, and
house inspection are made liens on the premises and are collectable out of the
premises. Such liens are cancelled if the buyer defaults.

16. A clause stating that if seller is unable to transfer title to purchase, seller's
sole liability shall be to refund all money paid plus all expenses incurred for ex-
amining the title, additional searches, survey, and survey inspection. Upon such
refund and payment the contract shall be cancelled. (This means that you cannot
sue the seller if he defaults. If you want to have the right to sue him, you have to
omit this clause and both you and the seller must initial it.)

17. A clause stating that the purchaser has inspecting the building on the prem-
ises and all the items included in the sale. (This item is omitted in the sale of an
undeveloped lot.)

18. A clause stating that all prior understandings and agreements between seller
and purchaser are merged in this contract. (This means that this contract over-
rides the offer to purchase, or the binder agreement.)

19. A clause stating that the contract may not be changed or cancelled except in
writing.

20. Several clauses stating how taxes, assessments, water meter readings, and
oil already in the tank (dollar value) are to be divided between seller and buyer.
21. A rider naming the real estate listing and selling brokers and the amount of
their commission, and stating that the commission is to be divided between them
as they agree.
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TEXT VIl
I. MATCH EACH WORD WITH ITS DEFINITION:

1. arbitration a) a procedure to settle differences or disputes
between two parties through an impartial third

party

2. certificate of occupancy b) detailed, precise engineering instructions that
include the kinds of materials to be used and the
method of construction

3. developer ¢) an offer made in response to an offer received

4. asking price d) an act of agreement on buying

5. counteroffer €) a person who constructs and sells houses on
lots he owns

6. specifications f) an agreement to convey or place property under
a mortgage o

7. to give an estimate g) to speed up the progress

8. to reimburse h) to form an approximate calculation as of the
value, amount of smth.

9. “an offer to purchase * i) a certificate issued by the building department

agreement stating that the house has been built in accor-
dance with the local building code and may be
occupied

10. mortgage commitment k) mutual discussion and arrangement of the act
of taking or receiving smth. offered

11. to expedite I) to make repayment for expense or loss incurred
12. offer and acceptance ne- [m) the price that someone wants to sell for smth.
igotiations

CONTRACTING A DEVELOPER.

Your contract with a developer is basically a contract of sale of real property to
which riders pertinent to new construction are added. Such riders include:
Description of the house either by referring to a particular standard model or a set
of drawings and the corresponding specifications.

Any options or particular specifications other than those of the standard model.
/:‘1 cla|use stating the expected dates of obtaining the certificate of occupancy and
the zlosing.

A clause stating for how long the developer guarantees the construction (at least
for one year after the house is occupied.)

The agreement may include other provisions to suit the conditions of a particular
lot, such as “if rocks are encountered, the buyer may get a smaller or no basement,
otherwise, the buyer has to pay the costs of blasting and trucking the rocks away”.
Obviously, the developer cannot give you an estimate for blasting costs in advance
because he does not yet know the extent of the rocks he may encounter. Neverthe-
less, you should negotiate this point with the developer in detail since it can be a
loophole for him. Fir instance, if you cannot afford blasting, he may reimburse you
little or nothing at all for not building the basement. And if you decide to blast, he
may charge you higher price than what it costs him (you would not know how much
the real cost is ), and may nor credit you with the savings he realizes from not hav-
ing to do soil excavation. Furthermore, in order to increase his profit, he may truck
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the rocks away at a considerable cost instead of burying them onsite at little or no
costto you.

Once you have agreed upon all items inciuding the price, the developer may want
to determine whether you qualify financially to buy the house. Hence, he draws up
an “offer to purchase” agreement since it is doubtful that you would have a mort-
gage commitment by that time. He may even recommend a particular lender to you
to expedite your mortgage application. Before you sign a contract, add the clause
stating that this agreement is subject to your lawyer's review within a specific num-
ber of days. This gives you the opportunity to review the contract with your lawyer,
your family, and friends. Another precaution is to add a clause that this agreement
hinges upon your ability to obtain adequate financing, otherwise the agreement is
cancelled without any cost to you, and that you wilt get all your deposits or good
faith money back.

CONTRACTING A LOT OWNER. Contracting a lot owner is different from con-
tracting a developer in that it involves the process of offer and acceptance negotia-
tions. It is similar to buying a previously owned house.

It starts with and owner offering a ot for sale, either directly or through areal es-
tate broker. He sets his asking price and other terms such as the closing date and
methods of payment. If you are interested in buying the lot, you call the seller or his
broker to learn if the lot is still on the market. If it is, you make an offer in writing in
which you either accept the seller's terms or set your own. In some parts of the
country, this offer is considered a precontract agreement or a binder, meaning that it
is not binding to you even if the seller accepts your offer and signs it. The formal
contract will be prepared by the seller's lawyer after you and the seller agree on all
the terms. In other parts of the country the offer is in the form of a contract and be-
comes enforceable when the seller accepts and signs it. Thus, you must be aware
of the legal status of your offer.

if the seller changes any terms in your offer, he creates a counteroffer. This re-
lieves you of your original offer because the seller has in fact rejected it. The seller’s
counteroffer is presented to you and you either accept it or counteroffer. This proce-
dure continues until either you or the seller agree to the other's latest counteroffer.
An offer is considered accepted when the party making the latest offer is notified
that the other party has accepted his offer.

I!. READING - COMPREHENSION TEST:

1. The developer guarantees the construction ... after the house is occupied.
a) for a year and a half
b) for twelve months
¢) for two years
2. The developer draws up " an offer to purchase” agreement because ... .
a) he wants to receive money
b) he wants to buy a house
¢) he has some doubts
3. The developer usually wants to assure that ... .
a) the buyer has enough money to buy the house
b) the buyer has a good salary
c) the buyer wants to buy the house
4. All unresolved clauses and disputes are usually resolved ... .
a) by arbitration
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b) by entering into negotiations
¢) with money
5. If the buyer contracts a lot it means that ... .
a) he asks his lawyer to find a house on sale
b) he enters into negotiations with the iot owner
¢) he signs a contract with the lot owner
6. A person who buys a lot, builds a house there and then sells both the house and the
lot, is ... .
a) a contractor
b) a developer
¢) the owner
7. If the seller creates a counteroffer, it means thathe ... .
a) rejects the buyer’s offer
b) agrees on the buyer's offer
c) thinks over the buyer’s offer
8. Contracting a lot owner starts when ... .
a) the owner and the buyer negotiate the price
b) the buyer accepts the seller's price
c) the owner offers a lot for sale
9. The contract with the developer contains ... .
a) four points
b) more than four points
¢) less than four points

Il. COMPLETE THE SENTENCES ACCORDING TO THE TEXT AND
TRANSLATE THEM:

1. After the buyer has agreed upon all items including the price, the developer may
want ...

2. Contracting a lot owner looks like ... .

3. In his offering a lot for sale the owner sets his ... and other terms such as ... .

4. Before signing a contract, the buyer should add the clause stating that this agree-
ment is subject to ... within a specific number of days.

5. If the buyer wants to expedite his mortgage application, ... may be recommended.

6. The seller's counteroffer relieves the buyer of ... .

7. The buyer must be aware of ... of his offer.

8. The contract with the developer is a contract of sale of real property to which . . are
added.

9. The contract with the developer may include ather ... of the particular lot.

IV. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD
COMBINATIONS:

1. First the buyer should learn if the lot is still on the market. (Ecnu aa ) he (aenaer
npegnoxexue) to the owner.

2. If the buyer can't agree with the seller, the former gets back (secb csoit 3anor).

3. In some parts of the country the formal contract (sctynaet 8 cuny) when the seller
accepts and signs it.

4. The owner sets the terms such as (aara BeinonHeHUs obsizatenscTs U ¢Nocob nna-
Texa).

5. The contract with the developer may include different (qononHuTencHbIe NYHKTBI).
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6. (HOpuanuecknit AOKYMEHT, CKpennéHHbliA neyaTsio) is prepared after the buyer and
the seller agree on all the terms.

7. (Kontpnpepnoxeuue) appears when the seller changes any terms in the buyers
offer.

8. The buyer should negotiate all the details with the developer not to leave any
(nazenkm ANA HAPYWEHUA 33KOHA).
9. The buyer should be given the oppotunity (nepecmoTpeTb KOHTPaKT) with his lawyer.

V. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

1. The contract with the developer can be supplemented with some new riders.

2. The owner may cheat the buyer unless the contract mcludes other provisions to suit
the conditions of the particular lot.

3. The developer has the right to determine whether the buyer qualifies financially to
buy the house.

4. The seller and the buyer can sign the contract without their lawyers.

5. The owner may offer his lot for sale only through a real estate broker.

6. A counteroffer arises when the seller does not agree with the price.

7. The pracedure of counteroffers can last for a long period of time.

VI. ASK YOUR GROUPMATES:

1. in what way the developer can increase his profit.

2. why the developer can involve a lender in the case.

3. what clause the buyer is recommended to add before signing the contract’
4. if contracting a lot owner is similar to the contracting a developer.

5. what the stages of contracting a lot owner are.

6. if either the seller or the buyer can change any terms.

7. at what stage the contract can be signed.
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TEXT VIll

1. MATCH EACH WORD WITH ITS DEFINITION:

1. compensation insur-
ance

a) an interval of time for guaranteeing title of an es-
tate or other granted property

2. to be liable for

b) to obey the rules

3. hearing

c) a price established by the seller or by an agree-
ment as the price to be charged invariably

4. to delete the clause

d) to be under legal obligation for smth.

5. to comply with rules

e) to ask prices

6. to substantiate a
clause

f) to remove a sentence or a paragraph in a written |
document

7. warranty period

g) a preliminary examination of the basic evidence in
the court

8. fixed price (lum sum)

h) the right of ownership to real property

9. to solicit bids

i) to establish by proof or competent evidence a part
of a document

10. enforceable contract

j) a contract which is put or kept in force

CONTRACTING A GENERAL CONTRACTOR. After you have bought a lot and
selected a house design, you may decide to assign the construction of the entire
house to a general contractor. Usually, you should solicit bids from at least three
contractors, preferably on lump sum or fixed price rather than cost plus basis. The
latter involves a lot of paper work, with potentials for disagreements. Either way, you
should draw up a contract with the one you choose. The contract should include the
following:

1. The date of the agreement.

2. The name and address of the owner (yourself).

3. The name and address of the general contractor.

4. Location of the construction site (lot).

5. At least one set of the detailed drawings (blueprints), and specifications.

6. Date of start of work and date of completion.

7. The name of the construction supervisor, if any.

8. The price of construction either as a fixed price or the contractor's costs plus
a percentage to cover his profit and overhead expenses.

9. Method of payment (usually in installments to be paid during the cause of
construction).

10. A clause stating that the price includes labor, materials, tools, scaffoldings,
water, electricity, heat and any other services needed to complete the work.

11. A clause stating that the contractor is responsible to obtain the permits and
the approval of the town inspector for all stages of construction.

12. A clause stating that the contractor shall clean the house and the site upon
completion of work.

13. A clause describing the lawn and landscaping that are included in the contract.

14. A clause stating that the contractor is legally responsible for the safety of
his workers and passerby and the owner is not liable in case of their injury or
death.
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15. a clause stating that the contractor shall present to the owner a proof that
he carries a workmen'’s compensation insurance policy.

16. A clause stating that the contractor is liable for a penalty of $ for each
day’'s delay. Additionally, if the contractor defaults, or stops working before his
work is completed, the owner reserves the right to hire another contractor to
complete the work in the original contractor's expense seven days after he is
given a notice to resume work by certified mail.

17. A clause stating the extra costs resulting from unforeseen conditions (such
as rocks or poor soil), any changes in the drawings, or any additional work to be
performed shall be negotiated between the owner and the contractor.

18. A clause stating that all unresolved claims and disputes shall be resolved
by arbitration according to the rules of the American Arbitration Association.
(AAA)

19. A clause stating that the contractor guarantees his work for at least one
year after the date of obtaining the certificate of occupancy, and that he promises
to fix at his expense any defects that may crop up during the warranty period,
whether these defects are structural (such as cracked walls or foundations) or
operational (such as doors or windows that do not close properly or an inoperable
heating system).

20. A clause stating that no liens on your house be filed by him or any of his
subcontractors or material suppliers.

CONTRACTING A SUBCONTRACTOR. You may decide to directly subcontract
different parts of the house to professional subcontractors. One method is to buy the
materials and contract labor only. This can be done for rough framing, tiles, roofing,
windows and doors. This method allows you to control the quality of the materials
and it may save you some money, too. But it requires vigilant effort on your part.
The other way is to contract both materials and labor. This method is recommended
for plumbing because the fixtures are fragile and it would be difficult to determine
who is responsible if a piece breaks or cracks; and for rough electrical since the ma-
terial costs are very small compared with labor.

Whatever method you choose, you should solicit bids or proposals from at least
three contractors. Based on the drawings and specifications, each one will submit to
you a proposal including the work to be done, brief specifications, the price, and
method of payment. Depending on the rapport between you and the subcontractor,
and the amount of work involved, a subcontractor may submit his proposal to you
verbally, on the back of his business card, or on a printed form in which he fills the
blanks. Neither of you is required to sign it in order to create an enforceable con-
tract.

Generally, a subcontractor likes to have a written contract, particularly if he has
never dealt with you before. A printed form is most convenient for him. Read it in its
entirety before signing since these forms are not all alike. A typical form includes the
following:

1. All work is to be completed in a workmanlike manner according to standard
practices.

2. All material is guaranteed to be as specified.

3. Any alteration or deviation from above specifications involving extra costs
will be executed only upon written orders, and will become an extra charge over
and above the estimate.
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4. All agreements are contingent upon strikes, accidents, or delays beyond the
contractor's control.

5. Contractor's workers are fully covered by workmen'’s compensation insur-
ance.

You may agree to the terms of the proposal as is, or negotiate new terms with the
subcontractor until you come up with an agreement. At the bottom of the printed
form there is a section entitled “Acceptance of Proposal”. It runs as follows: “The
above prices, specifications, and conditions are satisfactory and are hereby ac-
cepted. The contractor is authorized to do the work as specified. Payment will be
made as outlined above.”

When you sign on the dotted line, the proposal becomes an enforceable contract.

For your protection, you may add the following terms on a separate sheet of pa-
per that must be signed by both you and the contractor and is referred to in the pro-
posal as follows:” The attached terms and conditions constitute a part of this con-
tract.”

1. The contractor shall in no way damage the work of others in the course of
performing his work. Should this happen either intentionally or unintentionally, he
must repair the damage at his own expense.

2. The contractor shall obtain the required permits and licenses needed to per-
form his work from the authorities and shall comply with all the rules and regula-
tions of the federal, state and local governments (this is specifically intended for
the plumber and electrician).

3. The contractor is responsible to pay his workers, helpers, subcontractors
and material suppliers, without those persons having any claim against the
owner.

4. The contractor shall guarantee his work for at least one year after the house
is occupied.

5. The contractor shall complete his work by ___ . if the contractor defaults or
stops working before his work is completed, the owner has the right to hire an-
other contractor to complete the work at original contractor's expense seven days
after he is given a notice by certified mail to resume work.

6. No liens on your house are to be filed by him, his subcontractors or material
suppliers.

Some printed contracts include a clause that you are liable to pay for the contrac-
tor's legal expenses should a lawsuit over the contract arise. You may delete this
clause. Also try to avoid printed contract forms that are written in complicated legal
jargon. Some of the language can be hard to understand.

COURT ARBITRATION.

Some states provide court arbitration for disputes arising from construction work if
the disputed amount is within a certain limit (about $6000). This type of arbitration is
usually sought by a contractor o a material supplier who does not have receipts to
substantiate his claim. The idea is that a contractor or material supplier must be
compensated for the services he rendered whether or not he can substantiate his
claim with written documents. This type of arbitration is obliging to the homeowner.

In court arbitration, a board comprising three members is appointed by a judge.
They must be impartial and at least,one member should have knowledge of con-
struction in addition to legal knowledge. A date is set for the hearing during which
each side presents his or her case. Within a couple of weeks after the hearing, the
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board renders its award based on the evidence and arguments that each party has
presented in the hearing. Because the disputed amounts are small, they do not war-
rant an appeal.
LINEAR MEASUREMENTS.

1 foot (ft) = 12 inches (in)

1 rod = 1 pole = 16.5 feet (ft)

1 engineer's chain = 100 feet = 100 links; 1 foot = 1 link (lk)

1 Gunter's chain {ch) = 66 feet = 100 links; 0.66 foot = 1 link

1 vara = about 33 inches (in)

Vara is an old Spanish measure and is often encountered in the southern and
southwestern states.

1 fathom = 6 feet

1 mile = 5280 feet

The measurement units are currently being converted to the International System,
S!, in many nations including the United States. In the S| system, the basic unit of
the linear measurement is the meter.

1 kilometer (km) = 1000 meters (m)

1 decimeter (dm) = 0.1 meter

1 centimeter (cm) = 0.01 meter

1 millimeter (mm) = 0.001 meter

The US units can be converted to Sl units and vice-versa according to the follow-
ing relations:

1 US inch = 2.54 centimeter = 0.0254 meter

1 US foot = 30.48 centimeter = 0.3048 meter

1 meter = 39.37 inches

1 meter = 3.2808 feet
AREA MEASUREMENTS

The units of area measurements in both the US and Sl systems are:

1 acre = 43.560 square feet

1 acre = 160 square rods

1 acre = 10 square Gunter’s chains

1 square mile = 640 acres

1 hectare = 10,000square meters

1 hectare = 2.471 acres

1 acre = 0.4047 hectare

Il. READING — COMPREHENSION TEST:

1. All unreasonable claims disputes are usually resolved by ... .
a) the court
b) the local authorities
c) the arbitration
2. During the construction of the house ... is legally responsible for the safety of the
workers and passerbys.
3. The contractor is liable for a penalty if ... .
a) any delays occur
b) the quality of materials is bad
¢) he is fate for work
4. If the contractor damages the work of others, he must ... .
a) buy new materials
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b) repair the damage at his own expense
c) hire new workers to repair the damage
5. A subcontractor is a person who is assigned to ... .
a) buying building materials
b) the construction of the entire house
¢) a particular part of the construction
6. ... involve a lot of paper work with potentials for disagreement.
a) Bids on cost plus basis
b) Bids on lump sum
¢) Bids on fixed price
7. The confractor guarantees his work ... after the date of obtaining the certificate of
occupancy.
a) two years
b) half a year
c) a year
8. Court arbitration will examine the disputed amount providing that it does not exceed
a) $6000
b) $5000
¢) $7000
9. The general constructor's duty is ...
a) to buy a lot
b) to select a house design
¢) to construct the house

). SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD
COMBINATIONS:

to reserve the right; extra costs; specifications; to obtain the permits and the ap-
proval; legally responsible; at his expense; workmen's compensation insurance; to
come up with the agreement; the required permits and licenses.
1. The contractor is ___ for the safety of his workers.
2. The contractor shall obtain ____ needed to perform his work from the authorities.
3. The contractor is responsible ___ of the town inspector for all stages of the con-
struction.
4. The contract should include a set of blueprints and __ .
5. If the contractor stops working before his work is completed, the owner ____ to hire
another constructor.
6. Contractor's workers are fully covered by ____ .
7. The contractor promises to fix ___ any defects which occur during the warranty pe-
riod.
8. The buyer may negotiate the terms with subcontractor until they .

9. ___ for any additional work must be negotiated between the owner and the contrac-
tor.
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IV. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD-
COMBINATIONS:

1. The contractor shall (Hu B koem cnyvae) damage the work of others in the
course of performing his work.

2. But this method requires (6autensHocTh) on your part.

3. The contractor is to fix any defects that may (Bo3uukHyTb) during the warranty
period.

4. (Kakown 611 cnocob Bbl He Bbibpanu), you should solicit bids from at least three
contractors.

5. (Ecnu BApYr 3T0 NPOU3OKAET YMbILNEHHO NUBO NpeaHamepeHHo), the con-
tractor must repair the damage (3a ceon cuer).

6. The contractor guarantees his work for (no kpaHe# mepe) one year after the
dare of obtaining the certificate of occupancy.

7. The contractor shall (noaunHaTECA NpaBunam u UHCTpykuusm) of the federal,
state and local governments.

8. (B mobom cnyuae) you should draw up a contract (c Tem,koro) you choose.

V. ASK YOUR GROUPMATES:

1. on what basis the owner should solicit bids from a contractor.
2. what the price of the construction consists of.

3. who is responsible for cleaning the house and the site upon completion of
work.

4. whether the contractor is liable for any penalty.
5. whether the owner has the right to hire another contractor.
6. if he/she can explain what structural and operational defects are.

7. how many methods of contracting a subcontractor there are and what they
are.

8. whether a subcontractor has the right to any alteration or deviation.

9. why it is necessary that the owner should add to the contract some attachec
terms and conditions.

10. if the owner may delete any clauses in the contract.
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TEXTIX

I. MATCH EACH WORD WITH ITS DEFINITION:

1. foreclosure

a) a written and signed statement of payment
or discharge, as of a debt or obligation

2. condominium

b) the examination of public records to dis-
cover the names of the parties who have inter-
est in real property and to detect any defects
that may affect the quality of the title

3. lien

c) a written document that, when properly exe-
cuted and delivered, conveys or transfers title
of real property

4. Sherif's deed

d) a deed conveying title to a property that has
been sold by a government authority due to a
failure to pay taxes

5. title search

€) joint or concurrent dominion

6. redemption period

f) the deed of conveyance of property to a
creditor as security, as for the repayment of
money

7. deed

g) legal proceedings whereby a property
pledged as security for a debt is sold to pay the
debt in the event of the borrower's defauit

8. docket

h) a person who has a legal right to hold prop-
erty or to have it sold or applied for payment of
a claim

9. Tax deed

i) deed given by court to the buyer of the prop-
erty through a foreclosure sale administered by
a sheriff

10. mortgage loan

j) an official memorandum or entry of proceed-
ings in a legal cause

11. lienor

k) a loan wherein the borrower fails to make
mortgage payments on time

112 recorder of deeds

1) the period of time after the date of a foreclo-
sure sale during the property owner has the
right to redeem or reclaim his property by pay-
ing the debt, interest, and sale costs

13. delinquent loan

m) a legal right to hold property or to have it
sold for payment of a claim

14. certificate of satisfaction

n) an agreement between any of several parts
stating that a debt or ather sum payable is di-
vided for pay ment at successive fixed time

15. land installment

LIENS.

A lien is a right or claim given by law to a creditor to the property of a debtor until
the debt is satisfied. The lienor (the lien holder) may be entitled to sell the property
to satisfy the debt with or without the consent of the owner of the property. Liens run

0) a person who records documents executed
under seal and delivered to effect a convey-
ance, especially of real estate




with the land, meaning they are binding to subsequent owners if they were not dis-
charged before transfer of title. These are the most common types of liens:

1. Mortgage lien.

2. Property taxes, assessment and water charges liens.

3. Mechanic'’s lien.

4. Attachment fien.

5. Judgment lien.

6. Vendee's lien.

7. Vendor’s lien.

MORTGAGE LIEN. A mortgage is the most common type of lien. It is a voluntary
lien in that it is created by the free will of the borrower. Almost every homeowner fi-
nances a big portion of the purchase price of his house by a mortgage loan secured
by a mortgage lien. The possession, control, and title of the mortgaged property re-
main with the debtor unless he loses these rights by a court order through foreclo-
sure proceedings should he default on the loan.

Any interest to a real property that can be sold can be mortgaged. A homeowner
can mortgage his fee simple or life estate. Similarly, a condominium owner can
mortgage his fee interest in the condominium unit.

TAXES, ASSESSMENT and WATER CHARGES LIENS. These are involuntary
liens created by law. They become liens to the property from the time of assessment
or the time they are due until they are paid. In general, these liens take priority ovet
all other liens regardless of the date of their recording. Taxes are levied by states,
counties, towns, cities, villages and school districts to raise revenues to perform
public functions such as maintaining schools, police, fire, and sanitation depart:
ments, hospitals, etc.

Assessments, or special assessments, are levied upon real properties in local ar-
eas to pay in full or in part for improvements that benefit these areas, such as faying
sewer and water lines, or paving and maintaining local streets.

Water charges are the liens to the property if the water service is owned and op
erated by a municipality.

ENFORCEMENT OF TAX LIENS. The most common method of collecting un
paid taxes is to sell the property. The first step is to give the delinquent taxpayer no
tice. If he does not respond or raise an objection, a judgment id rendered for the
amount of taxes and interest and for sale of the property to satisfy this amount. Sub
sequently, a notice of the sale is published, and the property is offered for sale at
public tax sale auction. The successful biddey is usually given a certificate of sak
stating that he will get a tax deed at the end of the redemption period if the propert
is not redeemed by its owner during this period.

If the property sells for less than taxes, interest, and sale costs, the owner is nc
liable for deficit. But if the property is sold for more than the taxes, interest, and sal
costs, the balance must be paid to the owner.

Tax sales must be conducted in the way proscribed in the statute. Any deviation
from these procedures may invalidate the sale.

MECHANIC'S LIEN. Few people have ever heard of a mechanic's lien and fewe
know how it works. However, you should be aware of this lien particularly if you ar
planning to finance the building of your house by a construction mortgage loan. If -
mechanic's lien is attached to the house during construction, it can hamper yot
ability to obtain subsequent loan installments.
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WHO CAN ATTACH A MECHANIC’S LIEN. A mechanic’s fien may be attached
to your property by your laborers, material suppliers, also called materialmen, con-
tractors or their subcontractors and material suppliers to secure payments either for
work performed or material furnished where the value or condition of the property
has been improved. The lien can be attached only to the property to which work was
performed or materials supplied.

The right to a mechanic’s lien is based on the theory that no one should be un-
justly enriched. If the property has been enhanced in value due to work performed
or matenial supplied then the workers and material suppliers must be compensated
for their services. The compensation should be based on the amount of effort in-
volved, and not on how much the value of the property has increased.

If on the other hand, the work done or material supplied did not improve the value
of the property, the workers and material suppliers would not be entitled to a me-
chanic's lien. For example, if a delivery truck dumps a load of sand in a muddy spot,
and as a result the sand could not be used, the material suppler is not entitled to a
mechanic’s lien.

In order for someone to attach a mechanic's lien to your property, two conditions
must be met: (1) he must have a contract, either explicit or implied, with you and
with your authorized representative to do the work and be paid for it, and (2) the
work under contract must be virtually completed.

ATTACMENT LIEN. An attachment lien may be imposed by a person (plaintiff)
upon the property of another (defendant) whom he sues for money damages. This
is to prevent the defendant from selling the property that may be the only source
from which to pay the damages if the plaintiff wins the case. Many states give the
plaintiff this right only if the owner's residence is unknown and legal papers could
not be served on him, or if he is trying to conceal the property to evade payment of
judgment.

On the other side of the coin, the property owner may be unjustly hurt financially
by being prevented from selling his property. Thus, statutes usually require that the
plaintiff posts a surety bond to compensate the owner for any losses resulting from
the attachment lien if the plaintiff does not win the case.

JUDGMENT LIEN. Money judgment is a court award for damages. A judgment
lien is a lien on a debtor’s property to secure the payment of the judgment. It is con-
sidered a general lien, meaning a lien to all the debtor’s assets.

In many states, two conditions have to be met before a judgment becomes an en-
forceable lien: (1) it must be final, and (2) it must be docketed (recorded). A docket
is a record of all judgments, and is kept in the office of the county clerk. The techni-
calities of how, when and where a judgment becomes a lien vary from state to state.

A judgment lien is enforced by selling the property through a sheriff's sale. As in
other foreclosure proceedings, the sale is made public as prescribed by the statute.
This is followed by a public sale auction. The purchaser of the property must be
aware that he is buying it with all the liens attached to it, with the exception of the
judgment lien.

The buyer of the foreclosed property gets a sheriffs deed if the owner does not
redeem the property.

VENDEE'S LIEN. A vendee’s lien may be attached by the buyer of a property
(vendee) if the seller defaults. This often happens when a property is bought under
land or installiment contract and the seller fails to deliver the deed after he receives
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the agreed-upon price. The buyer is entitled to a lien in the amount he paid to the
seller plus any money he spent on improving the premises.

VENDOR'S LIEN. A vendor’s lien may be attached by the seller (vendor) to the
property he conveyed to the buyer if he does not receive the price in full. The
amount of the lien is equal to the unpaid balance.

Liens and foreclosure proceedings involve many technical details that vary from
state to state. A lawyer's services must be sought in this regard. If a contractor
threatens to attach a mechanic's lien to your property (if he did not provide you with
an affidavit not to file a lien), you should consult a lawyer before paying him any
money.

Il. MATCH THE NAMES OF LIENS WITH THEIR TRANSLATION:

1. Vendee's lien a) NPaBo HaNOXEHWA apecta

2. Mechanic’s lien b) 3anor nokynatens

3. Vendor's lien ¢) nnoTeka, 3anor

4 Property taxes lien d) 3anor Ha cyaebHbIe 3AEPXKKN

5. Assessment lien €)3anorosoe NpaBo Ha UMy ecTBO B obecneyeHune
ynnartbl Hanora

6. Mortgage lien f) obwecTeeHHbIN Hanor

7. Attachment lien Q) 3anor Ha 3apaboTHyto nnaty paboyux

8. Judgement lien h) npaeo yaepxaHuA Bcero UMyulecTsa 8 Cnyvae He-
ynnatel gonra

9. General lien i) 3anor npoaasua

lll. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD-
COMBINATIONS:

1. A lien is a right given by law to a creditor (Ha coBcTBEHHOCTL AOMXKHUKA) until the
debt is satisfied.

2. Taxes are levied by states (4T06b1 nonyuuTL Aoxoa) to perform public functions.

3. The first step in collecting unpaid taxes is (npeaynpeavTb A0MXHKKA).

4. A homeowner can mortgage (yHacnefoBaHHOE UMYUIECTBO Unu NpPaBo Ha Bnage-
Hue cOBCTBEHHOCTDBIO).

5. (Kak n npu apymx cyaebHbix pasbupatenscrteax No NUILEHWIO NpaBa BbiKyna 3a-
NOXEHHOTO UMyLeCTBa), the sale is made public as prescribed by the statute.

6. (Taxm xe obpasom) a condominium owner can mortgage his fee interest in the
condominium unit.

7. (C apyroi cTopoHb), if the work done or material supplied did not improve the value
of the property, the workers and material suppliers would not be entitled to a me-
chanic's lien.

8. An attachment lien may be imposed (uctuyom) upon the property of (oTBeTuwka,
KOTOpPOMY OH NpeabABNAET uck) for money damages.

9. Tax sales must be conducted (Tak, kak NPEANUCAHO 3aKOHOM).

10. A judgement lien is considered a general lien meaning (PpaBo Ha Bce UMyLLECTBL
LOMKHUKA).

IV. READING-COMPREHENSION TEST:

1. An attachment lien is imposed upon the property .
a) to prevent it from being sold
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b) to sue for money damages
¢) to guarantee the payment
d) to compensate the owner for losses
2. The mechanic’s lien can be attachedto ___ .
a) any property
b) the property to which work was performed
c¢) the material supplied
d) the improved property
3. AVendee's lienis attached by ____.
a) the seller
b) the buyer
¢) the sheriff
d) the local authorities
4. Assessments are levied upon real property in local areas ___ .
a) to raise budget revenues
b) to pay for improvements in these areas
¢) to maintain local streets
d) to raise money for education
5. If the property owner is prevented from selling his property, he ___.
a) is unjustly hurt financially
b) must be compensated in full
c)must meet his obligations
d) should try to secure his property
6. Technical details involved in liens and foreclosure proceedings are ___ .
a) the same in each state
b) negotiated between the buyer and the seller
c) mutual obligations
d) different in each state
7. The most common type of lienis ___ .
a) attachment
b) judgment
¢) mortgage
d) mechanic's lien
8. If the owner does not pay taxes, he can be enforcedtodoitby .
a) bringing him into court
b) covering the amount of the debt in 2 month'’s period
¢) selling his property
9. A vendor’s lien is aftached if ___.
a) the seller does not pay the agreed-upon price
b) the amount of the lien is small
¢) the seller does not receive the price in full
10. ____liens take priority over all other liens.
a) Vendee's
b) Vendor's
¢) Mechanic’s
d) Taxes, assessment and water charges



V. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-
COMBINATIONS:

Voluntary lien; foreclosure proceedings; water charges; the redemption period:
judgment lien; a general lien; to receive the price in full; lawyer's services; to sell the
property; to be enhanced in value

1. The builder gets a tax deed if the property is not redeemed by its owner during ___.
2. As liens and foreclosure proceedings are very complicated, you should seek ____.
3. The debtor may lose his right to the property through ___ should he default on the
loan.

4. If the seller does not ___, he may attach a vendor’s lien to the property he conveyed
to the buyer.

5. __ _areliens to the property if the water service belongs to a municipality.

6. A mortgage is created by the free will of the borrow, soitisa ____.

7. The workers and material suppliers are compensated if the property ___ due to their
work and service.

8. Alien to all the debtor's assetsis ____ .

9. The buyer of the foreclosed property should know that he buys this property with all
the liens attached toitexcept ___.

10. The only source from which the defendant can pay the damages if the plaintiff wins
the caseis ___.

VI. ASK YOUR GROUPMATES:

. what liens run with.

. what the difference is between a mortgage lien and property taxes.

. why the property may be offered for sale at a public tax sale auction.

. why it is advisable to know about the mechanic's lien as much as possible.
. what theory the right to a mechanic’s lien is based on.

. if there are many circumstances under which the workers would not be enti-
tled to a mechanic’s lien.

7. who may impose an attachment lien.

8. on what condition a judgment lien becomes enforceable.

9. when a vendee's lien is attached.

10. who a mechanic’s lien may be attached by.
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TEXT X

. MATCH EACH WORD WITH ITS DEFINITION

(1. mortgagor

a) a history of all recorded documents that affect
the title of a property

2. statute of frauds

b) a certificate issued by a lawyer on the status of
a title to real property based on his examination of
the public records

3. gap in title

¢) a written document that, when properly exe-
cuted and delivered, conveys or transfers title of

real property

4. evidence of title

d) any clouds against clear title of property that di-
minish its value

5. grantee

e) the person who transfers to real property by
deed (the seller)

6. conveyance

f) proof of ownership of a real property

7. abstract of title

g) a missing link in the chain of title such as unre-
corded deed for a past period of time

8. marketable title

h) the act of filling documents affecting real prop-
erty such as deed, mortgages, and liens in the pub-
lic records in the county where the property is lo-
cated

9. deed

i) a law setting the maximum period of time during
which a lawsuit may be filed after the occurrence of
the cause of the suit

10. encumbrance

j) a title that does not involve the buyer in litigation.
Also, a title that a court could compel the buyer to
accept

11. Torrens certificate of
title

k) a person engaged in the branch of law practice
registration consisting of examining titles, giving
opinions as to their validity

12, morigagee

I) the borrower; the one who gives a morigage as
security for the payment of the debt

13. statute of limitations

m) a valid proof of ownership in several states reveal-
ing the name of the owner, type of ownership, and all
the liens and encumbrances attached to the title.
Transfer of ownership does not require title search

14. certificate of title

n) a state law requiring that certain real estate
documents, such as contract of sale, mortgages,
and easements, must be in writing in order to be
enforceable

15. notary public

o)the order in which the liens are to be paid if the
property is foreclosed upon. The priority is gener-
ally in the order in which the liens are recorded

Wecording p) a law setting the maximum period of time during
which a lawsuit may be filed after the occurrence of
the cause of the suit

17. grantor q) the person to whom the title to real property is

transferred (the buyer)
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18. lawyer's opinion of title | r) a public officer who certifies signatures, attests |
to or certifies written documents, administers oaths,
and takes acknowledgements of deeds and other
mortgage documents

19. property of liens s) the lender; the person who receives and holds a
mortgage as security for the payment of the debt
20. conveyancer t) a written report on the condition of title prepared
by a lawyer after he examines an abstract of title __|
TITLES.

Title to real property is the right of ownership. it entitles the owner to the right of
possession and control including the right to transfer ownership to others.

ORIGIN OF TITLES. The origin of title depends on the geographical location. In
the original 13 colonies, all title to land was from the King (or Queen) of England. To
colonize this vast and scarcely inhabited land, the Crown offered huge grants to
companies and individuals. Some of these individuals were: Lord Baltimore, William
Penn, and the Duke of York.

In the years following the American Revolution, the U.S. government acquired
about 2 billion acres (The Public Land) through negotiations, concessions, and pur-
chases. The title of a portion of this public land was transferred to individuals and
families (homesteaders) in order to encourage settlement and agriculture; to officers
and soldiers who fought for the revolution: and to men who deserted from the British
army. The U.S. government also sold land to pay for the cost of the revolutionary
war.

PUBLIC RECORDING. Because of the significance of land ownership, the statute
of frauds in all the states require that documents affecting the title to a property be
recorded in a certain public office in the county where the property is located. Almost
all states require that the document be acknowledged before a duly authorized offi-
cer such as a notary public before recording. Recording has several purposes:
Recording gives constructive notice to the world of the outstanding interests in
the property. Constructive notice is a fact that the buyer can discover by search-
ing the public records. The law charges the buyer with knowing what is in the
public records. Thus, he cannot claim that he did not know of a mortgage or other
interest in a property if such mortgage or interest has been recorded.

The other type of notice is the actual notice. It is what a buyer actually knows from
inspecting the property itself or any other sources. Actual notice is as good as con-
structive notice. If the buyer knew that the property he is buying is mortgaged but
the mortgage is not recorded, his liability is the same as if the mortgage had been
recorded.

Public recording protects the innocent buyer or mortgagee against previous unre-
corded conveyances. An innocent buyer or mortgagee is one who paid the pur-
chase price or loaned money without knowledge of prior unrecorded deed, or
mortgage to the property.

Priority of liens is generally in the order of their recording with the exception of the
taxes and assessments, which take precedent over all other liens regardless of
their recording date. The priority of liens becomes important when the property is
sold through court foreclosure proceedings for less than the amount of total lien.
The tax and assessment liens are paid first, the other liens are paid in the order
of their recording, leaving the lienor that recorded last with partial or no payment.
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INDEXING. Recording offices maintain two separate files for recorded docu-
ments. In one file, the documents are indexed in alphabetical order of the names of
the grantors, mortgagors, and assignors, followed by the names of the grantees,
mortgages, and assignees. In the other, the documents are indexed in alphabetical
order of the names of the grantees, mortgages, or assignees followed by the names
of the grantors, mortgagors, or assignors. Thus, it is possible to locate the docu-
ments pertinent to a property if the name of a person who has an interest in it is
known.

TITLE SEARCH. Title search means searching the public records to discover the
names of the parties who have interest in a property and to detect any defects that
may affect the quality of the title. Title search reveals the entire history of a title dat-
ing back to its origin. This includes the chain of deeds, wills, mortgages, leases, and
any other documents.

The average person does not have the expertise to conduct title search. There-
fore, he must rely on a professional to search the title for him. Such a professional
may be an abstractor, conveyancer, title insurance company, or a lawyer. The title
searcher must be familiar with the records, the indexes, and the statutes applicable
fo situations that may arise during the search.

The search starts with the current owner in the grantee index. This leads the
searcher to the name of the grantor and the book and page number in which the
deed is located. Subsequently, he examines the deed, verifies the property descrip-
tion, and the proper execution of the deed. This constitutes the first link in the chain
of title. The current grantor is the grantee in the preceding transfer of title. Next, the
fitle searcher searches his name in the grantee index. This leads to the name of the
preceding grantor and the book and page number where he can find the preceding
deed. The searcher examines the documents, and this constitutes the second link in
" the chain of title. This procedure is repeated going back to the original grantor, and
this constitutes the chain of title to the property. If a link in the chain is missing, it is
said that there is a gap in title.

The title searcher concludes his work by preparing an abstract of title, which is a
condensed history of all documents affecting the title as they appear in the public
records.

EVIDENCE OF TITLE. Evidence of title is a proof that the seller is the owner of
the property and that he has a marketable title. Ownership can be proven by one of
the following methods: (1) an abstract of title and lawyer's opinion, (2) a certificate of
title, (3) Torrens certificate if title registration, and (4) a title insurance policy. The first
two methods do not guarantee against undiscovered defects in the chain of title
such as forged documents, incorrect marital status or incompetent grantor. Further-
more, the statutes of limitation limit the liability of the title searchers or lawyers to a
certain number of years depending on the state (about three years).

ABSTRACT OF TITLE and LAWYER'S OPINION. Usually, the seller or his law-
yer orders an up-to-date abstract of title and submits it to the buyer's lawyer who
examines it thoroughly and prepares a written report on the condition of the title for
his client. This report should include all the liens, mortgages, and other encum-
brances up to the examination date.

CERTIFICATE OF TITLE. A certificate of title is issued by a lawyer after he exam-
ines the public record. The lawyer writes his opinion in the title condition and lists all
the existing liens and encumbrances. No abstract is prepared in conjunction with the
certificate.
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The accuracy of the certificate depends only on the competence of the issuing
lawyer. There are no checks or balances in this method. In most cases, the issuing
lawyer does not promise to defend the title against lawsuits.

TORRENS CERTIFICATE OF TITLE REGISTRATION. The Torrens certificate of
title registration is a valid proof of ownership in several states. It is named after Sir
Robert Torrens who introduced this system in Australia in 1858.

To register a property, its owner files an application accompanied by a substantial
registration fee at the appropriate court stating his ownership to the property. After
examining the application and identifying all the parties who have interest in the
property, the court notifies all these parties. In addition, it publishes a notice in a lo-
cal newspaper for a period of time. After careful and lengthy investigation, the court
orders the title to be registered in the name of the owner. Hence, a certificate of title
is issued in duplicate, one to the registrar who records it in the registration book, and
the other to the owner. The Torrens certificate of title in the registrar’s office reveals
the name of the owner, type of ownership, and all the liens and encumbrances at-
tached to the title if any. However, it does not reveal certain items such as current
federal and state tax liens.

To transfer title, the buyer presents the conveying document and the seller's cer-
tificate of title to the office of the registrar. After verification, the registrar cancels the
seller's certificate and issues a new one to the buyer as evidence of his ownership.

The Torrens system is advantageous in that it transfers ownership at a slight ex-
pense, since there is no title search involved. However, it is not widely used be-

cause the initial registration requires lengthy legal proceedings and a hefty registra-
tion fee.

Il. READING-COMPREHENSION TEST:

1. Title to land was given to people by ___ .
a) the President
b) the Crown
c) the King
d) the Queen
2. The tax and assessment liens ____ the other liens.
a) as important as
b) more important than
c¢) the most important of
d) less important than
3. A condensed history of all documents affecting the title as they appear in the public
recordsisa(an) ___ .
a) chain of title
b) title search
c) indexing
d) abstract of title
4. ___ do not guarantee against undiscovered defects in the chain of title.
a) an abstract of titie --- lawyer's opinion and title insurance policy
b) an abstract of title --- lawyer’s opinion and a certificate of title
c) a certificate of title and a title insurance policy
d) Torrens Certificate of Title Registration and a certificate of title

5. A written report on the condition of the title is prepared by ___ .
a) the seller
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b) the buyer
c) the buyer's lawyer
d) the seller’'s lawyer
6. The lawyer will issue a certificate of title after he examines ____.
a) the public record
b) the lawyer's opinion
¢) the title registration
d) the accuracy of the certificate
7. Torens Certificate of Title Registration was introduced in ___.
a) Australia
b) Austria
c) the USA
d) the UK
8. The statutes of limitation limit the liability of the title searchesto ___.
a) two years
b) three months
¢c) three years
d) ayear
S. Public recording protects the mortgagee against ____.
a) selling the property
b) taxes
c) a gap in the title
d) previous unrecorded conveyances

Ill. DECIDE WHETHER THE FOLLOWING STATEMENTS ARE TRUE OR FALSE:

1. Title to real property appeared not fong ago.

2. The title of public fand was transferred to individuals and families because the gov-
emment needed money.

3. The constructive notice is as necessary as an actual notice.

4. Taxes and assessments are the most important liens of all.

5. Any person can easily conduct title research.

6. The title searcher must be a professional.

7. The first step of title search begins with the person who owns the property at this
very time.

8. Either the seller or the buyer can order an abstract of title.

9. The Torrens Certificate of Title Registration is a valid proof of title registration all over
the country.

10. The Torrens Certificate of Title in the registrar's office reveals all the necessary
data.

IV. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD
COMBINATIONS:

1. The law ( 06s3bIBAET NOKyNaTena 3HaTs) what is in the public records.

2. Priority of liens is generally in the order of their recording (3a uckntoueHuem) of the
taxes and assessments.

3. An average person (He umeeT onbiTa) to conduct title search.

4. The title searcher must be familiar (c 3akoHamu, npUMeHUMbIMU K cuTyaumaMm) that
may arise during the search.
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5. (Motom) he examines the deed, verifies the property description and (npasunbHocn,
ohopMneHun AoKyMeHTa).

6. The cumrent grantor is the grantee (B npeapaywen nepepade nNpasa Ha
UMYLLECTBO).

7. Some methods do not guarantee against undiscovered defects in the chain of title
such as (noanenbHble AOKYMEHTHI, HenpaBuNbHOE CEeMenHOe MONOXKEHUe uny
HenpaBociiocobHbIA gapuTens).

8. The Tomens Certificate of Title Registration is (umeiowmin cuny Tutyn
cobcTBeHHOCTH) in several states.

9. The Tomens system is not widely used because the initial registration requires
(o4eHb gonmie cyaebHbie NpoaLecch! U NOPAAOHHYIO CYMMY 3a8BOYHON NOWNUHDI).
10. Actual notice is (nout Takas e kak) constructive notice.

V. COMPLETE THE SENTENCES ACCORDING TO THE TEXT AND
TRANSLATE THEM:

1. Title of real property entitles the holder to ____including ___to others.

2. The law charges the buyer with knowing ___

3. A person who paid the purchase price or loaned money without knowledge of prior
unrecorded deed, or mortgage to the propertyis ___.

4. The process of discovering of the names of the parties who have interest in a prop.
erty and of detecting any defects is called ____

5. The person who is familiar with the records, indexes and who examines the docu
mentsis .

6. ___is a condensed history of all documents affecting the title as they appear in the
public records.

7. The place where all the documents are keptis ____.

8. ___is a person who has the right to acknowledge a document before recording.

9. Only after ____the court can order the title to be registered in the name of the owner.
10. People who search the public records to make sure that there are no apparent de
fectswork at ____

VI. ASK YOUR GROUPMATES:

. what title of real property entities the holder to.

. what he/she has leamt about the origin of the title.

. why it is required that documents affecting the title to a property be recorded in:
public office.

why recording is very important.

what the order of indexing is.

. what title search is done for.

. if any person can conduct tile search.

if title search is a long process.

in what way ownership can be proved.

10 which of the four methods are more significant.

11.who prepares a written report on the condition of the title.
12.what items this report includes.

13.who you would trust to issue the certificate of titie

14 .what pros and cons there are in the Torrens system.
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TEXT Xi

I. MATCH EACH WORD OR WORD COMBINATION WITH ITS DEFINITION:

1.apparent defect a) a written or printed statement concerning sums of
money demanded by a government for its support or
specific services levied upon incomes, property, sales

7_assessed value b) without any reason or explanation
3. purchase price ¢) the cost of smth. that has become high without an

acceptable reason
4. transfer of ownership | d) a defect that is open to view, a visible defect

5. tax schedule e) a value placed on a property by a public officer or a
board as a basis for taxation

6.insured premises f) a sum of money offered to acquire land or other
property other than by inheritance

7 .without justification a defect that is not easy to notice

8. high cost without jus- | h) a conveyance by sale, gift or otherwise, of the legal

tification right of possession

9. hidden defect i) a building together with its grounds covered by an
insurance policy

10. deed restrictions j) conditions placed in the deed by a grantor for the

purpose of limiting the use of the land by future owners

TITLE INSURSNCE POLICY

A title insurance policy is issued by a title insurance company after it searches
the public records and becomes satisfied that there are no apparent defects in the
fitle. For a substantial fee to be paid at the closing, the insurance company agrees,
subject to the terms of its policy, to compensate or reimburse the insured for up to
the face value of the policy against any losses resulting from undiscovered defects
in the title. In addition, the title insurance company agrees to defend at its own ex-
pense any lawsuit resulting from such defects. The insurance policy does not, how-
ever, cover encumbrances and defects that are discovered by searching the public
records. These defects are listed in the policy as exceptions.

There are two types of title insurance policies: the fee policy and the mortgage
policy. The former insures the buyer that the property has a good and marketable
title and may be conveyed by its owner. The mortgage policy ensures the mort-
gagee that the property has a good and marketable titte and may be mortgaged by
the owner 9at the closing, the buyer becomes the owner).

Usually, the title insurance company issues a document entitled “Certificate and
Report of Title" at the closing and the policy at a later date. The document presented
at the closing certifies that the insurance company has examined title to the prem-
ises described in an attached document called “Schedule A", and agrees to issue its
standard insurance policy after the closing. The document then specifies the type of
policy (either fee or mortgage), and the amount of insurance. For a fee policy, the
amount of insurance is usually equal to the purchase price of the property. However,
you may want to insure the title for a larger amount since the value of the property is
likely to increase with time. Naturally, more insurance costs more money. For a
mortgage policy, the amount of insurance is equal to the mortgage loan.

S
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The insurance company states that the certificate presented at the closing shal
be null and void for any of the following reasons:

1. If the company's fees are not paid.

2. If the prospective insured, his attorney or agent, or the applicant or the person
to whom the certificate is addressed, makes any untrue statement with respect to
any material fact or suppresses or fails to disclose any material fact or if any un-
true answers are given to material inquiries by or on behalf of the company.

3. In any event, upon the delivery of the policy (because the policy will superseda .
the certificate).

The date of the policy must be the same as the day of the closing, since the policy
insures only against defects that occur before or on the date of the policy. If the cer-
tificate is dated before the closing date, the company's representative at the closing
should update it to the closing date.

Usually, the title insurance company lists the following as standard exceptions
from the coverage under its policy:

1. Any state of facts that an accurate survey might show, unless survey coverage
is ordered. When such coverage is ordered, the certificate will set forth the spe-
cific survey exceptions that will be included in the policy. (Visual inspection of the
property should reveal most if not all defects that a land survey may indicate).

2. Title to any personal property, whether it is attached to or used in connection
with the insured premises.

3. Defects and encumbrances arising, or becoming a lien after the date of the
policy, except as provided in the policy.

4. Consequences of the exercise and enforcement or attempted enforcement of
any governmental, war or police powers over the premises.

5. Any laws, regulations or ordinances including but not limited to zoning, build-
ing, and environmental protection as to the use, occupancy, subdivision or im-
provement of the premises adopted or imposed by any governmental body.

6. Judgments against the insured or estates, interests, defects, objections, liens,
or encumbrances created, suffered, assumed or agreed to, by or with the privity
of the insured.

The insurance company includes the following attachments as a part of the insufi
ance certificate presented at the closing:

1. SCHEDULE A. It includes the full description of the property by one or more
methods so that it can be positively identified.

2. SCHEDULE B. It lists all the existing liens, mortgages, covenants, conditions,
easements, leases, agreements of records, etc, to the property and states that
they are excepted from the policy.

3. TAX SCHEDULE. It shows the assessed value of the property and the city,
town, village, and school taxes and the date they are due. (This is used to divided
taxes between buyer and the seller at the closing).

4. A copy of all covenants, conditions, easements, agreements of records, deed
restrictions, etc., if any.

One disadvantage of the title insurance policy is its high cost, sometimes withou
justification. This is clearly evident when an owner refinances his house and hire!
the title insurance company that holds the current policy to issue a new one for thé

new lender. The insurance company charges him the same rate as if it were search
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ing the title going back to the origin of ownership. In reality, it searches only the pe-
riod after the issue date of the current policy. During this period there are no hidden
defects because there is no transfer of ownership.

Il. READING- COMPREHENSION TEST:

1. Title insurance is necessary and very good butithas ___ disadvantage(s).
a) one
b) two
¢) three
d) four
2. The buyer becomes the owner of the property ___ .
a) at the closing
b) when he pays all the money
¢) after the title insurance policy is issued
d) if there are no defects
3. The buyer will find all the information about the assessed value of the property in

a) Schedule A
b) Schedule B
¢) a copy of all covenants
d) Tax Schedule
4. The insurance certificate presented at the closing is superseded by .
a) a mortgage policy
b) an insurance policy
¢) a fee policy
5. A title insurance company issues a title insurance policy ____.
a) after checking all the documents
b) after they see there are no apparent defects in the title
¢) after they receive a paid-in check
6. There are ____reasons for stating that the certificate presented at the closing shall
be null and void.
a) two
b) three
¢) four
d) five
7. The defects discovered by searching the public records are listed in the insurance
policyas ___ .
a) fauits
b) defects
C) exceptions
8. The document “Schedule A" specifies .
a) the date of closing
b) insurance costs
¢) insurance policy d) the type of policy and the amount of insurance

53



IH. FILL IN THE ENGLISH EQUIVALENTS OF RUSSIAN

WORD COMBINATIONS:

If (byaywmn ctpaxosatenb) makes any untrue statement, the certificate pre.
sented at the closing shall be null and void.

Visual inspection of the property should reveal (bonbwuHcTBO, €cnu He Bce) the
defects.

The mortgage policy ensures the mortgagee that the property has (npasosoy
TUTYR, KOTOPbIA MOXeET BbITb Nnepeaan).

The insurance company has examined title to the premises described (s
NpuUnaraemMoM JOKYMEHTE).

During this period there are no (ckpbiTbix gedekTos).

The value of the property (BeposaTHO yBenuumuTcs) with time.

The title insurance costs a lot of money, sometimes (HeonpasaaHHo).

The company agrees to defend (3a ceoit cuet) any lawsuit resulting from undis-
covered defects in the title.

The certificate presented at the closing may (novepsTb 3akoHHyto cuny) for some rea-
sons.

IV. CHOOSE THE RIGHT ANSWER TO THE QUESTION:

1. Why do people want to insure the title for a larger sum of money?
a) The quality of the property is becoming better.
b) The price of the property is increasing.
c) They want to resell the property.
2. What will happen if the client doesn't pay the company’s fee?
a) The certificate presented at the closing wll become invalid.
b) The property will not have a marketable title.
c) The company will not examine title to the premises.
3. What is the cost of a mortgage insurance policy?
a) Itis equal to a fee insurance policy.
b) It is equal to the building loan.
c) It is equal to the mortgage loan.
4. Which policy ensures the buyer that the property has a good and marketable title?
a) the fee policy
b) the mortgage policy
5. When does the title insurance company issue the policy?
a) at the closing
b) before the closing
c) after the closing
6. How much is the amount of insurance for a fee policy?
a) It is equal to a mortgage policy.
b) It is more than a mortgage policy.
¢) it is equal to the purchase price of the property.

7. When is it obvious that the cost of the title insurance policy is enlarged without just
fication?

a) When the owner refinances his house.

b) When the company begins searching for any defects.
¢) At the closing
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8. When does a title insurance company issue its standard insurance policy?

a) After searching the public records

b) At the closing

¢) After all the encumbrances and defects are discovered
9. What else can a title insurance company do for a client besides issuing a title
insurance policy?

a) It can help a client to choose a house.

b) It can defend any lawsuit resulting from undiscovered defects in the title.

¢) It can help the client to move house.

V. ASK YOUR GROUPMATES:

. how many types of title insurance policy there are.

what “Certificate and Report of Title” certifies.

. why the client may want to insure the title for a larger amount.

why the date of the policy must be the same as the day of the closing.

if there are any disadvantages of the title insurance policy.

when a title insurance policy can be issued.

. what the difference is between the fee policy and the mortgage policy.

. what attachments can be included as a part of the insurance certificate.
why the certificate presented at the closing can de null and void.

0.if the insurance policy covers defects that are discovered by searching the

public records.

NOUA W

= w

55



TEXT XII

1. MATCH EACH WORD WITH ITS DEFINITION:

1. Fee simple (absolute)

services that induces the person to enter into a
contract. An example is what the grantor receives

a) anything of value such as money or personal‘h
in exchange for his deed

2. a cloud on the title

b) a clause in the deed beginning with the words
“to have and to hold”, stating the extent of the
ownership the grantor is transferring

3. Warranty with full cove-
nants

c) a person who is given written authority by an-
other person to sign documents on his/her behalf

4. zoning ordinances

d) conditions and restrictions placed in the deed
or a separately recorded declaration by a grantor
for the purpose of limiting the use of the land by
future owners

5.consideration

e) a lawsuit

6. heir

f) an outstanding claim or encumbrance, which is
valid, would affect or impair the title of a property

7. duly executed

g) a mere matter of form being trifling in compari-
son with the actual value

8. deed restrictions

h) any cloud against clear title of a property that
diminish its value

9. encumbrances

i) local regulations affecting property uses and
type of construction. They set forth the minimum
lot size, number of family units in each dwelling,
the maximum height of buildings, the minimum
setbacks and side yards

10. lien

j) the deed warranting that the grantor has a good
titie free and clear of all liens and encumbrances;
defending the grantee against all claims

11. subdivision

) a right or privilege that one party has in the
property of another that entitles the holder to a
specific limited use of the property

12. attorney-in-fact

m) signed and acknowledged by a duly author- o
ized officer, usually a notary public

13. easement

n) a person who legally assumes a deceased
person’s rights and obligations

14. nominal consideration

0) the highest form of ownership of real property,
continuing forever

15. Habendum clause

p) a legal right or claim that one party attaches to
the property of another as security for paying a
debt or obligation

16. words of conveyance

q) warrant or promise to transfer the property
from one person to another

17. to invalidate

r) to deprive of legal force




DEEDS AND DEED RESTRICTIONS.

A deed is a document by which ownership to a property is transferred. In legal
terms, a deed is a written instrument (document) duly executed and delivered, that
conveys (transfer) the grantor's (seller's) right, title or interest to a property to a
grantee (buyer). Duly executed means that the document is signed by the grantor
and acknowledged (witnessed) by a duly authorized officer, usually a notary public,
to insure that the signature is that of the person named in the deed, and that he has
signed the document with his free will.

it must be emphasized that a deed is not a proof of a marketable title, meaning a
title that is free from defects that will get you, the buyer, involved in litigation (law-
suits). Rather, it is a document by which the seller transfers whatever he or she
owns in the real property to the buyer.

The deed must be accurate in all its elements, otherwise it may be invalidated or
challenged in court by a third party.

ESSENTIALS of a VALID DEED. A valid deed must have the following essentials:
1. The deed must be in writing.

2. A grantor (seller) that can be named with sufficient certainty to allow his identi-
fication. He must be a sane adult with the legal capacity to sign the deed. A spell-
ing mistake in the grantor's name is not sufficient to invalidate the deed as long
as the grantor can be identified. The grantor is referred to in the deed as “party of
the first part”.

3. A grantee (buyer) that can be named with sufficient certainty to allow his identi-
fication. As with the grantor, a spelling mistake in the grantee’s name is not suffi-
cient to invalidate the deed, as long as he can be identified. The grantee is re-
ferred to in the deed as “party of the second part. It is to be noted that the
grantee in the current deed will be the grantor when he sells the property.

Where there is more than one grantor or grantee, such as a husband and wife,
each should be individually named in the deed. An example;" Joe Doe and Helen
Doe, his wife”. In case the grantor or grantee is single, he or she is named in the
deed as “Joe Doe, single”, or “Helen Doe, single,” so that it is documented that there
is no spouse interest in the property.

4. A consideration (price). A deed may, depending on the state, contain a clause
acknowledging the grantor’s receipt of consideration. It is not necessary to state
the full price of the property in the deed. It is customary to recite only a nominal
consideration such as ‘ten dollars and other valuable consideration paid by the
party of the second part”. When a property is conveyed as a gift to a relative,
“Love and Affection” may be sufficient consideration.

5. A granting clause (words of conveyance). This clause is extremely important
since it states the grantor's intention to convey the property. The granting clause
varies according to the type of deed. Typical words of conveyance are “convey
and warrant”, “grant, bargain and sell", “grant and released”, or “grant”.

6. Description of the property. A deed must contain a description of the property
being conveyed. The description should be adequate enough to locate the con-
veyed property.

7. A habendum clause. This is used to define the ownership to be enjoyed by the
buyer. The habendum clause is “TO HAVE AND TO HOLD the premises herein
granted unto the party of the second part, the heirs or successors or assigns of
the party of the second part forever.”
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8. The grantor's signature. A deed must be signed voluntarily by the grantor(s) in
order to be valid. Some states allow the deed to be signed by an attorney-in —
fact, meaning acting under a power of attorney, on the grantor's behalf. in this
case, the power of attorney document must be recorded in the county in which
the property is located. The signature must be acknowledged in evidence that it ig
the grantor's and that he has signed the document with his free will.

9. The deed’s delivery and acceptance. For a title to pass, the deed has to be de.
livered by the grantor and accepted by the grantee.

10. Recording. The purpose of recording the deed is to give constructive notice to
the world that the grantee (the buyer) is the new owner of the property. Recording
also protects the buyer if he loses the deed. Should this happen, he can obtain a
certified copy of the original deed from the office of the clerk where the deed is
recorded.

TYPES of DEED. Deeds are not all alike. They differ according to the legal rights
guarantees contained in them. The most common types of deeds are:

1. Warranty Deed with Full Covenants.

2. Bargain and Sale Deed without Covenant against Grantor’s Acts.

3. Bargain and Sale Deed with Covenant against Grantor’s acts.

4. Quitclaim deed.

5. Tax Deed, Referee's Deed, Sheriff's Deed and Trustee’s deed.

The Warranty Deed with Full Covenants (Warranty Deed). In this type of deed the
grantor (seller) will defend the grantee (buyer) against all claims, thus providing the
buyer with the highest degree of protection. It warrants that the grantor (seller) has.
seized the premises in fee simple, and has the legal right to convey the same; that,
the grantee shall “quietly enjoy’ the premises (the right to use the property withoui
interference of possession from a third party); that the property is “free from encum-
brances” (liens, easements, mortgages, etc.) except those specifically stated in the-
deed; that the grantor will execute any further necessary assurance to the title; and
that the grantor will “forever warrant” the title to the premises.

Bargain and Sale Deed without Covenant against Grantor's acts. This deed is
used to convey all rights, title and interest of the seller to the buyer. The seller is not
obliged to deliver a deed containing specific covenants (warrants).

Bargain and sale deed with Covenant against Grantor's Acts. This is the type
most often used to transfer ownership of real property. It is identical to bargain and
sale deed without covenant against grantor's acts in every respect except that the
grantor promises that he has done nothing to encumber the property while it was in
his possession.

Quitclaim Deed. The usual purpose of this form of deed is to remove a cloud (out
standing claim or encumbrance that, if valid, would affect or impair the title to a
property) from the title to a property whereby a person (or persons) who may have
some claim to the property is asked to release his interest (“quitclaim”). Its form is
identical to that of the bargain and sale deed without covenant against the grantor's
acts except that it uses the words “remise, release and quitclaim” instead of the
conveying words “grant and release”.

Tax Deed, Referee’'s Deed, Sheriffs Deed, and Trustee's Deed. These deeds are
used to convey title to properties that are sold pursuant to court orders in foreclosuré
proceedings to satisfy unpaid taxes, mortgages and judgments.

Deeds are executed on printed forms.
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DEED RESTRICTIONS. It should be clear that the deed is pertinent to the land
(lot or parcel) and its use. This includes the buildings that are on it or to be con-
structed on it. Any land owner can impose deed restrictions by including them in the
deed when the property is conveyed (sold). Deed restrictions are beyond and above
zoning ordinances set forth by the local governments. An example of deed restric-
tions is when a land sub divider sets restrictions regarding land use such as the type
of building, type of exterior siding, minimum square footage, height of buildings, set-
backs, etc. for deed restrictions to be valid, they have to be reasonable and to the
benefit of all lot owners in the subdivision. Each lot owner has the right to obtain a
court injunction to prevent the owner of a neighboring lot from violating the deed re-
strictions. Generally, deed restrictions have a time limit beyond which the majority of
the owners in the subdivision may change or modify the terms of the restrictions.

Deed restrictions may be included through a covenant in the deed if they are few,
or in a separately executed and recorded declaration if they are many. A grantor
should bear in mind that the more restrictions he imposes, the less desirable the
property becomes.

Deed restrictions can be elaborate and involve minute details. For example, deed
restrictions can be contained in a separate declaration comprising long sheets.

Il. READING-COMPREHENSION TEST:

1. The deed must be accurate in all its elements, otherwise ___.
a) it may be challenged in court by a third party
b) it will not be a proof of a marketable title
c) it may be delivered to a wrong person
d) the grantee will be in trouble
2. The deed is to be acknowledged by a notary public to ensure that ___.
a) the buyer has paid in full
b) the seller transfers the real property to the buyer
¢ )the person has signed the document with his free will
d) the grantor is a sane adult
3. The deed is pertinentto ___.
a) the land
b) both the lot and the buildings that are on it
c) the buildings that are on the lot
4. The warranty deed ___ .
a) provides the grantee with the grantor's promise that he has done noth-
ing to encumber the property.
b) provides the grantee with the highest degree of protection.
¢) allows to convey all rights, titles, and interest of the gtantor to the
grantee.
d) states the price of the property.
5. The terms of deed restrictions may be changed or modified by ___.
a) all the owners in the subdivision
b) the head of the local administration
c) the majority of the owners in the subdivision
d) the mayor of the town
8. If more than one grantor or grantee are stated in the deed, ___.
a) it is not necessary to name all of them
b) children must be named as well
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¢) the grantor or the grantee may decide whether to name all of them
d) each should be individually named
7. Deed resftrictions must involve ____.
a) as few details as possible b) as many details as possible
¢) some information about the owner d) the owner’s will
8. A granting clause is very important since ___ .
a) it states the grantor’s intention to convey the property
b) it states the grantee’s intention to buy the property
c) it allows to transfer the property
d) it contains the grantor’'s receipt of consideration
9. Deed restrictions are (are not ) submitted ____ .
a) to zoning ordinances set forth by the local governments
b) by state government
¢) by local governments
10. The more restrictions the grantor imposes, ___ .
a) the fewer people want to buy the property
b) the more people want to buy the property
c) the sooner the property will be sold
d) the cheaper the property will be

Il. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS, CHANGE THEIR
GRAMMAR FORMS IF NECESSARY:

to be transferred; to be duly executed, to be conveyed; to be named; to be noted,

to be signed; to be obliged; to be executed; to be included; to be referred

1. Deed restrictions may ___through a covenant in the deed.

2. The grantor ___to in the deed "a party of the first part.

3. If the document is signed by the grantor and witnessed by a notary public, it ___.

4. A deed must contain a description of the property ___ .

5. The seller ___to deliver a deed containing specific covenants.

6. Itis ___ that the grantee in the current deed will be the grantor when he sells the
property.

7. Some states allow the deed ___ by an attorney-in-fact.

8. The grantor should ____in the deed with sufficient certainty to allow his identification.
9. Deeds ___ on printed form.

10. A deed is a document by which ownership to the property ___.

IV. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD-
COMBINATIONS:

1. (JoeepeHHoCcTb) must be recorded in the county in which the property is lo-
cated.

2. (Ecnu ato npousonaet), he can obtain a certified copy of the original deed
from the office of the clerk where the deed is recorded.

3. (HT1obbl orpaHuyeHua aokymeHta Gbinu obocHoBaHbl), they have to be rea
sonable and (¢ sbirogou Ang) all lot owners in the subdivision.

4. The deed must be accurate in all its elements, (B npoTuBHOM cny4ae) it may
be challenged in court (TpeTbein CTOPOHOR).

5. A grantor must be (coBepiuenHoneTHuin aeecnocobHbin Yenosek) to sign the
deed.
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6. Sheriffs Deed is used to convey titles to properties that are sold (no
cyaebHomy npeanucanuio) in foreclosure proceedings.

7. Each lot owner (umeeT npaso nonyuutb cyaebHoe npeanucanue) to pevent
the owner of a neighboring lot from violating the deed reatrictions.

8. If the grantor or grantee is single, the word “single” must be added after
histher name, so that it is documented that there is (HuKako# cynpyxeckoin
sbIroabl) in the property.

9. If the deed is signed (anBokaTom), it acts under (30BepeHHOCTb).

10. Deeds are not alike and differ (8 cooTBeTcTBUM C 3aKOHHbIMW MpaBamMu U
rapaHTusmu) contained in them

V. ASK YOUR GROUPMATES:

what the most common types of deeds are.

why it is necessary that the deed should be acknowledged by a notary public .
which house he/she would prefer to buy --- with a lot of or few deed restrictions.
what the difference is between Bargain and Sale Deed without Covenant and the
one with Covenant.

whether the form of a Quitclaim Deed is identical to that of the Bargain and Sale
Deed without Covenant.

what kind of the document the deed is.

why it is essential to describe property being conveyed in the deed.

whether the deed will be invalidated if there is a spelling mistake in the grantor's
or grantee’s name.

what the purpose of the recording the deed is.

what he/she has learnt about the Warranty deed.
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TEXT Xl

I. MATCH EACH WORD WITH ITS DEFINITION:

1. secondary mortgage
market

that include interest and part of the principal so that the
principal will be paid in full at the end of the term of the

a) a mortgage loan that is paid in periodic installment:

s |

oan

2. foreclosure

b) the evidence of a personal debt secured by a mort-
age or other lien to a real property

3. overdue payment

c) something of value pledged as security for a debt |

4. principal

curity for a debt is sold to pay the debt in the event of
the borrower's default

d) legal proceedings where a property pledged as se-

5. interest rate

e) a penalty that a lender imposes on a borrower if he |
fails to pay a loan installment on time

f) the amount that lenders charge borrowers for using
their money

Ebond
7.

amortized loan

g) large institutions that provide cash to the housing
market by buying mortgage loans from lenders (primary
market), and packaging and selling them to large inves-
tors

8. collateral

h) a document signed by the borrower that includes the
amount of the loan, the interest rate, the method of re-
payment, and the borrower's promise to repay the loan
plus interest to the lender. The note must include a
clause stating that it is secured by a mortgage

'9. promissory note

i) the amount of the mortgage debt; a main party in a
transaction; the homeowner who hires estate broker

10. a long-term loan

j)a clause giving the lender the right to declare that the
recording balance of the loan is due immediately; usu-
ally exercised when the borrower defaults

k) the amount of money not paid by the assigned date _'

11. late charge

12. grace period

I) a loan maturing over a relatively long period of time

m) additional time allowed to make a payment without

13. acceleration clause

being considered in default

—

MORTGAGE LAW.

Mortgages are long-term loans used to finance real property purchases, whereby

the borrower pledges his

ownership in the property as collateral to secure the debt

The rights of the lender to the mortgaged property depend on the mortgage theory

of the state in which prop:
number of states:

enrty is located. There are three theories, each adopted by a

1. LIEN THEORY STATES. These states consider the mortgage to be a lien to
the property. Accordingly, if the borrower defaults, the lender has to obtain a
court order to sell the property through foreclosure proceedings to collect his

debt. There are 32 lien t
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2. TITLE THEORY STATES. These states consider that a mortgage transfers
some litle rights frosm the borrower to the lender. According to this theory, the
lender has the right to possess and rent the property. However, he does not have
the right to ownership. To acquire this right, the lender must go through court
foreclosure proceedings. The title theory is followed by 14 states and the District
of Columbia.

3. INTERMEDIATE THEORY STATES. These states take a middle course be-
tween the lien and title theory states. in the intermediate theory, the lender has
the right to possesss and rent the property only if the borrower defaults. There are
4 sfates in this catexgory.

A mortgage loare is comprised of two documents: the promissory note and the
morigage. The prormissory note includes the debt and the mortgage creates the lien
that secures the debt. Both documents are necessary to create an enforceable
mortgage loan. In s.ome states, a bond is used instead of a note to accomplish the
same objectives.

THE PROMISSORY NOTE. The promissory note is the evidence of debt. it usu-
ally includes the amwount of the debt (loan), the interest rate, method of payment and
the borrower's promiise to repay the loan plus interest to the lender.

ESSENTIALS of a PROMISSORY NOTE. A valid note must be in writing and
mustinclude:

1. Aborrower and a lender, both with contractual capacity.

2. A promise by thes borrower to pay a specific sum of money.

3. The terms of payment.

4. A clause stating that the note is secured by a mortgage (without this clause,

the loan would be a personal loan).

" 5. The borrower’s signature.

The note must be voluntarily delivered by the borrower and accepted by the

lender.
The interest is not one of the essentials; however, if interest is charged, it must be

included in the note .

The Printed Promissory Note Form includes:
1. The location and date the note was signed.
2. The borrower's promise to pay, in return for the loan received, a specific sum
of money called the principal, plus interest to the lender. The principal is usually
equal to the face value of the loan. The lender is then identified. Next, the clause
that the borrower understands that the lender may transfer the loan (sell it in the
secondary mortgag e market). The lender or anyone to whom the note is trans-
ferred is called the note holder.
3. The borrower's agreement to pay the interest rate specified in the note. Inter-
est is to be paid on the outstanding part of the principle only.
4. The borrower’s agreement to make monthly payment of the principal and inter-
est, in the amount specified in the note, until the loan is amortized. The monthly
payment is due on the first day of each month beginning with the second month
after the closing. (Some states give the borrower a grace period of a certain
number of days after the first day of the month during which he can pay without

penality).
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5. The borrower's agreement to pay the stated late charge for overdue payments
(Usually 4% or 5% of the overdue amount of principle and interest).
6. The borrower's agreement that if he does not pay the full amount of each
monthly payment on time, the lender may send him a written notice telling him
that unless he pays the overdue amount by a certain date, not less than 30 days
from the date of mailing the notice, he will be in default.
7. The borrower's agreement that if he does not pay the overdue amount by the
date stated in item No.6, he will be in default. The note holder may require the
borrower to pay immediately the full amount of outstanding principal and all the
interest (this is called the acceleration clause).
8. The borrower's agreement that if he defaults, the lender will have the right to
be paid back for all reasonable costs and expenses including reasonable attor-
ney's fees.
9. A clause stating that the borrower has the right to make prepayment of the
principal in full or in part. (Some lenders impose penalties for prepayments if they
were made within a specific period after the closing date, subject to the limitations
of the federal and state governments.
10. A clause stating the mailing address of the borrower to which any notice will
be delivered.
11. A clause stating that this note is covered by a mortgage that protects the
lender from possible losses that might result if the borrower does not keep the
promises he made in this note.

The note must be signed by the borrower. The lender does not sign the note.

Il. READING-COMPREHENSION TEST:

1. Itis stated in ____that the lender has the right to possess and rent the property only
if the borrower defaults.

a) the lien theory

b) the title theory

c) the intermediate theory
2. The promissory note indicates ___ .

a) the amount of the lender’s debt

b) the price of the real estate property

c) the right to the real estate property

d) the amount of the borrower’s debt
3. A valid promissory note doesn'tinclude ___ .

a) the borrower's signature

b) the borrower's and lender's names

¢) the lender’s signature

d) the terms of payment
4. The borrower has to pay ___ if he doesn’'t make monthly payment in due time.

a) twice as much money

b) penalty

c) a double sum of money

d) late charge



5. Itis common practice that __ delivers the promissory note and __ accepts it.
a) the borrower; the lender
b) the lender; the borrower;
¢) the borrower, the grantee
d) the grantor; the lender
6. If the borrower does not pay the overdue payment by a certain date, .
a) the real property will be sold
b) he will be fined
c) he will be in default
d) the lender will transfer the note
7. The borrower must pay to the lender not only the principal but ___ as well.
a) interest
b) extra money
C) premium
d) advance money
8. The promissory note must be securedby .
a) a loan
b) a mortgage
¢) a personal loan
d) a specific sum of money
9. The lender is protected by __ from possible losses that might resulit if the borrower
doesn't keep his promises.
a) the acceleration clause
b) a mortgage
c) the Warranty Deed
d) the borrower's promise to pay

. SUPPLY THE SENTENCES WITH THE REQUIRED WORD-COMBINATIONS:

an enforceable mortgage loan; the face value; note holder; a long-term loan; to
become the owner; a bond; contractuai capacity; monthly payments; late charge;
to make prepayment
1. Amortgage is ____ used to finance real property purchases.
2. The borrower must make ___ of the principal and interest until the loan is am-
ortized
3. The principal is equal to ___ of the loan.
4. While making a promissory note, both the borrower and the lender must have

5. According to the title theory, the lender can possess and rent the property, but
can't .

6. The promissory note and the mortgage are necessary ___.

7. The person to whom the note is transferred is ____ .

8. The borrower has the right___ of the principal in full or in part.

9. If the payments are overdue, the borrower has to pay the stated ___ .

10. In some states people can use ____instead of a promissory note.
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1vV. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR
FALSE:

. The interest is not included in the note, as it is not essential.

A mortgage theory must be adopted by states.

The borrower may choose the method of prepayment of the principal.

. Interest is to be paid on the full amount of the principal.

. There is the barrower's promise to pay off the debt in the promissory note,

. The borrower grants consent to pay the lender back for all the costs ang
expenses in case he defaults.

. The rights of the lender to the mortgaged property are stated in the coun.
try's mortgage theory.

. The promissory note must be signed by both the borrower and the lender.

. Lien theory was adopted by the greatest number of the states.

0. To create an enforceable mortgage loan you need either a promis.
sory note or a mortgage.

V. ASK YOUR GROUPMATES:

how many mortgage theories there are.

what difference is between these theories in some states.

why a mortgage loan is comprised of two documents.

what data are included in the promissory note.

what the lender will do if the borrower doesn't pay his monthly payment on
time.

. what the acceleration clause means.

. why lenders are against the borrowers’ prepayments of the principal.

. what mortgages are used for.

to whom the lender may transfer the note.

10. how much money the borrower is to pay.

11.for how long the borrower is to make monthly payments of the principal and in-
terest.

CEN® aRwN-



TEXT XIvV

I. MATCH EACH WORD WITH ITS DEFINITION:

1.mortgagee a) a charge against real property made by a
branch of government to cover the proportionate
cost of an improvement such as a street or sewer
2. condemnation b) the buyer of the property assumes liability for
payment of an existing mortgage loan against the
property

3. assumption of mortgage | c) the process by which the promises and agree-
ments between the parties to a real estate trans-
| action are fulfilled

4. assessment d) taking private property for public use, with fair
compensation to the owner, by exercising the
power of eminent domain

5. rider e) an insurance policy for occupied houses that
insures against losses, resulting from hazards
such as fire, windstorms, and fiooding

6. the Funds f) the one who receives and holds a mortgage as
security for the payment of the debt.

7. closing g) the right given by lenders in some states to sell
the foreclosed upon property without obtaining a
court order

8. Hazard insurance h) a written agreement between two or more par-

ties by which they deposit money or legal docu-
ments, such as earnest money or deeds, with a
third party with instructions on how to disperse the
documents or money

9. mortgagor i) an addition or amendment to a document

10. power of sale j) invariable, constant

11. closing k) the one who gives a mortgage as security for
the payment of the debt

12. uniform 1) the date of signing a document

THE MORTGAGE DOCUMENT.

The mortgage is a document whereby the borrower pledges a property as collat-
eral that the lender can sell to secure the payment of the amount in the note as
agreed upon. In mortgage agreements, the borrower is called mortgagor because
he, or it, is the one who mortgages his property; and the lender is called mortgagee
because he, or it, is the one who receives the mortgage. The mortgage form is more
elaborate than that of the note. It includes three main parts: (1) mortgage, (2) uni-
form promises, and (3) non-uniform promises.

MORTGAGE. This part in divided into four sections: 1.Worts often used in this
document; 2. Borrower's transfer of rights in the property to the lender; 3. Descrip-
tion of the property; 4. Borrower’s right to mortgage the property and borrower’s ob-
ligation to defend ownership of the property.
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1. Words Used Often in this Document.

a. The date of signing the document (the closing date).

b. The name of the borrower(s). If the borrowers are a husband and wife, it
should be so stated (such as Joe Jones and Helen Jones, his wife). The addresg
of the borrower is also indicated.

c. The name and address of the lender.

d. A reference to the note signed by the borrower, the amount of debt shown i
the note, and the borrower’s promise to pay that amount in full plus interest by
the end of the term of the loan.

e. A clause stating that the property described in the section entitied ‘Descrip-
tion of the Property” will be called “the property”.

2. Borrower's Transfer of Rights in the Property to Lender. This section is the
core of the mortgage because it includes the borrower's pledge of his property to
the lender.

3. Description of the Property. The location or address of the property is given in
this section. The county or city where the property is located is identified.

4. Borrower's Right to Mortgage the Property and Borrower's Obligation to defend
Ownership of the Property.

a. The borrower promises that aside from the “exceptions’ listed in the title in-
surance mortgage policy (1) he lawfully owns the property, (2) he has the right to
mortgage grant, and convey the property to lender, and (3) there are no out-
standing claims or charges against the property.

b. The borrower fives a general warranty of title to lender. This means that the
borrower will be fully responsible for any losses that the lender suffers because
someone else has some of the rights to the property that the borrower claims he
has. The borrower promises that he will defend his ownership of the property
against any claims of such rights.

UNIFORM PROMISES. The uniform promises are used in mortgages all over th¢
country. These are the highlights:

1. THE BORROWER'S PROMISE TO PAY. The borrower shall promptly pay
when due: principal, interest, and late charges as stated in the note.

2. ESCROW ACCOUNT (THE FUNDS). The borrower agrees to pay to lender
all amount necessary to pay taxes, assessments, and hazard insurance on the
property, unless the lender tells him in writing that he does not have to do so, or
unless the law requires otherwise. This money will be called the “funds”. The
lender is obliged to keep the funds in an escrow account.

The lender is not required to pay the borrower any interest or earnings on th
funds unless both agree at the time of signing the mortgage that the lender will pa
interest on the funds; or if the law requires lenders to pay interest on the funds.

3. APPLICATION OF PAYMENT. Unless the law requires otherwise, lender
will apply each of the payments in the following order: (1) escrow account for |
taxes and insurance, (2) interest, (3) principal, (4) interest and principal on any |
future advances.

4. The borrower will pay all taxes, assessments and any other charges and fines|
and wili satisfy all liens against the property that may be superior to the mortgage.
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5. The borrower is obliged to obtain and keep a hazard insurance policy on the
property.

6. The borrower is obliged to keep the property in good repair, not to destroy,
damage or substantially change the property and will not allow the property to
deteriorate.

7. The lender has the right to protect the property against legal actions by oth-
ers. The borrower must pay the lender all the money it spends plus interest.

8. The lender has the right to inspect the property. Be fore an inspection is
made, the lender must give the borrower notice stating a reasonable purpose for
the inspection.

9. The lender has the right to the proceeds from all awards if the property is
taken by any governmental authority through condemnation.

10-16. clauses addressing continuation of the obligations of the lender, borrower,
persons taking over borrower’s rights or obligations; and that the borrower shall be
given a copy of the note and of the mortgage either when the note and mortgage
are signed or after the mortgage has been recorded in the proper official records.

NON-UNIFORM PROMISES. The non-uniform promises vary to a limited extent
in different parts of the country. The highlights of these promises are:

19a. ASSUMPTION of MORTGAGE. If the borrower transfers all or part of the
property or any rights in the property, the person to whom the property is sold may
take over the borrower's right and obligations under the mortgage (this is known as
assumption of the mortgage), if these conditions are met (1) the borrower gives the
lender notice of the sale or transfer, (2) the lender agrees that the person’s credit is
satisfactory, (3) the person agrees to pay interest on the amount owed at whatever
rate lender requires, and (4) the person signs an assumption agreement that is ac-
ceptable to lender.

19b. LENDER'S RIGHTS IF BORROWER TRANSFERS THE PROPERTY
WITHOUT MEETING CONDITIONS OF PARAGRAPH 19a. If the borrower sells or
transfers the property and conditions (1), (2), (3) and (4) of paragraph 19a are not
satisfied, the lender may mail the borrower a notice requiring the immediate pay-
ment in full of the entire amount under the note. The note will give the borrower at
least 30 days to make the required payment. If the borrower does not make the re-
quired payment during that period, lender may bring a lawsuit for foreclosure and
sale without giving the borrower any further notice or demand for payment.

20. LENDER'S RIGHT IF BORROWER FAILS TO KEEP PROMISE AND
AGREEMENT. If the borrower fails to keep any promise or agreement made in the
mortgage, and if the lender sends the borrower a notice that states the failures and
the actions needed to correct them and if the borrower does not correct the failures
stated in the lender's notice, the lender may require the immediate payment of the
principal and interest in full and may bring a lawsduit to take away all the borrower’s
remaining rights to the property, and to have the property sold through foreclosure
and sale proceedings. The lender also has the right to collect all costs of the lawsuit
as allowed by law.

21. BORROWER'S RIGHT TO HAVE LENDER'S LAWSUIT FOR
FORECLOSURE AND SALE DISCONTINUED. Even if the lender has required
immediate payment of the loan in full, the borrower has the right to have any
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foreclosure and sale lawsuit or other enforcement of the mortgage discontinued
any time before a judgment has been entered enforcing the mortgage if he meets
the following conditions:

a. Pays the lender the full amount that would have been due under the mort-
gage, the note and any notes for future advances.

b. Corrects his failure to keep any of his other promises or agreement made
in the mortgage.

c. Pays all of the lender’s reasonable expenses in enforcing the mortgage.

d. Does whatever the lender reasonably requires to ensure that the lender's
rights in the property and his obligations under the note and the mortgage will
continue uncharged.

If the borrower fulfills all four items mentioned above, then the note and the mort-
gage will remain in full effect .

22. The lender has the right to rental payments from the property and to take
possession of the property.

23. AGREEMENTS ABOUT FUTURE ADVANCES. The borrower may ask the
lender to make one or more loans to him in addition to the loan included in the
note. The lender may, before the mortgage is discharges (cancelled0 make those
additional loans to the borrower. The mortgage will protect the lender from possi-
ble losses that might result from the borrower’s failure to pay the amounts of any
of those additional loans plus interest, only if the noted that contain the bor-
rower’'s promises to pay those additional loans state that the mortgage will give
lender such protection. Additional loans made by the lender that are protected by
the mortgage will be called ‘future advances”.

24 SATISFACTION of MORTGAGE. The lender is obliged to discharge (can-
cel) the mortgage when he is paid all amounts due under the note, the mortgage
and any notes of future advances. The lender will discharge the mortgage by de-
livering a satisfaction of mortgage certificate stating that the mortgage has been
satisfied. The borrower is not required to pay the lender for discharge, but he
shall pay all costs of recording the discharge in the proper official record.

The mortgage document must be signed by the borrower(s) and acknowledged
before the notary public since it will be recorded.

Il. READING-COMPREHENSION TEST:

1. The borrow is given a copy of the note and of the mortgage after __ .
a) the note is recorded
b) both the note and the mortgage are signed
¢) the mortgage is signed
d) they are recorded in the proper official records
2. The mortgage form includes ____ main parties.
a) two
b) three
c) four
d) five
3. The lender has the right to inspect the property ___ .
a) on his own
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b) without explaining the purpose of his visit
c) any time he would like
d) after stating the reasonable purpose for the inspection
4. The lender has the right ____, if the borrower fails to keep promises and agreement
made in the mortgage.
a) to discharge the mortgage
b) to state the borrower’s failure
c) to require the immediate payment of the principal and interest in full
d) to sell the property
5. The mortgage document is signed by ___ .
a) the borrower
b) the lender
¢) both the borrower and the lender
5. The borrower ____ when he/she gives a general warranty of title to the lender.
a) is free of responsibility for any losses
b) can claim some property rights
c) becomes the owner of the property
d) must defend the ownership of the property against any property rights
7. All taxes, assessments and other charges and fines are paid by ___ .
a) the borrower
b) the lender
8. If the property is taken for public use, the lender ___ .
a) will have to sell the property
b) won't pay any taxes
c) will have to pay some money to the borrower
d) will be fairly compensated
). The lender will pay the borrower some interest on the funds, if ____ .
a) he wants to
b) the law requires
¢) they both agree to it while signing the mortgage

Il FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD
COMBINATIONS:

1. The lender may require (HemeaneHHbIi NoNHbI pacyer) of the entire
amount under the note.
2. If the borrower fulfills all the items, the note and the mortgage (ocranyrcs 8
OEenCTBnu).
3. The borrower is obliged to obtain and keep (cTpaxoBky OT HeCYaCTHbIX
cnyJaes) on the property.
. The borrower will not allow (4Tobbl MMYyLWLECTBO NOPTUNOCH).
. The lender is obliged (aHRynupoBsatb 3aknaaHyw) when he is paid all the
amount due under the note.
. The borrower is obliged to keep the property (B ucnpasHom cOCTOSHUM).
. The mortgage form is (TwiarensHee pa3pabotana) than that of the note.
. The lender has the right (B3bickaTte Bce usgepxku cyaebHoro npouecca.).
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9.

The lender has the right to protect the property (oT cyae6ubix wckos
Apyrux nogen).

10.The lender may (B0o36yauTb UCK O NUWEHUU NPaBa BbiKyNa 3anoXeHHoro

<o} =] ~ [0 Xé, 10 3 w N =

-

© ® N O nhwha

umylectea npoaaxu), if the borrower does not make the required payment,

IV. DECIDE WHETHER THE SENTENCES ARE TRUE OR FALSE:

. The borrower must pay the debt in full plus interest.
. The borrower has the right to mortgage, grant and convey the property to

any person..

. The borrower pays the lender all amounts necessary to pay taxes, as-

sessments, and hazard insurance all the time.

. Itis the lender who is to obtain a hazard insurance policy on the property.
. The borrower has no right to change the property.
. If the borrower fails to keep the promises and agreements stated in the -

mortgage, the lender may sell the property himself.

. If the lender requires immediate payment of the loan in full, the borrower

has to fulfill the requirements.

. Both uniform and non-uniform promises are used in mortgages all over the

country.

. Uniform promises vary to a great extent.

V. ASK YOUR GROUPMATES:

. what kind of document the mortgage is.
. how many parts the mortgage consists of.

what section is the core of the mortgage.

. when the borrower will be paid the interest or earnings on the funds. .
. on what condition a person may take over the borrower's right and obliga-

tions under the mortgage.

. why the lender may bring a lawsuit to take away all the borrower’'s remain-

ing rights to the property.

. whether the lender has the right to make more than one loan to the bor-

rower.

. what documents the borrower must prepare to receive additional loans

made by the lender.
. when the mortgage can be discharged.

0.whether the borrower is to pay any money for discharge.



TEXT XV

I. MATCH EACH WORD WITH TS DEFINITION:

1. power of sale a) to be failed to pay

2. Deficiency judgment b) a notice filed in the public records where the
property is located informing the public that a legal
action against a property is pending

3. certificate of satisfaction | c) a right given by most states to a borrower to re-
deem his property after a foreclosure sale

4. recording d) a personal judgment levied against a mortgagor
if the sale price of the foreclosed upon property is
less than the amount of debt

5. defendant e) a clause giving the lender the right to declare
that the remaining balance of the loan is due im-
mediately; usually exercised when the borrower de-
faults

6. Lis pendens f) the right given by lenders in some states to sell
the foreclosed upon property without obtaining a
court order

7. equitable right g) the buyer who makes the highest price at an
auction

8. the highest bidder h) the act of filing documents affecting real prop-
erty in the public records of the county where the
property is located

9. to be delinquent i) a person against whom a claim or charge is
brought in a court
10. acceleration clause j) the right of the owner to reclaim his property be-

fore the foreclosure sale by paying the debt, inter-
est, and costs of the sale

11. legal foreclosure k) the buyer’s price at an auction

12. statuary redemption l) a statement written and signed, which is by law
made evidence of the truth of payment or discharge
as of a debt or obligation

13. bidding price m) the legal act to deprive a mortgagor of the right
to redeem his property

DEFALT AND FORECLOSURE.

Most defaults occur when a borrower fails to make payments on his mortgage
loan as stated in the promissory note and the mortgage document. When this hap-
pens, the loan is said to be delinquent. Defaults can also result from failure to pay
property taxes, assessments, or through the breach of any of the conditions con-
tained in the mortgage document. Should the loan become delinquent, the lender
has several legal options available to it to protect its money. However, most lenders
prefer to meet with the borrower to arrange for a new overstretched payment pian
before starting lengthy and costly legal actions. If the borrower realizes that he can-
not meet the proposed plan, he may be pursued to sell the property rather than
have it foreclosed upon. It is when the borrower cannot find a buyer who is able and
willing to pay a price equal to the debt, that the lender invokes the acceleration
clause. Subsequently, the lender may proceed with one of the legal remedies that
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the laws of the state allow. The most common remedies are: (1) legal foreclosure
(2) power of sale, (3) deed in lieu of foreclosure and (4) strict foreclosure.

LEGAL FORECLOSURE and SALE. The legal foreclosure and sale proceedings
begin with the title search to identify all the persons who have interest (the lienors,
mortgages, etc.) in the property. Next, the lender files a lawsuit naming the borr:
and all those who recorded their interest in the property subsequent to the fore.
closed upon mortgage as defendants. Lienors or mortgagees who recorded they
interest before the mortgage that is being foreclosed upon have senior claims ang
are not affected by the lawsuit.

The lender's complaint describes the note or bond, the mortgage that secures i,
the amount of debt (principal and interest), and that the loan is in default. Next, the
lender asks the court for a judgment directing the cut-off of the interest of all the de-
fendants, the sale of the property, and the application of the proceeds of the sale to
pay the debt and expenses.

LIS PENDENS. In the meantime, a notice of the lawsuit is filed in the office of the
county clerk where the property is located. The notice, called lis pendens, is to wam
the public that a legal action is pending against the property. The borrower can stil
the property after a lis pendens has been filed. However, prospective buyers, who
would undoubtedly search the public records, would learn about the pending lawsut
and price the property accordingly.

Next, a copy of the summons and complaint is served on the borrower and other
defendants, if any. They are given a certain period of time during which they may
reply by presenting their side of the argument to the court judge. If neither the bor-
rower nor any of the other defendants replies, or if their reply is found to be in favor
of the lender, the judge will order the property to be sold, through a public auction. :

EQUITABLE RIGHT of REDEMPTION. All states give the borrower or any other
defendant the right to redeem his property until the sale starts if he pays the princk
pal, interest, and cost of sale. This right of the owner (or any junior lienor) to redeem
the property is called equitable right of redemption or equity of redemption. This right
is cut off when the sale takes place.

THE SALE. If no one redeems the property, the sale begins. Any person can bid
provided that he can pay the price in cash. The highest bidder (the buyer) is re-
quired to pay a cash deposit equal to 10% of the price at the auction, and the bat
ance of the closing (in about 30 days.) the sale must be approved by the cour,
which has the power to order a new sale f it feels that the bidding price is too low.

DEFICIENCY JUDGMENT. If the sale price is less than the debt and expenses,
the lender may obtain, depending on the laws of the state, a deficiency judgment
against the borrower. This judgment gives the lender the right to collect the debl
against the borrower's real and personal assets.

STATUTORY REDEMPTION. Many states have statutory redemption laws that
allow the borrower a statutory redemption period after the date of sale, during which
he can redeem the property. This period varies between two months to two years,
depending on the state. Furthermore, some states give the borrower the right to
possess the property during the statutory redemption period. The highest bidder in
the sale receives a certificate of sale that entitles him to a referee’s deed or sheriff's
deed if the borrower does not redeem the property.

POWER of SALE. The power of sale also known as foreclosure by advertise-
ment, or sale by advertisement, is not a court proceeding. Rather, the statute in
several states gives the lender the right to sell the mortgage property after giving
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notice to the borrower. Hence, the property is advertised for sale and then sold.
Generally, the lender who resorts the power of sale loses the right to a deficiency
judgment, should the property sell for less than the debt.

DEED in LIEU of FORECLOSURE. If the borrower is convinced that his property
will sell for less than the debt, and if the lender is convinced that the borrower has no
other assets, personal, or otherwise, that warrant a deficiency judgment, they both
may agree that the borrower delivers and the lender accepts the deed to the prop-
erty.
n¥he lender must be prepared to prove that it gave the borrower a fair deal and did
not take advantage of his financial difficulty. By accepting the deed, the lender as-
sumes the responsibility to pay the outstanding taxes and all other lienors. If the
property is valued higher than the debt, the lender must pay the borrower the differ-
ence in cash.

STRICT FORECLOSURE. Strict foreclosure is applied in a few of the title theory
states. There is no public sale involved. The lender asks for a strict foreclosure, and
if the borrower does not object, he loses the property to the lender. If he does object,
the court orders a sale.

Il. READING-COMPREHENSION TEST:

1. ___has the right to ask for a strict foreclosure.
a) the borrower
b) the lender
¢) the court
d) the prospective buyer
2. Ifthere is nobody to redeem the property, .
a) it means that the borrower is in default
b) the legal foreclosure begins
c) the borrower has to pay property taxes
d) the sale begins
3. If the borrower can't meet the plan proposed by the lender, he will prefer ___.
a) to sell the property
b) to have the property foreclosed upon
¢) to make payments on his mortgage loan
4. The court can order a new sale if ___.
a) the bidding price is low
b) expenses are low
¢) the bidding price is high
d) no one redeems the property
5. The acceleration clause is invoked when .
a) there is no one who wants to buy the property
b) the borrower is in default
¢) there is no one willing to pay the price equal to the debt
B. In some states the lender is given the right to sell the mortgeged property ___ .
a) without giving a notice to the borrower
b) after giving the notice to the borrower
c) after paying the outstanding taxes
7. If the borrower fails to make payments on his mortgage loan, the lender prefers ___.
a) starting legal actions
b) searching a potential buyer
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c) trying to arrange the matters with the borrower

8. If the borrower does not object to a strict foreclosure, .

a) the court orders the sale
b) he must pay the lender the difference in cash
c) he loses the property to the lender

9. Lienors and mortgagees who recorded their interest before the mortgage being fope.
closedupon, .

a) are affected by the lawsuit
b) have senior claims
c) will receive their interest

10. If the property is valued higher than the debt, .
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a) the borrower must pay the lender the difference in cash
b) the lender must pay the borrower the difference in cash
c¢) the lender must pay some taxes

lIl. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORDS AND

-

©E® NO AW N

WORD-COMBINATIONS:

One of the reasons for a default may be (HapyweHne kakux-nnbo ycnosui)
contained in the mortgage document.

(Ecnn Hv 3aeMLnK, HU KTO-NBO U3 OTBETUMKOB He Bo3paxaioT), the judge wil
order the property to be sold through a public auction.

The lender must prove that (oH 3akntounn ¢ 3aeMLLMKOM YECTHYIO GAenky).
Any person (MOXeT NPUHUMATL y4acTue B Toprax).

(Tem spemerem) a notice of the lawsuit is filed in the office of the county clet
where the property is located.

This period varies (0T AByx MecaLes A0 AByx neT) depending on the state.

Lis pendens is the notice to warn the public that (cyaebHbiiA uck no umyLLecTsy-
HaXOAMUTCA HA PaCCMOTPEHUK).

. Equity of redemption (npeptieaetcs ) when the sale takes place.
. (Ecnv 3aem HesbinnadeH), the lender has legal options available to it to proted

his money.

10.(BepHee), the statute in several states gives the lender the right to sell the mort

© N O 0k N=

gaged property after giving the notice to the borrower.

IV. COMPLETE THE SENTENCES ACCORDING TO THE TEXT AND
TRANSLATE THEM:

If the sale price does not meet the lender’s claim, he may obtain ___ .

Most lenders prefer meeting with the borrower to arrange for a new ovef-
stretched payment plan before starting ___ .

Prospective buyers will leam about the pending lawsuits after they ___ .

By accepting the deed, the lender assumes the responsibility ___ .

When the borrower fails to make payments on his mortgage loan as stated
the promissory note and the mortgage document, the loan is said ____.

. If the borrower pays the principal, interest and costs of sale, he will be given the

right .
A statutory redemption period after the date of sale is the period during whict
the borrower can ___ .

If there are neither the borrower's nor other defendants replies, the judge will of
der the property --—.



V. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

1

OCON®D hW N

Equity of redemption is the right to sell the property.

The time of the statutory redemption period is the same all over the coun-

try.

It is necessary to identify all the persons who have interest in the property.

. The borrower can't sell the property after a lis pendens has been filed.

. The borrower has no right to the property during the statutory redemption

period.

. The lender has several legal options to protect his money.

. There are no court proceedings involved in a strict foreclosure.

. The borrower is given a period of time to redeem the property.

. When the lender accepts the deed to the property, he must not take ad-
vantage of the borrower's financial difficulty.

0. The lender is given the right to collect the debt against the borrower's

real and personal assets.

VI. ASK YOUR GROUPMATES:

. why defaults mostly occur.
. what the most common remedies are.

. where a notice of the lawsuit is filed.

1
2
3. what the sequence order of the legal foreclosure and sale proceedings is.
4
5

. on what condition the borrower is given the right to redeem his property
until the sale starts.

. whether there are any restrictions for bidding.

. what the terms of payment for the highest bidder are.

. what the borrower is allowed to do according to statutory redemption laws.
what a certificate of sale entitles the highest bidder to.

0.0n what conditions the borrower delivers and the lender accepts the deed
of the property.
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TEXT XV
I. MATCH EACH WORD WITH ITS DEFINITION:

1) an interim loan a) the amount of a charge or payment with refer- 1
ence to some basis of calculation ‘

2) to charge a rate b) the increase of the balance of the principal of the]
mortgage, which occurs each time a payment is
made. This peahens when the monthly payment is

B less than interest

3) interest rate ¢) to ask a price ]

4) negative amortization  {d) a capital sum as dlstlngunshed from interest or
profit

5) conversion e) a temporary loan -

6) adjustment period f) a period of changes or concessions as in price or |
other terms

7) treasury bond g) unauthorized assumption and exercise of rights |
of ownership over personal property belonging to
another )

8) treasury bill h) an interest-learing note issued by the U.S. treas-
ury Department, usually maturing over a long pe-
riod of time.

9) principal i) an obligation of the U.S. government represented
by promissory notes

TYPES OF MORTGAGES.

There are several types of mortgages, each best suited for a specific purpose o
situation. The type of mortgage or mortgages you select to finance your new house
depends on several factors. Some of these factors are personal; for instance, if you
are a veteran you may qualify for a VA-guaranteed mortgage loan. Another factor is
how the house is going to be built. If you contract a developer to build the house in-
cluding a lot, you can finance the deal by one long-term mortgage loan. But if you
buy a lot and hire either a general contractor or several subcontractors to build the
house you need two mortgage loans: (1) building or constructing loan, which is a
short-term or interim loan to finance construction until the house is built and ap
proved for occupancy, and (2) a long-term loan to refinance the building loan. You
may have both loans approved in one closing. These are the most widely used
types of mortgage loans:

. Conventional fixed-rate mortgage.

. Conventional adjustable-rate mortgage.
3. Building or construction loan mortgage.
4. Deed of trust mortgage.

5. Blanket mortgage.

6. Reserved mortgage.

7

8

9.

1

N -

. Open-end mortgage.

. Purchase money mortgage.
Package mortgage.

0. Graduated payment mortgage.
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CONVENTIONAL FIXED-RATE MORTGAGE. The term conventional mortgage
may be defined as a mortgage loan that is made according to the lender's own regu-
lations. It may be also defined as a loan that is not FHA-insured or VA-guaranteed.

In fixed-rate mortgages, the interest rate is established when the loan is made
and does not change throughout the life of the loan. It used to be the only way of
charging interest, until 1980 when interest rates went up sharply and lenders suf-
fered heavy losses because they had to pay up the 16% interest rates to raise funds
while their old fixed-rate mortgages were paying only about 8%. To reduce the
lender’s risks, the government authorized them to make loans with variable or ad-
justable-interest rates. Nevertheless, lenders continue to offer fixed-rate mortgages
because many borrowers do not feel comfortable with adjustable-rate mortgages.
Understandably, they charge higher rates or more points on fixed-rate than on ad-
justable-rate mortgages to protect themselves against a possible rise in interest rate.
Naturally, if interest rates go down, fixed-rate lenders make more profits.

CONVENTIONAL ADJUSTABLE-RATE MORTGAGE. The adjustable-rate mort-
gage, known as ARM, is a loan whereby the interest rate changes periodically
based on a certain monetary index. In most ARM loans the monthly payments
change following the rise and fall of interest rates. Adjustable-rate mortgages have
several variables that other interest rates. You need to know what these variables
are in order to be able to compare one ARM with another or compare adjustable
with fixed-rate mortgages. The most important variables are the adjustment period,
index, margin, interest cap, payment cap, negative amortization and conversion.

THE ADJUSTMENT PERIOD. The adjustment period varies widely, depending
on the lender and on the volatility or stability of interest rates at the time of making
the loan. Some loans call for an adjustment every month, others every few years. It
is very hard to tell which is in the borrower's best interest because no one can pre-
dict the course of interest rates during the following 15 or 30 years. As a general
rule, if you think that the rate at the time of making the loan is low, you may choose
a loan with long adjustment period to lock in the low rate for several years. Con-
versely, if you feel that interest rates may come down, you may choose a loan with
short adjustment period.

THE INDEX. Each lender ties its ARM interest rate to the rate of the particular in-
dex. Such an index may be the prime interest rate; the national or regional average
cost of funds to savings and loan associations; the interest rate on the latest bid on
two- or five-year treasure bonds or notes; the latest bids on three- or six-month
treasury bills; or the lender’'s own cost of funds.

THE MARGIN. After establishing the index, each lender adds a few percentage
points to the rate of the index to cover its profit and overhead expenses. The added
percentage is called the margin and it varies from one lender to another. Thus, the
ARM interest rate is equal to the rate of the index plus the margin.

INTEREST CAP. The interest cap in ARM means a limit on the increase in the in-
terest rate per adjustment period. There are two types of caps: periodic and overall.
Periodic cap limits the increase in interest rate for each adjustment period. Overall
cap limits the interest rate increase throughout the life of the loan. As an illustration,
let us assume that an ARM has an initial interest rate of 10%, adjustment period of
one year, periodic cap of 2% and overall cap of 5%. The maximum interest rate that
could be charged on such a loan after one year is 12%; after two years is 14%; after
three years and beyond is 15%. If the index moves down, the interest rate on the
loan moves down accordingly.
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Having an ARM with a cap protects the borrower against drastic increases in
monthly payments should interest rates increase sharply. Mortgage loans are long-
term with life spans varying between 15 and 30 years. During such a period, the
movement of interest rate cannot be predicted.

PAYMENT CAP. Some lenders offer adjustable-rate mortgage loans with pay-
ment caps that limit the increase in the monthly payment for adjustment period re-
gardless of the increase in the interest rate charged on the loan. This method does
not relieve the effect of the significant increase in interest rates. it just postpones
and compounds the problems because it causes negative amortization of the loan.

NEGATIVE AMORTIZATION. Negative amortization means that the balance of
the interest increases rather than decreases each time a payment is made. This
happens to ARM loans with payment caps when the allowable increase in the pay-
ment does not catch up with the increase in the interest rate to the extent that the
payment does not satisfy all the interest. The deficit is then added to the principal
causing it to increase. As a result, the interest on the subsequent payment will be
higher causing more deficit and higher principal, and so on. ‘

CONVERSION. Some ARM loans have a clause by which the variable-rate can
be converted to a fixed-rate loan at a designated time. The lender should state at
the outset how the fixed-rate will be determined, and whether there is an additional
charge for exercising this option.

Il. READING COMPREHENSION TEST:

1. Conventional fixed-rate mortgage can be defined as:
a) a mortgage loan that is made according to the lender's own regula
tions
b) the adjustable-rate mortgage, known as ARM
c) a long-term loan to refinance the building loan
2. The adjustment period varied widely, depending on:
a) the type of the mortgage
b) on the lender
c) the time of making the loan
3. The interest cap in ARM means:
a) a limit on the increase in the interest rate regardless of the period
b) a limit on the increase in the interest rate per adjustment period
c) a limit on the interest rate per adjustment period
4. Payment cap limits:
a) the increase in the monthly payment
b) the increase in the margin
¢) the increase in the interest cap
5. Negative amortization means that:
a) the balance of the interest increases rather than decreases each time
a payment is made
b) the balance of the interest remains stable each time a payment is
made
c) the balance of the interest falls each time a payment is made
6. The variable-rate can be converted to a fixed-rate loan at a designated time if:
a) there is a special clause in ARM loan
b) the lender wishes so
c) the fixed-rate is determined



7. ARM interest rate is tied to:
a) the rate of the particular index
b) the amount of the borrower monthly income
c) rate of the exchange rate of the local currency

lIl. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:
1. There is one type of mortgages, which is best suited for a specific purpose or

situation.

2. Conventional mortgage is a mortgage loan, which is either FHA-insured or VA-
guaranteed.

3. The govemment authorized lenders to make loans with variable or adjustable-
interest rates to reduce the borrower’s risks.

4. Itis very hard to tell which is in the borrower’s best interest because only spe-
cialists can predict the course of interest rates during the following 15 or 30
years.

5. Anindex each lender ties its ARM interest rate to varies greatly.

6. The government fixes the sum of the margin.

7. Having an ARM with a cap protects the borrower against drastic increases in
monthly payments.

8. There is always an additional charge for exercising the option of converting the

variable-rate to a fixed-rate loan at a designated time.

IV. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-
COMBINATIONS:

Accordingly, periodically, others, to add, to change, to depend, subsequent
1. The type of mortgage or mortgages you select to finance your new house ...on sev-
eral factors.
2. In fixed-rate mortgages, the interest rate is established when the loan is made and
...throughout the life of the loan.
3. The adjustable-rate mortgage is a loan whereby the interest rate changes ...based
on a certain monetary index.
4. Some loans call for an adjustment every month, ... every few years.
5. After establishing the index, each lender ... a few percentage points to the rate of
the index to cover its profit and overhead expenses.
If the index moves down, the interest rate on the loan moves down.... .
6. As a result, the interest on the ... payment will be higher causing more deficit and
higher principal, and so on.

V. DECIDE WHICH TRANSLATION (S CORRECT:

1. There are several types of morigages, each best suited for a specific purpose or
situation.
a) CywecTByeT HECKONBKO BUAOB UNOTEK, KAXKAAA U3 KOTOPbIX paccuuTa-
Ha Ha cneynduyeckyio Uenb U CUTyauuio
b) Heckonbko cywecTeylowmx BUAOB WUMNOTEK PACCHUTaHbl Ha pasHble
uenu U cutyauuu
¢) CywecTByeT HecKonbko BUAOB UMOTEK, KAXAAA U3 KOTOPLIX Haunyuy-
wum 06pa3om COOTBETCTBYET OnpeaeneHHon Uenyu unu cutyauuu
2. Naturally, if interest rates go down, fixed-rate lenders make more profits.
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a) EcTecTBeHHO, YTO €CNN CCYAHLIN NPOUEHT CHUXKAETCA, TO KPEAUTODY,
BbIAAIOLINE 33eM C (DUKCUPOBAHHOW NPOLEHTHOW CTaBKOW, NONyYaiy
6onbwe npubbinn

b) EcrtecTBeHHO, 4TO eCnNU MHTEPEeC nanaer, To KPeAUTOPLI, BbISAIOULue
3aeM ¢ (pMKCUPOBAHHOW NPOLUEHTHOW CTaBKOW, nony4atoT Gonbwe Npubbiny

¢) EcrecTBenHO, 4TO eCnn CCYAHDBIA NPOLEHT CHWKAETCA, TO KPeAUTOpY,

Bblgaowue 3aeM ¢ GUKCUPOBAHHON NPOUEHTHOW CTaBKOW, NONy4aloT Mar.
cumanbHete npubbinu

3. Itis very hard to tell which is in the borrower’s best interest.

a) Taxeno cka3aTb, KAKON U3 HUX feXMT B ONTUMANbLHOM UHTepece 3a-
eMuimka

b) OueHb TAXENO onpeaenuTb, KOTOPLIM U3 HUX Haunyywum o6pasom
OTBEYaET UHTEpEecaM 3aemMimka

c) OyeHb TAXENO cKa3aTb, KaKOW U3 HUX HaunyywumM obpasom oTsevaer
WHTepecaMm 3aemiyuka

4. This method does not relieve the effect of the significant increase in interest rates.

a) [lanHbi MeToa He ocnabnset adpekta 3HAYUTENLHOTO NOBLILLEHUS
NPOLEHTHON CTaBKW

b) NlaHHbIA METOA HE YBENUYUBAET BNMAHWUA 3HAYUTENLHOTO NOBLILIEHUA
NPOLEHTHON CTaBKN

¢) anHbi MeTog He YMEHbLWAET BNUAHUA OT 3HAYUTENBHOrO NOoBbille-
HUA CCYAHOrO NpouUeHTa

VI. ASK YOUR GROUPMATES:

. about the most widely used types of mortgage loans;

. what the type of mortgage or mortgages you select to finance your new house
depends on;

how the term conventional mortgage may be defined;

how in the adjustable-rate mortgage, known as ARM, the interest rate changes;
why the adjustment period varies widely;

what the interest cap in ARM means;

. what negative amortization means.

NoOAL M=
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TEXT XVil
|. MATCH EACH WORD WITH ITS DEFINITION:

{ “specification a) a statement of the approximate
charge for work

2. estimate b) determination of the value

3 appraiser c) a person who estimates the mone-
tary value

4. evaluation d) to find out definitely

5. to ascertain e) a detailed description of require-

ments, dimensions, materials, etc., as
of a proposed building

6. actual notice f) notice given to the world by filing a
document in the public records
7. constructive notice g) a document stating that one person

holds the title to property for the bene-
fit of another

8. building loan i) a person who creates a trust

9. installment j) any of several parts into which a
debt or other sum payable is divided
for payment at successive fixed times
10. Fire underwriters k) a short-term loan used to finance
house construction, is paid in install-
ments during the progress of work

11. the deed of trust l) a certificate issued by the town’s
electrical inspector indicating that the
electrical wiring of the house was done
in accordance with the codes and

regulations

12. trustee m) a document stating that the prop-
erty is conveyed back

13. trustor n) a person who holds the title to prop-
erty for the benefit of another

14. a deed of reconveyance o) the right given by lenders in some

states to sell the foreclosed upon prop-
erty without obtaining a court order

15. power of sale p) a clause included in a blanket mort-
gage by which a lot can be released by
repaying a specific portion of the debt
16. partial release clause q) knowledge of facts based on what a
person has seen, heard or read

CONSTRUCTION LOAN MORTGAGE.

Should you decide to buy a lot and take charge of constructing your house, you
would need a construction loan mortgage to finance construction.

To obtain a construction loan mortgage, you are required to submit to the lender a
set of the design drawings (blueprints), specifications, and an estimate of construc-
tion costs signed by an engineer, architect, or general constructor. The lender gives
these documents to its appraiser for evaluation. In addition, the lender usually re-
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quests for its legal department a recent land survey, a copy of the deed, and the
statement that the property is not mortgaged. This is to ascertain that it will have 3
first lien to the property. Undoubtedly, the lender will search the title to ensure that
there are no recorded liens to the property, but this will provide it with only a con-
structive notice. In addition, your statement provides the lender with an actual no-
tice.

When your loan is approved, you will be required to provide the lender with an et

fective builder’s risk insurance policy in the amount determined by the lender based
on the value of construction.

CONSTRUCTION SCHEDULE.

Before the closing date, the lender will mail you a construction schedule that in-
cludes maijor areas of work such as excavation, framing, rough plumbing, etc., with
each part assigned a percentage of the value of the loan. For example, if the loan is
$60,000, and rough framing is assigned 6%, it means that when the rough framing
is completed you get $3,600. If an item is partially completed, you get a proportion of
percentage allocated in this item.

The schedule indicates which items must be completed before you obtain the first
installment (usually the foundations, rough framing, sheathing, roofing, and backfil-
ing). When these items are completed you call the lender, which sends its appraiser
or inspector to inspect the construction. The inspector determines which items have
been totally or partially completed, and takes a front-view photograph of the house
for the lender's records. If everything is satisfactory to the appraiser, he informs the
legal department of the amount of the first installment. Then the legal department
sets the closing date, usually within a few days.

BUILDING LOAN AGREEMENT.

This is an additional document that you must sign to obtain a construction loan. i
includes the description of the property, the amount of the loan, the interest rate and
the method of advancing installments. The interest is to be paid on the amount of
the advanced installments only.

The loan is usually paid in four installments. The first is paid at the closing. it in-
cludes ali the items that are completed in full or in part up to the appraiser’s inspec
tion. The last installment is paid after construction is completed and the certificate of
the electrical inspection (called Fire Underwriters), and the certificate of occupancy
are obtained. Additionally, the grading, lawn seeding or sodding, driveways and
walkways must be completed before the lender forwards the last installment to you.
The other two installments are paid during the progress of construction. In each
case you call the lender, which sends its inspector to determine the progress of con
struction and the amount of the installments

DEED of TRUST MORTGAGE.

The deed of trust mortgage is used in several states in lieu of the mortgage docw
ment. There are three parties involved in a deed of trust: the lender, also called the
beneficiary; the borrower, also called the trustor: and the trustee. The lender pro-
vides the borrower with the mortgage loan. In return, the borrower gives the lender 3
promissory note or a bond, and conveys the title to the trustee who holds it until the
note is paid in full. The deed of trust is recorded in the public records.

When the note is paid in full, the lender completes a form entitled “Request Fof
Full Reconveyance” and sends it with the promissory note to the trustee who con
veys the title back to the borrower by means of a deed of reconveyance. The bor
rower must record this deed to give notice to the world that the note has been paid.
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If the borrower defaults, the trustee can foreclose upon the property under the
power of sale clause that is included in the deed of trust agreement without going
through court foreclosure proceedings. After the borrower's default is established,
the trustee files a notice in the public office where deeds are recorded. A waiting pe-
riod is about 120 days has to elapse before the advertisement to sell the property
begins. Then, the sale is advertised in the local newspapers. Finally, a public auc-
tion is held and the propenrty is sold. The successful bidder (the buyer) gets a trus-
tee's deed.

In a deed of trust, the borrower’s right of redemption usually ends when the sale
takes place.

BLANKET MORTGAGE.

A blanket mortgage is a mortgage secured by more than one lot. It is often used
by developers to finance an entire subdivision since it is less costly than mortgaging
each lot separately. When you contract a developer to build you a house, or buy
only a lot from him, he must obtain a release of your lot from the blanket mortgage in
order to give you a clear title. This is usually done by including a partial release
clause in the blanket mortgage agreement by which he can obtain the release of a
lot by repaying a specific portion of the debt.

REVERSE MORTGAGE.

Reverse mortgage, sometimes called reverse annuity mortgage, is a mortgage
by which the lender makes monthly payments to the borrower. The loan is repaid in
full when the borrower sells the property or from his estate upon his death. This type
of mortgage is convenient for senior citizens who need to supplement their income
by utilizing the equity in their homes without having to sell them.

OPEN-END MORTGAGE.

An open-end mortgage is a mortgage that includes a clause by which the bor-
rower can obtain additional advances from existing amortized loan for up to the
amount that has been amortized. The new loans must be used to improve the mort-
gaged property.

PURCHASE MONEY MORTGAGE.

A purchase money mortgage is a mortgage that the buyer gives the seller for a
part of the price of the property. In this type of mortgage, the buyer of the property
pays a portion of the price in cash and gives the seller a note secured by the prop-
erty for the balance of the price. In this case, the seller becomes the mortgagee and
receives the periodic payments of principal and interest. In many states, private
lenders are exempt from usury laws meaning that they can charge higher interest
rates than institutional lenders. On the other hand, if the interest rate on the note is
too low, the Internal Revenue Service intervenes and sets a fair interest rate and
taxes the seller accordingly.

PACKAGE MORTGAGE.

A package mortgage includes all appliances (refrigerator, washer, dryer, etc.) that
are classified as personal property in real estate mortgages. This is done to raise
the value of the property, and correspondingly the amount of the mortgage loan. No
item included in a package mortgage may be sold without the lender’s approval.

GRADUATED PAYMENT MORTGAGE.

A graduated payment mortgage is a loan in which the monthly payment at the
beginning of the life of the loan is less than the interest, causing the principal to in-
crease with each payment (negative amortization). The monthly payments increase
by a certain percentage each year for a specific number of years and then remain at
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that leve! until the maturity date of the loan. Graduated payment mortgages arg

suited for first-time homebuyers and young professionals who expect their income tq
increase in the years ahead.

Il. READING - COMPREHENSION TEST:
1. The lender gives the documents to its appraiser for ...
a) evaluation
b) calculation
) signature
2. The inspector determines which items have been ...
a) evaluated
b) destroyed
c) totally or partially completed
3. In case of building loan agreement the interest is to be paid ...
a) on the amount of the interest rate
b) on the amount of the advanced instaliments
¢) on the number of foreseen installments
4. ... involved in a deed of trust.
a) There are three parties
b) There are three subcontractors
¢) There are three documents
5. A blanket mortgage ...
a) is a mortgage secured by more than one lot
b) is often used by the developers to finance one lot
c) is a mortgage secured by one tot
6. Reverse mortgage is repaid in full when ...
a) monthly payments are paid
b) the borrower sells the property
¢) upon the borrower’s death
7. A purchase money mortgage is a mortgage that ...
a) the buyer pays monthly
b) the buyer pays in cash
c) the lender pays in cash
8. Graduated payment mortgages are suited for ...
a) for people who expect their income to decrease
b) for first-time homebuyers
c) for elderly people

lIl. SUPPLY THE SENTENCES WITH THE REQUIRED WORD-COMBINATIONS:

To quire, specific, building loan agreement, to takes place, to increase, inspector,
to record, purchase money mortgage,

1. To obtain a construction loan mortgage, you __ to submit to the lender a set of the
documents.

2. The __ determines which items have been totally or partially completed.

3.___ is an additional document that you must sign to obtain a construction loan.
4. The deed of trust ___ in the public records.
5

6. In a deed of trust, the borrower's right of redemption usually ends when the sale __.

7. In case of ____the buyer of the property pays a portion of the price in cash.
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8. The monthly payments increase by a certain percentage each year fora ___ num-
per of years.

9. Graduated payment mortgages are suited for first-time homebuyers and young pro-
fessionals who expect theirincome ___in the years ahead.

IV. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

1.
2.
3.
4

(S,

&

Noo

When your loan is paid, you will be required to provide the lender with an effec-
tive builder’s risk insurance policy.

The schedule indicates which items must be completed before you obtain the
first installment.

Building loan agreement does not include the interest rate and the method of
advancing installments.

. There are three parties involved in a deed of trust: the beneficiary, the borrower,

and the trustee.

. In case of purchase money mortgage, the seller loses the mortgagee and re-

ceives the periodic payments of principal and interest.

A package mortgage includes all appliances that are classified as personal
property in real estate mortgages.

A graduated payment mortgage is a document in which the monthly payment at
the beginning of the life of the loan is less than the interest.

V. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD
COMBINATIONS:

. This is to ascertain that it (06nagaeT nepBbiM NPaBOM yAEpPXaHUA UMYLLECTBA)

to the property.

Before the closing date, the lender will mail you a (rpachuk npoussogcrsa
cTpoutensHbiX paboT) that includes major areas of work.

The inspector determines which items (6binu nonHOCTLID NMBO YacTU4HO) com-
pleted

In each case you call the lender, which sends its inspector (ana onpeaenexus
npoaewxerun) of construction and the amount of the installments.

Finally, a (nybnuuHbie Topru) is held and the property is sold.

In many states, (4acTHble kpeguTopbl) are exempt from usury laws.

Graduated payment mortgages are suited for (Tex, KTo nokyrniaer 4OM B nepebii

pas3).
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TEXT XVl
I. MATCH EACH WORD WITH ITS DEFINITION:

1. secondary mortgage market

a) includes all the institutions that lend |
directly to mortgage borrowers

2. loan-to-value ratio

b) includes large institutions that pro-
vide cash to the housing market by
buying mortgage loans from lenders
(primary market) , and packaging and
selling them to large investors

i3. retailer ¢) a mortgage that has no recorded
predecessor or lien

4. afirst mortgage d) p. 311

5. Federal Home Loan Bank System [e) p.315

6. a middle man f) p.316 o

7. primary mortgage market g) a policy whereby the insurance

company pays the balance of the
mortgage if either the borrower or co-
borrower dies

8. mortgage life insurance

h) one who sells directly to the cus-
tomer

(e}

. toll-free

i) one who plays an intermediate eco-
nomic role between producer and con-
sumer

10. to shop for

i) without any payment

11. Mutual Savings Banks

k) to seek a bargain, investment, ser-

vice

FINANCING.

Most mortgage financing is provided by two major sources: the primary mortgage
market and the secondary mortgage market. The primary market consists of all the
institutions that lend directly to homeowners. These lenders finance the loans they
make partially from their own deposits and assets and partially by selling the loans
to big institutions known as the secondary mortgage market.

In addition to the above, real estate may be purchased by unconventional finan¢
ing. This may be defined as loans provided by financial sources other than regulated
lending institutions. This includes individual lenders, city, state, and federal agert
cies. These sources become significant in times of tight money supply or when bor-
rowers do not qualify for loans from regulated loans.

PRIMARY MORTGAGE MARKET. The primary mortgage market is comprised d
all the institutions that iend directly to homeowners. The most important lenders are:

Savings and loan associations.
Commercial banks.

Mutual saving banks.
Insurance companies.
Mortgage banking companies.
Credit unions.

Pension funds.
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SAVINGS and LOAN ASSOCIATIONS. Savings and loan associations (SLA) are
the biggest mortgage lenders, and the best available source of the construction loan
mortgages for individuals. A savings and loan association must be either federally-
or state-chartered. All federally- and most state-chartered associations are members
of the Federal Home Bank System (FHLBY), which sets the guidelines for the lending
procedures of its members. Some of the FHLB requirements for loans made by
member associations are; (1) the loan must be secured by a first mortgage lien (this
is one of the reasons why construction loan lenders insist that the building lot must
be free from mortgages and liens), (2) loan-to-value ratio should not exceed 80%,
(3) the loan mortgage must be amortized on a monthly basis, (4) the mortgaged
property must be located within certain boundaries with respect to the SLA's home
office or state, (5) the maximum term of the loan is 30 years, and (6) construction
loans or second-mortgaged loans can be made, but with short-term maturity.

COMMERCIAL BANKS. Although they have larger assets than savings and loan
associations, commercial banks have not been as active as SLAs in mortgage lend-
ing to individuals. Commercial banks have always specialized in shornt-term loans to
businesses, and have limited their dealings with individuals mostly to credit cards,
and automobile and personal loans. The larger ones, however, have begun to offer
conventional, FHA-insured, and VA-guaranteed mortgage loans. Conventional loans
may be made with loan-to-value ratios of up to 80% for uninsured loans and 95% for
privately insured mortgage loans.

MUTUAL SAVINGS BANKS. Mutual savings banks are so named because they
are mutually owned by their depositors. They are all state-chartered, meaning that
each bank follows the regulations of the state in which it is chartered. To protect the
depositors, the law requires that mutual savings banks invest their deposits in safe
investments. Accordingly, they allocate about two-thirds of their investment dollars
to mortgage loans.

INSURANCE COMPANIES. Auto, homeowner, and mortgage life insurance
companies are becoming active in offering mortgage loans, mainly to their custom-
ers (mortgage life insurance is a policy whereby the insurance company pays the
balance of the mortgage if either the borrower or co-borrower dies). Their activity is
more in second mortgages because most of their customers already have first mort-
gages.

The insurance companies’ role in direct lending is limited, however. They are
more active in the secondary market where they can buy big block of loans secured
by mortgages in a single transaction.

MORTGAGE BANKING COMPANIES. Mortgage banking companies or mort-
gage companies act as retailers or middle-men for large investors such as life insur-
ance companies, pension funds, out-of-state savings and loan associations, and
other big investors.

Several mortgage companies operate on a regional scale. They advertise heavily
on the radio and television giving a toll-free number so that prospective borrowers
do not have to pay for the call, and promise to take applications by telephone and
approve the loans within 24 hours.

Some of these companies merely process loans while large investors provide the
money. Others have sufficient funds to finance the loans for brief periods until they
sell them in the secondary market.

CREDIT UNIONS. Credit unions are organized by certain groups of people or
employees of particular companies as cooperatives. They specialize in consumer
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and home-improvement loans. As their cash deposits increase, they channel some
of this money into real estate by offering first and second mortgage loans. They are
not as big as SLAs or commercial banks, but their rates are competitive, and there-
fore could be considered when shopping for a mortgage loan.

PENSION FUNDS. Pension funds assets are growing at very big rates. They al
locate large portions of their portfolios to real estate lending. They buy big blocks of

loans secured by mortgages either through mortgage companies or in the secon-
dary mortgage market.

Il. READING-COMPREHENSION TEST:

1. The primary market consists of all the institutions that lend directly to ___
a) bank agencies
b) building companies
¢) homeowners.
2. Savings and loan associations (SLA) are the best available source of the construc
tion loan mortgages for___ .
a) associations
b) Individuals
¢) big institutions
3. Commercial banks have always specialized in short-term loans to
a) states
b) businesses
¢) Individuals
4. Mutual savings banks are so named because they are____ by their depositors.
a) mutually funded
b) mutually owned
¢) mutually financed
5. The insurance companies’ role in direct lending is ___.
a) varied
b) limited.
c) great
6. Mortgage banking companies act as ___for large investors.
a) representatives
b) retailers
¢) contractors
7. Credit unions specialize in ____loans.
a) mortgage
b) long-term
¢) home-improvement

lIl. SUPPLY THE SENTENCES WITH THE REQUIRED WORD-COMBINATIONS:

Active, mortgage lending, to follow, allocate, either...or, scale, assets
Lenders finance the loans they make from their own deposits and____
A savings and loan association mustbe___ federally- ___ state-chartered.
Commercial banks have not been as active as SLAs in ___to individuals.
Mutual savings banks ____the regulations of the state in which it is chartered.
The insurance companies are___in the secondary market.
Several morigage companies operate on a regional___.
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Pension funds____ large portions of their portfolios to real estate lending.

IV. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

Real estate may be purchased by unconventional financing.

All federally- and some state-chartered associations are members of the Federal
Home Bank System (FHLB).

Commercial banks have limited their dealings with individuals mostly to credit cards,
and automobile and personal loans.

Mutual savings banks allocate about one-third of their investment dollars to mortgage
loans.

Insurance companies can buy big block of loans secured by mortgages in a single
transaction in the primary mortgage market.

Mortgage companies seldom advertise on the radio and television.

Pension funds assets are growing at very low rates.

V. PUT THE SENTENCES IN A SEQUENCE ORDER IN ACCORDANCE WITH
THE TEXT:

Mutual savings banks are so named because their depositors mutually own them.
Pension funds allocate large portions of their portfolios to real estate lending.

Savings and loan associations (SLA) are the biggest mortgage lenders.

Certain groups of people or employees of particular companies as cooperatives organ-
ize credit unions.

Auto, homeowner, and mortgage life insurance companies are becoming active in of-
fering mortgage loans.

The primary market consists of all the institutions that lens directly to homeowners.
Mortgage banking companies act as retailers or middle-men for large investors.

VI. DECIDE WHICH TRANSLATION IS CORRECT:

1. The primary market consists of all the institutions that lend directly to homeowners.
a) MNepsuyHb PbIHOK COCTOUT U3 BCEX YHPEXAEHUIA, KOTOPLIE AAtOT 3aem
HeNOCpeACTBEHHO AOMOBNAAENbLAM
b) MNepBbl PLIHOK COCTOMT U3 UHCTUTYTOB, KOTOpbLIE [aOT 3aeM Heno-
CpPeACTBEHHO AOMOBAaaensLam
c) MepBUUYHLIA PBIHOK COCTOMT U3 YYpeXAEeHUW, [aroWmux HenocpeacTt-
BEeHHbIA 3aeM 4oMOBNagensLam.
2. These sources become significant in times of tight money supply.
a) NopobHblIe UCTOYHNKM CTAHOBATCA NOKa3arTeflbHbIMU BO BpemeHa fle-
puuMTa AEHEXHOro 3anaca.
b) 3TN UCTOUHWKKU CTAHOBATCR 3HAYUTENbHBLIMU BO BpeMeHa AeduumTa
AEHeXHOro 3anaca.
C) OTU UCTOYHWUKM HAYUHAKOT UMPaTb 3HAYUTENBHYKD PONb BO BpeMeHa
hedpuuuta AeHexHOro 3anaca.
3. Commercial banks have not been active in mortgage lending to individuals.
a) Kommepueckne HBaHkU He 3aHMMaAnu aKTUBHYIO NO3uUM0 8 obnactu
MNOTEYHOrO KpeAUTOBAHUA
b) Kommepueckue BaHkn He aKTUBHO y4acTBOBaNW B WHAVMBUAYANbHOM
UNOTEYHOM KpeaUTOBAHWUN
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c) Kommepueckue GaHku He Gbinu akTUBHbLI B 0ONACTU UNOTEYHOro Kpe-
ANTOBAHUA UHAUBUAYYMAM
4. Each bank follows the regulations of the state in which it is chartered.
a) Kaxaeih 6aHk cnegyeT 3akoHam wtaTa, B KOTOPOM OH CO3RaBanca.
b) Kaxabin 6aHK cobniopaert 3akoHbl WwWITata, 8B KOTOPOM OH COo3aaBanca
¢) Kaxabin 6ank 06a3aH cobniopate 3akoHb! WITaTa B KOTOPOM OH CO3Aa-
Bancs.
5. The insurance companies' role in direct lending is limited.
a) CTpaxosble KOMNAHUW UrpatoT MANEeHbKYIO POfb B HENOCPEACTBEHHOY
KpeaMTOBaHNN.
b) Ponb cTpaxoBbiX KOMNaHwi B HENOCPEACTBEHHOM KPEAUTOBAHUMU Or.
paHuueHa.
¢) Ponb CTpaxoBbix KOMNAHWA B HENOCPeACTBEHHOM KpeauToBaHUU nu.
MUTUPOBAHA.
6. Pension funds assets are growing at very big rates.
a) AKTUBbI NEHCUOHHbLIX (DOHAOB CUNLHO PacTyT.
b) AKTUBb! NEHCUOHHBLIX (DOHAOB PACTyT C BONLLION CKOPOCTLIO.
C) AKTUBbI NEHCUOHHBLIX POHAOB OYeHb GbICTPO PacTyT.
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TEXT XIX

. MATCH EACH WRD WITH ITS DEFINITION:

1. outstanding balance a) an investment company that issues
its shares continuously and without
limit and is obliged to redeem or repur-
chase them from owner on demand

2. to fall behind b) unpaid difference between the debit
total and the credit total of an account
3. to initiate ¢) the ratio between the amount of the

principal of a mortgage loan and the
appraised market value of the property
of the purchase price, whichever is
o lower

4. interest rate d) a business enterprise that owns
controlling interests in one or more
- subsidiary companies

5. to become incapacitated e) the amount of payment with refer-
ence to a sum paid or charged for the
use of money or for borrowing money

6. to retain the title f) to hold the title

7. mutual fund ) to commence, to introduce

8. loan to value ratio h) to fail to pay (a debit obligation, etc.)
at the appointed time

9. parent company i) a mortgage that the buyer gives the
seller for a part of the price of the prop-
enty

10. purchase money mortgage j) a title that does not involve the buyer

in litigation. Also a title that a court
could compel the buyer to accept

11. tax-exempt k) providing income that is not taxable
12. marketable title ) to be deprived of power to perform
acts with legal consequences

SECONDARY MORTGAGE MARKET

The secondary mortgage market consists of three major governmental or quasi-
governmental agencies and one private corporation. They are:
1. The Federal National Mortgage Association (FNMA).

2. The Governmental National Mortgage Association (GNMA)
3. The Federal Home Loan Mortgage Corporation (FHLMC).
4. Maggie Mae (private).

The secondary market contributes significantly to stimulating construction of new
housing by buying large numbers of mortgages from primary market lenders for
cash. Then they package these mortgages in big blocks or pools and sell them to
big investors such as pension funds, life insurance companies, mutual tunds and
individual investors in the form of bonds or notes secured by the mortgages. Not
every individual can buy these bonds or notes directly because they are sold in
large minimum denominations, but one can buy them indirectly through mutual
funds.
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Generally, the primary lenders continue to service the loans afier they sell them,
This means that they collect the payments, maintain the escrow accounts, pay the
taxes, and issue the certificates of satisfaction when the loans are paid in full. In ex-
change for their services, lenders get a fee based on the amount of outstanding bal
ance of the loan. In addition, they get a portion of the discount points when the loan
is initiated. The monthly payment of the principal, interest, and any prepayments are
passed from lenders to secondary market purchasers. Most borrowers do not even
notice that their mortgages have been sold in the secondary market, sometimes
within 24 hours after the closing. The housing industry and primary market lenders
benefit enormously from the secondary market, particularly during tight money peri-
ods. By making a lot of cash available for real estate borrowing, more people can
afford to buy houses and as a result more houses are built to fill the demand. Lend-
ers benefit in two ways: (1) they make more loans on which they make more money,
and (2) they can sell some loans from their portfolio at short notice should their cash
reserves fall below the levels required by the federal government.

By the sheer size of their huge purchases, the secondary market institutions are
able to exenrt great influence over prevailing practices of mortgage lending. They are
also instrumental in implementing the federal government's lending policies.
Through the secondary market institutions, the federal government may set the
loan-to-value and qualifying ratios; implement using standard forms for mortgages,
notes, and loan applications; and enforce the procedures by which the loan applica-
tions are processed.

THE FEDERAL NATIONAL MORTGAGE ASSOCIATION FNMA, popularly
known in the financial community as FANNIE MAE, was established by the federal
government in 1938 to stimulate housing construction by providing cash to govem-
ment insured mortgage loans. Now, it is a quasigovernmental agency organized as
a partly private, partly public corporation. Its common stocks are traded on the New
York, Boston, Cincinnati, Pacific, and Philadelphia stock exchanges.

FNMA is the largest secondary market trader of mortgage loans. It buys and sells
conventional, FHA-insured and VA-guaranteed mortgages through competitive peri-
odic auctions. It finances its purchases by selling FNMA bonds and notes that are
guaranteed by the federal government and secured by pools of mortgages; by sel-
ing corporate stocks; and by selling blocks of mortgage loans to pension funds, in-
surance companies, and other institutions in open competition.

GOVERNMENT NATIONAL MORTGAGE ASSOCIATION GNMA, also known as
GINNIE MAE, was split from FNMA in 1968. It is a division of the Department of
Housing and Urban Development (HUD), and operates as a government agency. It
provides assistance in housing in areas that cannot afford the prevailing interest
rates through a program called TANDEM PLAN. In this program GNMA buys con-
ventional and federally insured or guaranteed mortgage loans made to low-income
families at below-market interest rates, and then sells them to FNMA or other inves-
tors at the prevailing rates with the US government, through GNMA, absorbing the
difference.

GNMA also has a program whereby it guarantees securities issued by primary
lenders and backed by blocks of FHA-insured and VA-guaranteed mortgage loans
The investors who buy these securities are guaranteed to be paid the principal anc
interest in time even if the borrowers fall behind.



THE FEDERAL HOME LOAN MORTGAGE CORPORATION (FHLMC), popu-
lary known as FREDDIE MAC, was created in 1970 by Congress to provide a sec-
ondary market for mortgage loans.

Similar to FNMA and GNMA, Freddie Mac buys conventional, FHA-insured, and
VA-guaranteed mortgage loans from lenders, then sells certificates secured by
these mortgages to big investors. However, FHLMC does not guarantee the timely
payments of principal and interest on these certificates.

Lenders who wish to sell their mortgages to FHLMC must use its forms for the
morigage loan application, mortgage, and promissory note.

MAGGIE MAE is a popular name for the first nonfederal secondary mortgage
market corporation. It was established in 1972 by the MORTGAGE GUARANTY
INVESTMENT CORPORATION, the parent company of the Mortgage Guaranty In-
surance Corporation (MGIC), the biggest private loan mortgage insurer. Maggie
Mae buys MGIC-insured mortgages from primary lenders, then packages and sells
them to big investors.

UNCONVENTIONAL FINANCING.

Unconventional financing may be defined as financing that is not provided by in-
stitutional lenders and therefore is not subject to most government lending regula-
tions. it can be a preferred source of real estate financing in particular situations and
during times of tight money. The advantage of unconventional financing sources is
the elimination of a big portion of closing costs. The disadvantages are that their in-
terest rates are likely to be higher and their terms shorter than those of conventionat
financing. Some examples of unconventional financing are:

INSTALLMENT CONTRACT. Installment contract is sometimes called LAND
CONTRACT or CONTRACT FOR DEED. It is used mostly in the sale of undevel-
oped land or vacant lots. An installment contract may be used when a seller wants
to sell a property for a certain price to an interested buyer who is unable to secure a
mortgage for the entire price, but can pay the price in installments. Both parties then
agree on the price, interest rate, and the number and intervals of installments. Under
the contract agreement, the buyer takes possession of the property and pays the
taxes and assessment charges but the seller retains the title. The deed is delivered
either when the price is paid in full or in part. In the latter case, the buyer has to give
the seller specific guarantees such as a purchase money mortgage for the balance
of the price.

Before signing the contract for deed, the buyer should ensure that the seller has a
marketable title. The deed should be held in escrow by a third party to protect the
buyer if the seller dies or becomes incapacitated before transfer of title.

The other frequent application of installment contract is when an owner sells two
lots to one buyer who cannot pay for both lots in cash. The seller accepts cash for
one lot and installment payments for the other. The buyer can then obtain a con-
struction loan if he wants to build a house on the lot that has been paid for in cash.

INDIVIDUAL LENDERS. Individual lenders are another source of mortgage
loans. Their activity is highest in their communities and spheres of influence. They
may lend directly, or through mortgage companies or brokers. Individual lenders
may offer first, second, or third mortgage loans. However, they prefer second and
third mortgages because this is where they can charge the most interest. In return,
they may lend to less credit-worth borrowers who might have been turned down by
institutional lenders. They charge more interest, but they take more risks.
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CITY and STATE AGENCIES. City and state agencies provide mortgage loans
for low-priced housing or low-income families at below-market interest rates. The
funds are raised by selling tax exempt bonds. Designated local lenders are chosen
to accept and process loan applications starting at a specific date on a first-come.
first-served basis until the funds are exhausted. The rates are so attractive that bor-
rowers form long lines before the lenders open their doors.

FARMER'S HOME ADMINISTRATION (FmHA) is a branch of the US Depart-
ment of Agriculture. It provides mortgage loans for rural communities, by either lend-
ing directly or guaranteeing loans made by primary lenders.

Il. READING COMPREHENSION TEST:
1. The secondary market contributes to stimulating construction of new housing by

a) supplying cash to primary market lenders.
b) buying large numbers of mortgages from primary market lenders.
¢) selling big blocks of mortgages to investors.
2. The primary lenders continue to service the loans. It means:
a) they are authorized to sell them
b) they receive monthly payments
¢) they collect the payments
3. FNMA was established by the federal govemmentto
a) support individual borrowers
b) stimulate the secondary market
¢) stimulate housing construction
4. GNMA buys conventional and federally insured or guaranteed mortgage loans __
at below-market interest rates.
a) made to high-income families
b) made to low-income families
¢) made to average families
5. Unconventional financing may be defined as:
a) financing that is provided by institutional lenders
b) a preferred source of real estate financing in any situation
c) not being subject to most government lending regulations
6. Installment contract is used mostly in the sale of ____
a) a property for a certain price
b) undeveloped land
c) a morigage
7. Individual lenders prefer second and third mortgages because
a) they may lend to less credit-worth borrowers
b) they take more risks
c) they charge more interest

Ill. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

1. Not every individual can buy FNMA or GNMA bonds or notes directly becaust|
they are sold in large minimum denominations.
2. The primary lenders do not continue to service the loans after they sell them.

3. FNMA is a quasigovemmental agency organized as a partly private, partly pub|
lic corporation.
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. GNMA provides assistance in housing in areas that can afford the prevailing in-

terest rates.
FHLMC guarantees the timely payments of principal and interest on certificates.

. Individual lenders can lend directly, or through mortgage companies or brokers.
. City and state agencies provide morigage loans for low-priced housing or low-

income families at above-market interest rates.

IV. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-

COMBINATIONS:

Institutions, title, to stimulate, below-market, housing construction, charge,
benefit.

1.

N OO A WN

NoOhAw N

The secondary market contributes significantly to___ construction of new
housing.

. The housing industry and primary market lenders ____ enormously from the

secondary market.

. By the sheer size of their huge purchases, the secondary market ___ are

able to exert great influence over prevailing practices of mortgage lending.

. The federal government in 1938 to stimulate ___ established FANNIE

MAE.

. GNMA buys conventional and federally insured or guaranteed mortgage

loans made to low-income families at interest rates.

. Before signing the contract for deed, the buyer should ensure that the

seller has a marketable .

. Individual lenders prefer second and third mortgages because they can

___ the most interest.

V. ASK YOUR GROUPMATES:

. what the secondary mortgage market consists of;
. how the secondary market contributes to stimulating construction of new

housing;
how lenders benefit from the secondary market;
how FNMA is organized now;

. where GNMA provides assistance;
. what the advantage of unconventional financing sources is;
. why individual lenders agree take more risks.
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TEXT XX

§. MATCH EACH WORD WITH ITS DEFINITION:

1. promissory note a) apparent value ]
2. insurance premium b) a policy provided by private compa- |
nies that insures the top 20 or 25 per-
cent of small down payment mortgage
loans made with loan-to-equity ratios
of 90 and 95 percent, respectively

3. hazard insurance ) to make a law into a statute
4. discount points d) temporary withdrawal ]
5. fiscal policy e) an up-front fee charged by mort-

gage lenders to raise the effective
yield on their loans. One point is equal
to one percent of the value of the [oan
6. private Mortgage Insurance f) the amount paid by the policyholder
for coverage under the contract, usu-
ally in periodic installments

7. effective yield g) the interest rate based on the face
value of the loan less the discount
points and other financial charges

8. to enact h) an insurance policy for occupied
house that insures against losses re-
sulting from hazards such as fire,
windstorm and flooding. it does not
cover flooding in flood-prone areas so
designated by HUD

9. face value i) a document signed by the borrower
that includes the amount of the loan,
the interest rate, the method of pay-
ment, and the borrower’s promise to
repay the loan plus interest to the
lender. It must include a clause stating
that it is secured by a mortgage

10. recession i) financial policy

LENDING PRACTICES.

Lending practices are the rules that lenders follow in accepting mortgage loan ap-
plications, qualifying the applicants, determining the maximum amount of the loan,
the method of charging interest, determining the discount points, deciding how the
loan is to be repaid, etc. these practices change from time to time and differ from
lender to lender. Nonetheless, they are guided by the fiscal and national policies of
the federal government and Congress. For example, if there is a recession or the
threat of one, the government is likely to issue executive orders or enact legislation
to ease the conditions for mortgage lending. On the other hand, if inflation appears
on the horizon, a tight fiscal policy is likely to be enforced. Each lender can set its
own lending practices within government guidelines depending upon how and
where it is chartered, whether it is going to sell its mortgage loans in the secondary
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market, and the level of its cash flow. A lender with a lot of cash is likely to offer bet-
ter terms to its borrowers than a lender with little cash.

MONTHLY COST of HOUSING (PITI)

The monthly cost of housing is composed of the principal (P), interest (I}, taxes
(T). and home insurance premium (l), collectively known as PITI. For mortgage
loans with low down payments, the monthly cost of housing includes the monthly
cost of the private mortgage insurance (PMI).

Lenders use the monthly cost of housing together with the borrower's gross
monthly income to determine the maximum amount of loan for which he qualifies.
Here is a description of the elements of the monthly cost of housing:

PRINCIPAL. The principal is the face value of the loan. It can also be identified as
the amount of the obligation as stated in the promissory note, or bond. The interest
in any monthly statement is calculated by multiplying the amount of the principal of
the preceding month by the monthly interest rate. The principal must be reduced to
zero by the end of the term of the loan.

INTEREST. Interest is what lenders charge borrowers for using their money. A
universal measure of interest is the annual interest rate, which is the percentage ra-
tio between the amount of the yearly interest and the value of the loan. If the annual
interest rate is 10% on a $50,000 loan, the interest per year is $5,000.

The introduction of the discount points and other service charges that have to be
paid up front created two interest rates for the same loan:

An annual interest rate based on the nominal amount of the loan without deduct-
ing the prepaid charges. For example, if the amount of the loan is $50,000 and
the annual interest rate is 10%, the amount of the interest per year is $5,000.

An effective interest rate, sometimes called effective yield, based on the amount
of the loan less some prepaid charges. If the charges on the $50,000 loan total
$2,000, the effective yield is calculated based on paying $5,000 interest on
$48,000 loan. The effective interest rate calculations are based on the length of
the term of the loan.

PROPERTY TAXES. The monthly tax installments are calculated by dividing the
annual taxes by 12. The taxes are included in the monthly cost of housing because
they are obligations that must be paid.

HAZARD INSURANCE. Similar to taxes, the amount of the monthly cost of haz-
ard insurance is obtained by dividing the annual premium by 12. Lenders require
that their borrowers carry a hazard insurance policy on the mortgaged house to pay
off the debt should the house burn down or be destroyed. Lenders prefer to collect
insurance installments and keep them in escrow until paid.

PRIVATE MORTGAGE INSURANCE (PMI) insures lenders against losses result-
ing from defaults on small down payment mortgage loans. Lenders, particularly
those who sell their mortgage loans in the secondary mortgage market, maintain a
loan-to-value ratio of 80% or less. Nevertheless, a loan can be made with either
10% or 5% down payment provided that the borrower obtains a private mortgage
insurance policy for the top 20% or 25% of the loans, respectively. When the in-
sured top portion of the mortgage loan is amortized or repaid, the PM! policy may be
terminated with the lender's approval. The current premium of a PMI in the first year
is 2 and % of one percent of the total value of the loan for the 10% and 5% down
payment loans, respectively. Thereafter, the annual premium is % of one percent of
either loan.
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DISCOUNT POINTS. Discount points are charged by lenders up-front to increase
the effective yield on the loan. One point is equal to 1% of the principal. Some lend-
ers use points as a marketing technique to attract customers. For example, a lender |

may charge lower than the prevailing interest rate and increase the points, or vice
versa.

Ii. READING COMPREHENSION TEST:

1. Lending practices ____ and differ from lender to lender.
a)change in every state
b) never change
¢) change sometimes
2. A lender with a lot of cash is likely to___its borrowers than a lender with little cash.
a) to offer higher interest rate
b) to offer better terms
c) to offer the best terms
3. The monthly cost of housing includes:
a) the principal (P) and interest (1)
b) the principal (P), interest () and taxes (T)
c) the principal (P), interest (1), taxes (T) and home insurance premium (|
4. The principal the amount of the obligation as stated in the promissory note.
a) means
b) includes
c) consists of
5. A universal measure of interest is:
a) the quarter interest rate
b) the annual interest rate
c) the monthly interest rate
6. Lenders require that their borrowers carry a hazard insurance policy on the mort
gaged house ____ should the house burn down or be destroyed.
a) to pay off the insurance
b) to pay off the debt
c) to pay off the constructor
7. Discount points are charged by lenders up-frontto ___.
a) get additional yield on the loan
b) lower the effective yield on the loan
c) increase the effective yield on the loan.

Ill. COMPLETE THE SENTENCES ACCORDING TO THE TEXT, TRANSLATE
THEM:

. Lending practices are the rules that lenders. ..

. Ifthere is a recession the govemment is likely to ...

if inflation appears on the horizon ...

Lenders use the monthly cost of housing together with the borrower's gross
monthly income to ...

A universal measure of interestis ...

The taxes are included in the monthly cost of housing because ...

PMl insures lenders against ...

NOG AWN-

100



[v. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

1.

(=]
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Some lenders use discount points as a marketing technique to attract bor-
rowers.

. PMl insures lenders against losses resulting from recession.
. The amount of the monthly cost of hazard insurance is obtained by multi-

plying the annual premium by 12.

If the annual interest rate is 10% on a $50,000 loan, the interest per year is
$5,500.

Lending practices are guided by the fiscal and national policies of the fed-
eral government and Congress.

. A lender with a lot of cash is likely to offer worse terms to its borrowers

than a lender with little cash.

. The principal must be reduced to 50% by the end of the term of the loan.

V. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD
COMBINATIONS:

. Lending practices are the rules that lenders follow in determining

(AUCKOHTHBIE NYHKTH).

. The government is likely to issue (McnonHUTeNnbHblE npukasbl) or enact

legislation to ease the conditions for mortgage lending.

. (c apyron cTopoHbl), if inflation appears on the horizon, a tight fiscal policy

is likely to be enforced.

. Each lender can (yctaHosuTtb) its own lending practices within government

guidelines.

. The monthly cost of housing (coctout u3) of the principal (P), interest (l),

taxes (T), and home insurance premium (I}, coliectively known as PITI.
The principal is (HoMuHansHas ctoumocTs) of the loan.

. A universal measure of interest is (ronoeas craska npoueHTa).
. Lenders prefer to collect (ctpaxosuie B3Hocul) and keep them in escrow

until paid.

. Lenders, particularly those who sell their mortgage loans in the secondary

mortgage market, maintain a (ko3 duuuent obecneuenuns) of 80% or less.

VI. ASK YOUR GROUPMATES:

. if each lender can set its own lending practices;

what the monthly cost of housing is composed of;

. what for lenders use the monthly cost of housing together with the bor-

rower’s gross monthly income;

. how the principal can be defined;
. when the principal must be reduced to zero;

how the monthly tax instaliments are calculated;
why the taxes are included in the monthly cost of housing;
why lenders require that their borrowers carry a hazard insurance policy;

. how discount points are charged by lenders.
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TEXT XXI

|. QUALIFYING RATIOS.

Qualifying ratios are the maximum ratios between the borrower's long tem
monthly obligations and his gross monthly income. Lenders use these ratios to en-
sure that the borrowers can afford to repay the loans and to reduce the possibility of
their default. The ratios are stated in the form of two figures, currently 28/36.

The first figure, 28, indicates the percentage ratio between the monthly cost of
housing and the gross monthly income. Other long-term monthly obligations such as
credit cards, car, furniture, and child support payments are not included in this ratio.
Thus, if a borrower has $3,000 gross monthly income, his monthly cost of housing
should nor exceed $720, which is 3000 multiplied by 28 and divided by 100.

The second figure, 36, indicates the percentage ratio between the monthly cost of
housing plus all long-term monthly payments and the gross monthly income. For the
same borrower of $3000 monthly income, all long-term monthly obligations should
be exceed $1080 which is 3000 multiplied by 36 and divided by 100. If such a bor-
rower has monthly installments comprised of $150 child support and $250 car in-
stallment, a total of $400, his monthly cost of housing should not exceed $680,
which is $1080 less $400. Lenders caiculate the cost of housing using both ratios
and use the lower figure to determine the amount of the mortgage loan.

LOAN-TO-VALUE RATIO.

The loan-to-value ratio means the amount of the loan calculated as a percentage
of the market value of the property. It is one of the factors that lenders use to calcu-
late the maximum amount of a mortgage loan. The prevailing ratios are 80% for un-
insured conventional mortgage loans and 95% for privately insured mortgage loans.
The value of the property is determined by the lender's appraiser. If she appraises
the house for $100,000 and you bought it for $110,000, you get the loan based on
the $100,000 value. On the other hand, if she appraises the house at $120,000 and
you bought it for $110,000, the loan is calculated based on the $110,000. A lender
wants to ensure that it will get its money back should you default and should it have
to sell the house through foreclosure and sale proceedings.

HOUSE APPRAISAL.

House appraisal means determining the market value of the house. The market
value is the maximum price for which a house can be sold in a competitive market if
the house is allowed to stay on the market for a reasonable amount of time. The
professional who estimates the value of the house is called the appraiser.

The market value of the house is determined by comparing it with other houses in
the neighborhood that were recently sold and with other houses that are currently
for sale. The comparison includes the size of the lot, the square footage of all the
floors and the quality of construction. If the house is to be constructed (if the applica-
tion is for construction loan), the house is appraised based on the design drawings
(blueprints) and specifications. For finished houses, the appraiser makes an on-site
inspection of the house.

In either case, the appraiser prepares an elaborate report that includes the de-
tailed characteristics of the house she is appraising, and the houses she is using for
comparison. For houses recently sold, she reports their listing prices, the dates they
were sold, the prices for which they were sold, and how many days they stayed on
the market. For houses cumently for sale, she reports the asked price, and the date
they were put on the market. Her report includes the following:
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. The municipality, post office and zip code.

. The style of the house (colonial, ranch, tudor, cape cod).

. The type of construction (frame, brick, stone).

. The type of exterior (shingle, cedar, shake, brick veneer, aluminum siding).

. The construction of the walls of the basement (cinder blocks, concrete

blocks, poured concrete).

. The type and the size of the garage (one-car garage, two-car garage, at-

tached garage, detached garage).

. The year in which the house was built.

. The color of the exterior.

The length of the lot in front in feet.

10 The depth of the lot in feet.

11. The property size in square feet (in case the property is irregularly
shaped).

12. The square footage of all the floors. (This does not include the area of the
basement unless it meets certain conditions such as having above grade
windows).

13. The number of rooms. (The hallways, foyers, and mudrooms are not
counted).

14. The number of bedrooms.

15. The number of bathrooms.

16. The number of floors and rooms on each floor.

17. The zoning district.

18. The school district.

19. The name of the elementary, junior, and senior high schools.

20. The type of insulation, if any (fiberglass, Styrofoam, batts).

21. The water supply (municipal, well, private).

22. The type of plumbing pipes (copper, plastic, brass, mixed).

23. The type of roofing (asphalt shingle, shake, wood shingle, slate, tile).

24. The type of wall (drywall or sheetrock, plaster, stucco).

25. The type of heating (hot water, hot air, heat pumps, solar, steam).

26. The type of fuel (oil, gas, electric, solar).

27. The heating cost per year.

28. The amenities (alarm system, pool, tennis court, waterfront, powder room,
walk to train, eat-in-kitchen, number of fireplaces, type of flooring, type of
air conditioning, whirlpool bathtub, compactor, ovens).

Additionally, the appraiser takes several photos of the house she is appraising

and possibly the neighboring houses. The appraiser then uses her judgment in de-

termining the appraised value. Naturally, different appraisers give different prices.

EQUITY.

The equity of real property is the difference of its market value and the debt
against it. If a house is worth $100,000 and the mortgage on it is $70,000, the equity
in the house is $30,000. The equity changes with the rise and fall of the value of the
house. If the value of the house just mentioned rises to $120,000, the equity be-
comes $50,000, assuming that the amount of the mortgage is unchanged. On the
other hand, if the value of the house drops to $90,000, the equity is reduced to
$20,000.

(o2} DN WN -
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Il. READING COMPREHENSION TEST:

1. Lenders use qualifying ratios to ensure that the borrowers ____ the loans and to re.
duce the possibility of their default.

a) can afford to borrow

b) can afford to repay

c) can afford to buy
2. The first figure indicates the percentage ratio between the monthly cost of housing
and .

a) the gross annual income

b) the net monthly income

¢) the gross monthly income
3. The second figure indicates the percentage ratio between the monthly cost of hous-
ing plus and ____ the gross monthly income.

a) all short-term monthly payments

b) all long-term monthly payments

c) all long-term annual payments
4. Lenders calculate the cost of housing using ____ and use the lower figure to deter-
mine the amount of the mortgage loan.

a) the lower figure

b) both ratios

c) the upper figure
5. The loan-to-value ratio means the amount of the loan calculated as a percentage of
____of the property.

a) the face value

b) the market value

c) the real value
6. The lender's appraiser____the value of the property.

a) sets

b) determines

c) describes
7. The professional who estimates the value of the house iscalled ___.

a) the appraiser

b) the lender

¢) the borrower
8. The market value of the house is determined by ____ with other houses in the
neighborhood.

a) comparing it

b) selling it

c) appraising it
9. The equity changes with the rise and fall of ___.

a) the value of the house

b) the value of the debt

c) the interest rate

lll. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

1. The equity of real property is the difference of its face value and the debt against
it.

2. Different appraisers give different prices.
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For houses currently for sale, the appraiser reports the asked price, and the

date they were put on the market.

Eor unfinished houses, the appraiser makes an on-site inspection of the
ouse.

The market value is the approximate price for which a house can be sold

in a competitive market.

The comparison includes the size of the lot, the square footage of all the

floors and the style of construction.

The borrower's appraiser determines the value of the property.

Other long-term monthly obligations such as credit cards, car, furniture,

and child support payments are included in this ratio.

Lenders calculate the cost of housing using both ratios.

V. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-

COMBINATIONS:

Default, exceed, specifications, characteristics, real property, long term, com-
petitive, the mortgage loan

N AW
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. Qualifying ratios are the maximum ratios between the borrower's___

monthly obligations and his gross monthly income.

If a borrower has $3,000 gross monthly income, his monthly cost of hous-

ing should not ____ $720.

Lenders calculate the cost of housing using both ratios and use the lower

figure to determine the amount of __ _

The market value is the maximum price for which a house can be sold in a
market.

If the house is to be constructed it is appraised based on the design draw-

ings (blueprints) and ___.

. A lender wants to ensure that it will get its money back should you ____
The appraiser prepares an elaborate report that includes the detailed ____
of the house.

The equity of ____is the difference of its market value and the debt against

V. ASK YOUR GROUPMATES:

what qualifying ratios are;

what for lenders use these ratios;

what long-term monthly obligations which are not included are;

what the loan-to-value ratio means;

what the market value is;

what the professional who estimates the value of the house is called;
what the appraiser's report includes;

why the appraiser takes several photos of the house;

what the equity of real property is.
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TEXT XXt

I. MATCH EACH WORD WITH ITS DEFINITION:

(1. amonrtized loan

a) a punishment imposed for a violation of law or
rule

2. balloon loan b) the date by which a mortgage loan mustbe ] |
paid in full
3. adjustable rate morigage  [c) a mortgage loan that is paid in periodic install- |

ments that include interest and part of the princi-
pal so that the principal will be paid in full at the
end of the term of the loan

4. maturity date

d) a loan that is repaid by a specific number of
amortized payments followed by a balloon pay-
ment at the end of the loan's term

5. term loan

e) the length of time by the end of which the mort- |
gage loan must be paid in full

6. partially amortized loan

f) to ask too high a price

7. to overcharge

g) a mortgage loan in which the interest rate is |
tied to a certain monetary index, and changes
upward or downward to follow this index

8. penalty

h) a loan in which the final payment is larger than
the regular monthly payments

9. to refinance a mortgage

i) to come to an end

10. a subordination clause

i) to sell a mortgage in order to redeem

11. to entice

k) a clause by which a second mortgage lender
agrees that his mortgage will not become a first
mortgage but will remain a second mortgage if the
first mortgage is refinanced

12. to expire

1) to attract

13. buy-down

m) a technique used by developers to entice cus-
tomers, whereby the developer pays a lender a
sum of money to compensate it for offering buyers
a lower interest rate for an early period of the life
of the loan

14. certificate of reduction of
mortgage

n) a document signed by the mortgagor ( the bor-
rower) stating the unpaid balance of the mortgage
as of the date of signing the certificate, and the
interest rate on the loan

15. an estoppel certificate

0) a document prepared and signed by the lender
indicating the amount of the outstanding principal
on an existing mortgage loan and the interest rate

REPAYMENT PLANS.

Mortgage loans are classified according to their repayment plans as amortized

loans or balloon loans.

AMORTIZED LOANS. Amortized loans are paid in monthly installments, each
comprises of the interest of the preceding month plus a portion of the principal
such that the principal is paid in full by the end of the term of the loan. Most mort-
gage loans are of amortized type. For fixed-rate mortgages, the monthly install-
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ments are equal throughout the life of the loan. For adjustable-rate mortgages,
the monthly payment changes each time the interest rate is adjusted.

At the beginning of the life of the loan, most of the payment is used to pay the
interest and only a small portion is allocated to reduce the principal. With each
payment, the portion allocated to paying the interest is reduced slightly and the
portion allocated to reducing the principal increases by an equal amount. By the
maturity date, the balance of the principal should be reduced to zero. If not, the
balance should be paid immediately.

BALLOON LOANS. A balloon loan is a loan in which the final payment is larger
than the regular monthly payment. There are two types of balloon loans: term
loan, and partially amortized loan.

1. Term loan. In the term loan, the monthly or periodic payments consist of only
the interest until the maturity date, at which time the entire loan must be paid in
full. The construction loan is a term loan.

2. Partially amortized loan. This type of loan requires the borrower to pay a spe-
cific number of amortized payments in amounts comparable to those of long-term
mortgages, and the balloon payment at the end of the loan's term.

Both term and partially amortized loans have their advantages and disadvan-
tages to the borrower. An advantage can be realized if the borrower is expecting
a sum of money by the end of the loan's term from which he can pay off the loan.
It is also advantageous when the borrower believes that the interest rates are
likely to go down substantially by the end of the term and that he can then refi-
nance the loan at a much lower rate. The disadvantage is that the borrower has
to shop for a mortgage loan when the balloon loan matures, and go through
costly and time consuming closing procedures.

USURY.

Usury is the interest in excess of the maximum legal interest rate as estab-
lished by the law of the state. This maximum rate is adjusted periodically to re-
flect the prevailing interest rate. The intent of usury law is to protect borrowers
from being overcharged by lenders. The penalty for usury lending varies from
state to state. In some states, the violator may lose all the interest; in others it
may lose the entire amount of the loan and interest. Generally, private lenders
are exempt from usury limits or ceiling.

FIRST and SECOND MORTGAGES.

A first mortgage to a real property is a mortgage that has no prior recorded
mortgage or lien. It is sometimes called a senior lien. A second mortgage is the
one that is recorded after the first mortgage. It is sometimes called a junior mort-
gage.

When a first mortgage is refinanced, the second mortgage becomes a first
mortgage because it was recorded before the refinancing mortgage. The refi-
nancing mortgage becomes the second mortgage. This is the reason for the re-
luctance of some lenders to refinance a first mortgage if the property has a sec-
ond mortgage. The priority of the mortgages may change by a subordination
clause by which the second mortgage lender agrees that his mortgage remains a
second mortgage.

DISCOUNTS.

To entice borrowers, some lenders advertise low interest rates for the first few
months of the life of their adjustable mortgage loans. These rates are called dis-
counts or discounted rates. When you respond to such an advertisement, you
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should ask about the index and margin used in calculating the interest rate after
the discount period, and how much the current interest rate would be without dis-
count.

Discounts are sometimes used by lenders to qualify borrowers who may not
qualify if the normal rates were used. If this is the case, you should determine be-
fore you accept such an offer whether you will be able to afford the payments af-
ter the discount expires.

BUY-DOWN.

Buy-down is a technique used by developers to attract buyers. A developer
makes an agreement with a lender whereby he pays the lender a sum of money
to compensate it for offering the people who buy houses from him lower than the
prevailing interest rates (and consequently lower payments) for an early period of
the mortgage term. This way the houses sell faster because more buyers can
qualify to buy them. It is doubtful, however, the buy-down will save the buyers
any money because the developer is likely to raise the price of the houses to
compensate for the buy-down he pays to the lender.

This method is advantageous to the buyers if he is expecting his income to rise
by the end of the discount period. However, before you decide to buy a house
under a buy-down plan, make sure that you can afford the regular payments after
the discount rate expires.

CERTIFICATE OF REDUCTION OF MORTGAGE.

This certificate is needed when a buyer is assuming the seller's mortgage. The
buyer requires a proof of the exact amount of the reduced mortgage or the out-
standing principal that he will be obliged to pay. The contract of sale should con-
tain a clause that the seller delivers to the buyer a certificate of reduction of mort-
gage executed by the lender. The certificate must describe the mortgage and
state that the lender is the holder of the mortgage loan. it should also indicate the
outstanding principal at a specific date, usually the closing date, the interest rate,
the amount of the monthly installments, and that the lender knows the property is
being sold and the mortgage assumed. The certificate must be signed by the
lender or mortgage holder, who must also have it notarized if it is to be recorded.

ESTOPPEL CERTIFICATE.

This certificate is also required if the buyer is assuming the existing mortgage.
It is prepared by the lender but signed by the seller and states the amount of the
outstanding principal, the interest rate, and the monthly payment of the assumed
loan. The purpose of this certificate is to have the seller's consent to the lender’s
statement.

[l. READING-COMPREHENSION TEST:

1. Amortized loans are paid ____
a) quarterly
b) in monthly installments
c) at the end of the year
2. At the beginning of the life of the loan, most of the payment is used __ .
a) to pay the principle
b) to pay the interest
c) the first part of the loan
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3. A balloon loan is a loan in which the final payment is ____ than the regular monthly
payment.

a) smaller

b) 1arger

C) the same
4. An advantage can be realized if the borrower is expecting ___ by the end of the
loan's term .

a) a sum of money

b) recession

c) discount
5. The intent of usury law is ___ borrowers from being overcharged by lenders.

a) to insure

b) to protect

c) to free
6. The priority of the mortgages may changebya___

a) separate document

b) subordination clause

c) concluded agreement
7. bomrowers, some lenders advertise low interest rates for the first few months of
the life of thieir adjustable mortgage loans.

a) to attract

b) to discourage

c) to create
8. Buy-down is advantageous to the buyers if he is expecting his income to rise by the
end of

a) loan term

b) the end of the year

c) the discount period
9. The certificate must be signed by or mortgage holder.

a) the borrower

b) the lender

c) the lawyer

II!. DECIDE WHETHER THE FOLLOWING SENTENCES ARE
TRUE OR FALSE:
1. Estoppe| certificate is also required if the buyer is assuming the new mort-
gage.

2. The certificate of reduction of mortgage must describe the mortgage and state
that the lender is the holder of the mortgage loan.

3. Before you decide to buy a house under a buy-down plan, it is necessary to
make sure that you can afford the regular payments after the discount rate ex-
pires.

4. Some lenders advertise high interest rates for the first few months of the life of
their adjustable mortgage loans.

Itis certain that the buy-down will save the buyers any money.

5. A first mortgage to a real property is a mortgage that has prior recorded mort-
gage or lien.

6. Private lenders are also not exempt from usury limits or ceiling.
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7. A balloon loan is a loan in which the final payment is lower than the regula
monthly payment.

8. For fixed-rate mortgages, the monthly installments are equal throughout the
life of the loan.

IV. DECIDE WHICH TRANSLATION IS CORRECT:

1. Most mortgage loans are of amortized type.
a) BoNbWWUHCTBO MNOTEYHBIX KPEAUTOB AMOPTU3NPYIOTCS.
b) BONLLMHCTBO UNOTEYHbIX KPEAUTOB- 3TO aMOPTU3UPYyEMblE UNOTey-
Hble KpeauTbI.
¢) MHore MNOTEuHbIe KpeauThbl - 3TO AMOPTU3UPYEMbIE UNOTEYHBLIE Kpe-
AnTbl.
2. A balloon loan is a loan in which the final payment is larger than the regular monthly
payment.
a) LWapoBoit kpeauT ~ 3TO KpeauT, B KOTOPOM NocnegHuin nnavex 6onb-
Wwe perynfapHoro €Xemeca4Horo.
b) WapoBo#n kpeaut — 3TO KpeauT ¢ 6ONbIIMMKU perynapHbIMY nnaTtexa-
MU,
) LLlapoBo# kpeauT — 310 KpeauT ¢ 60NLLLIMM NOCNEAHUM NNATENOM.
3. This maximum rate is adjusted periodically to reflect the prevailing interest rate.
a) 3Ta cTaBka NEpMOANHECKA MEHAETCA, OTPAXaA NPeBanupPyoLyio Npo-
UEHTHYIO CTaBKy.
b) 3Ta MakcumanbHan cTaBka NEPUOANHECKN MEHRAETCA, Tak YTOOb! OHa
COOTBETCTBOBaNa NPeBanUpyoWen NPOLUEHTHON CTaBke.
€) 3Ta makcumanbHan craska NOCTORHHO MEHAETCS, Tak YToObl OHa Co-
OTBETCTBOBana npesanupyoLLen NPOLEHTHOW CTaBke.
4. You should determine whether you will be able to afford the payments after the dis-
count expires.
a) Bam cneayet pewwmTb, CMOXETE NKU Bbl N03BONMUTL cebe nnartexw no-
CNe UCTEYEHURA CPOKA CKUAKM.
b) Tebe cnepyeT onpeaenuTb, CMOXELWb N Thi OCYUECTBAATL NNATENM
NO UCTEYEHUN CPOKOB CKMAKN.
c) Bam cneayet onpenenutb, CMOXETE N Bbl OCYLLECTBAATL NNATEXH
NO UCTEYEHUN CPOKOB AEACTBUR CKUAKK.
5. Buy-down is a technique used by developers to attract buyers.
a) MoHwxaTensHan NOKynka UCNONb3yeTCA TEXHUKAMU ANA NPUBNEYEHUS
3aCTPOMLLUKOB.
b) MoHnxarenbHas NOKynka TEXHUYHO UCNONL3YETCA 3aCTPOMLLMKAMA
AN NpUBNEYEHUR NOKynaTenen.
¢) MoHuxaTenbHas NOKynNka- 3TO TeXHWKa, UCNONb3yeMas 3aCTPONLLMKa-
MU ANA NPUBNEYEHUA NOKyNnaTenen.
6. This certificate is needed when a buyer is assuming the seller's mortgage.
a) JTOT cepTuduKaT xenarteneH, Korga Nokynarens NONy4yaet unoTeky
npoaasua.
b) 31or cepTudukar Heobxoaum, koraa NokynaTens Nonyvaer MNOTeEKy
npoaasua.
¢) 37107 cepTudukaT Heobxoaum, KOraa Nokynatens Nony4aer unoTew
Hbli KpeauT
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7. It should also indicate the outstanding principal at a specific date.
a) B Hem Taioke AOMKHA yKa3biBaTbCA CyMMa OCHOBHOTO kanutana Ha
onpeaeneHHyo Aarty.
b) B Hem TaKke AONKHA yKa3biBATLCA HEBLINNAYEHHARA CYMMaA OCHOBHOTO
xanuTana Ha onpegeneHHyto aarty
€) B HeMm Takke AOMKHA ObiTb HeonslaYeHHan Cymma kanurana Ha onpe-
AeNeHHylo aaty.

V. ASK YOUR GROUPMATES:

1. what the purpose of estoppel certificate is;

2. what the contract of sale should contain;

3. if the buy-down will save the buyers any money;

4. in what case the method of buy-down is advantageous to the buyers;

5. what the intent of usury law is;

6. how most of the payment is used at the beginning of the life of the loan;
7. about types of balloon loans;

8. how amortized loans are paid;

9. what the difference is between term loan and partially amortized loan.
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TEXT XX
I. MATCH EACH WORD WITH ITS DEFINITION:

1. a co-maker a) extra working time ]

2. an endorser b) a payment due a real estate broker for ser-

o vices rendered

3. verification c) the downward movement of the soil support-|
ing the footings

4. authorization d) having to legal force or effect

5. base pay e) the right of a borrower to cancel a loan

transaction that is secured by a mortgage or
lien on a home he occupies as his personal
e residence _
6. overtime f) a federal law that requires lenders to provide
prospective borrowers with a statement dis-
closing the annual interest rate, the effective
interest rate or effective yield, and an estimate
of the prepaid charges

7. commission g) pay received for a given work period, as an
hour or week

8. settlement h) evidence that establishes or confirms the
accuracy or truth

9. right to rescission i) one who acknowledges payment by placing
his signature on a document

10. Truth in Lending act i) one who formally undertakes to discharge the

duties of the maker of a promissory note in the
event of his default
11. void k) permission or power granted by an authority

SHOPPING FOR A MORTGAGE LOAN.

The first step towards obtaining a mortgage or construction loan is to call as
many lenders as you can and ask about their interest rate, points, terms of the
loan, and other requirements for both fixed- and adjustable-rate mortgages. Get
loan application from the two or three lenders that offer the most favorable terms.
Apply to only one or two lenders; filling out mortgage applications is a time con-
suming process. It is also costly because lenders require a nonrefundable ap-
praisal fee (a few hundred dollars) with each application.

MORTGAGE APPLICATION FORMS.

Most lenders use a printed mortgage loan application conforming to the stan-
dards of the Federal National Mortgage Association/ Federal Home Loan Mort-
gage Corporation (FNMA/FHLMC). The same form is used for construction loan
applications. The main items on this form are:

The type of mortgage: conventional, FHA-insured, or VA-guaranteed.

The address of the property.

The legal description of the property (attach a sheet if necessary).

The name and telephone number of the person to call regarding the application (usu-
ally the borrower or co-borrower).

112



The purpose of the loan: purchase (if you are buying a finished house); construction (if
you have bought a lot and want to build); construction permanent (if you have bought a
lot and wish to have a construction loan and a long-term loan closed in one session);
refinance (if you are refinancing a construction or an existing long-term loan).
llems to be completed only if the application is for a construction or construction-
permanent loan. They include the lot’s original cost, present value, year acquired, and
cost of improvements (cost of building the house).
The name under which the title will be held.
Source of down payment and closing or settlement charges.
The borrower's and co-borrowers names; current addresses; names and addresses
of their present employers; types of business; social security numbers; home and
business telephone numbers.
Gross monthly income of the borrower and co-borrower.
Monthly housing expenses.
Legal and financial questions for the borrower and co-borrower:

a. Have you any outstanding judgments?

b. In the last seven years, have you been declared bankrupt?

¢. Have you had property foreclosed upon or given title or deed in lieu

thereof?

d. Are you a co-maker or endorser of a note?

e. Are you a party in a lawsuit?

f. Are you obliged to pay alimony, child support or separate mainte-

nance?

g. Is any part of the down payment borrowed?

An explanation is required if a “yes” answer is given to any of the above

questions.
13. A schedule of the borrower’s and co-borrower's assets.
14. A schedule of the borrower’s and co-borrower’s liabilities and pledged assets.
15. A schedule of the real estate owned by the borrower or co-borrower.
16. A list of previous credit references.
17. An agreement that:

a) The mortgage loan is to be secured by a first mortgage or deed of trust

to the property.

b) The property will not be used for any illegal or restricted purposes.

c) All statements made in the application are true.

d) Verification may be obtained from any source named in the application.

e) The borrower and co-borrower should indicate whether they intend or

do not intend to occupy the property.
18. Authorization to lender to request a credit report on the borrower and co-borrower.
19. Information for govemment monitoring purposes. In order to monitor the lender's
compliance with equal credit opportunity and fair housing laws the federal govermment
encourages the borrower and co-borrower to furnish information regarding their race,
national origin, and sex. If the borrower or co-borrower chooses not to fumish such in-
formation, federal regulations require the lender to note race and sex on the basis of
visual observation or surname.
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20. The borrower and co-borrower must sign the application and indicate the date of
signing.

VERIFICATION OF EMPLOYMENT. Lenders mail their loan applicants a “Re-
quest For Verification Of Employment”, to be filled out by the borrower's and co-
borrower's current employers and mailed directly to the lender. The verification of
employment includes date of employment, present position, probability of contin-
ued employment, base pay, overtime, commission, bonus, and remarks.

VERIFICATION OF DEPOSITS. The lender mails you a “Request For Verifica-
tion Of Deposits”, to be filled out by your depositories (the banks in which you
have deposits), and mailed directly to the lender. Verification includes the type of
account, account number, current balance, the date it was opened, and the aver-
age balance for the previous two months.

After receiving 2 mortgage loan application, the lender assigns an appraiser to
determine the cost of construction or the market value of the house.

LOAN APPROVAL. When your loan application is approved, the lender mails
you, the borrower, a letter to that effect. The letter states the terms and conditions
of the loan, the cost of the closing or settlement, and the duration of the commit-
ment (from 15 days to a few months). The lender also requests a copy of the
deed, a recent land survey, and a signed copy of the terms and conditions to in-
dicate your consent. At this stage, the lender may demand part or all of the dis-
count points.

BORROWER'S RIGHT TO RESCISSION. Under the federal law, the borrower
has the right to rescind (cancel or repeal) a foan transaction that may result in a
lien, mortgage or other security interest on his home. You can exercise this right
when you refinance a construction or long-term mortgage loan or when you apply
for a second mortgage provided that you are living in the house. However, this
right does not apply when the loan is used to buy a previously owned house.

When applicable, the lender is obliged to mail you a “Notice Of Right Of Re-
scission” after it approves your loan application and before the closing date. You
actually get two notices, one in your name and the other in the co-borrower's
name. The notice states that you have the legal right under federal law to cancel
this transaction if you desire to do so, without any penalty or obligation, within
three business days from the date of the issue of the notice or any later date on
which all material disclosures required under the Truth in Lending act have been
given to you. If you cancel the transaction, any lien or mortgage arising from
transaction is automatically void. You are also entitled to receive a refund of any
down payment or other consideration if you cancel. If you decide to cancel the
transaction, you may do so by notifying the lender by mail, telegram or any other
form of written notice not later than midnight of the date stated in the notice
(based on three days notice). For your protection, the use of registered or certi-
fied mail with return receipt is recommended.

When you exercise your right to rescind, the lender is obliged to return to you
any money or property given as earnest money, down payment or otherwise,
within 10 days after receiving your notice. The lender shall also take the neces-
sary action to terminate any security interest (such as liens) created under this
transaction.
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Il. COMPLETE THE SENTENCES ACCORDING TO THE TEXT, TRANSLATE

-

©ENON BW N

THEM:

The first step towards obtaining a mortgage or construction loan is to call as
many lenders as you can and ask about ...

Most lenders use ... conforming to the standards of the Federal National Mort-
gage Association/ Federal Home Loan Mortgage Corporation.

The verification of employment includes ...

The lender mails you a "Request For Verification Of Deposits”, to be filled out by

After receiving a mortgage loan application, the lender assigns ...

When your loan application is approved, the lender mails you, the borrower, ...
Under the federal law, the borrower has the right to ...

When you exercise your right to rescind, the lender is obliged to ...

If you cancel the transaction, any lien or mortgage arising from transactionis ...

Ill. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

1.

w N
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The first step towards obtaining a mortgage or construction loan is to call one
lender.

. Filling out mortgage applications is a time consuming process.
. The borrower and co-borrower must sign the application and indicate the date of

sending it.

The verification of employment does not include probability of continued em-
ployment.

After receiving a morigage loan application, the lender assigns an appraiser to
determine the cost of construction.

The right to rescind applies when the loan is used to buy a previously owned
house.

You have the right to receive a refund of any down payment or other considera-
tion if you cancel.

. The federal govemment discourages the borrower and co-borrower to fumish

information regarding their race, national origin, and sex.

IV.FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD
COMBINATIONS:

It is also costly because lenders require a (HeBo3mellaemylo nnary 3a
oueHo4Hble yenym) with each application.

Most lenders use a printed mortgage loan application (cooteeTcTByiowmiA) the
standards of the Federal National Mortgage Association.

An explanation is required if a “yes” answer is given to (moboi u3
BbilienepednucneHHbIX) questions.

The property will not be used for (NOBbIX HE3AKOHHBLIX UMK OrPaHUYEHHbIX) pur-
poses.

(noaTeepxaenne ¢ mecta paborbl) includes date of employment, present posi-
tion.

(nccneposanune kpeautochocobHocTy) includes the type of account, account
number, current balance, the date it was opened.

When your (3asBka Ha nony4eHue kpeauta) is approved, the lender mails you a
letter to that effect.
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8. (cornacHo deaepansHoMy 3akoHy), the borrower has the right to rescind.
9. (ans caoen 3auwmThl), the use of registered or certified mail with retum receipt i

recommended.

V. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD
COMBINATIONS:
Signing, towards, notifying, market value, directly, states, on the basis of, em-

ployment, time consuming.
1. The first step ___ obtaining a mortgage or construction foan is to call as

many lenders as you can.

. Apply to only one or two lenders; filling out mortgage applications is a ___
process.

. Federal regulations require the lender to note race and sex ___ visual ob-
servation or surname.

. The borrower and co-borrower must sign the application and indicate the
date of___.
. The verification of ___ must be filled out by the borrower's and co-

borrower's current employers.

Request For Verification Of Deposits must be mailed ___ to the lender.

. After receiving a mortgage loan application, the lender assigns an ap-
praiser to determine the cost of construction or the ____ of the house.

. The letter ___the terms and conditions of the loan.

. If you decide to cancel the transaction, you may do so by ___the lender by

mail.

©® ~NO O A W N
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TEXT XXivV
I. MATCH EACH WORD WITH ITS DEFINITION:

1 disability benefit a) to lose one’s right

7. family liability insurance b) a preliminary examination of the ba-
sic evidence and charges to determine
whether a trial is justified

3. to bring a lawsuit c) a list of persons to be paid with the
amount due to each

4. insurance coverage d) money given as an equivalent for
injury

5. a dependent e) the body of persons composing a
jury _

6. cash compensation f) to begin a prosecution of a claim in a
court

7. payroll records o Q) to bring a civil action against smb.

8. compensable h) eligible for or subject to compensa-
tion

9. hearing i) to consider in court the statement of
the witness under oath

10. appeal J) an application or proceeding for re-
view by a higher tribunal

11. to forfeit one’s right k) a person to whom one contributes
an amount of necessary financial sup-
port

*112. to sue l) insurance covering the insured

against losses arising from injury or
damage to the members of a family or
property

13. to take testimony m) payment providing income to a poli-
cyholder who is disabled and can not
work

14. panel n) protection provided against risks

INSURANCE AND SURETY BONDS.

Several kinds of insurance are required in connection with the construction of
your house. Which ones you will need depends on how construction is going to
be managed. If you buy a lot and hire constructors to do excavation, plumbing,
rough framing, etc., you must buy workmen's compensation, disability benefits,
builder's risk, and family liability insurance policies. But if you buy a lot and hire a
general constructor to build the entire house, your contract with him should state
that he carries the first three insurances and that he must present you with the
copy of the policies before construction starts. In all cases, you must be covered
by a family liability insurance.

WORKMEN’'S COMPENSATION INSURANCE.

Workmen'’s compensation insurance provides cash benefits and medical care
for workers who become disabled because of any injury or sickness related to
their work. Some states allow this type of insurance to be issued only be the
State Insurance Fund, which owned by the state. In other states, solely private
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insurance companies provide this insurance. In the remaining states, either the
State Fund or private companies may issue this type of policy.

The benefits under this insurance are only those provided by law and approved
by the state’s workers’ compensation board. If death results, benefits are payable
to the surviving spouse and the dependents as defined by law.

In addition to the benefits paid to the injured, workmen's compensation insur-
ance provides the insured with legal defense and pays any court award in juris-
dictions where an injured worker can bring a lawsuit against his employer.

If you are managing the construction of your house without having a work-
men's compensation insurance coverage, you are personally liable for any com-
pensation benefits due to injured worker(s), and to his (their) family and depend-
ents in the event of his (their) death. In addition, you may be subject to penalties
in accordance with the law. Such liabilities can be of a staggering magnitude and
can exceed by far the total value of your house.

MEDICAL CARE. In almost all states, the injured worker who is eligible for
worker's compensation is entitled to all necessary medical care as the nature of
the injury or the process of recovery may require.

CASH COMPENSATION. Workers who are totally or partially disable and who
are eligible for cash benefits, receive two thirds of their average weekly wage, but
no more than the maximum benefit. The average weekly wage is based on pay-
roll records for the year prior to the date of the disability or accident.

There are two benefit maximums, one for partial disability and the other for to-
tal disability. The maximum weekly benefits for any accident or sickness are peri-
odically adjusted upward and are substantially different for the partial and total
disabilities.

IN THE EVENT OF DEATH. if the worker dies from a compensable injury, the
surviving spouse and dependents as defined by law are entitled to weekly cash
benefits. The amount is figured as two thirds of the deceased worker's average
weekly wage for the year before the accident, but in no event may the compensa-
tion exceed the established benefit maximum, no maiter how many dependents
are involved.

If there is no surviving spouse or children or other dependents, such as par-
ents, grandchildren, or brothers or sisters, as defined by law, may be entitled to
cash benefits if dependency is proven.

In addition to these benefits, funeral expenses are payable up to a certain
amount.

DISABILITY CLASSIFICATION. The number and the details of disability classi-
fications differ from state to state. Here are five basic classifications:

Temporary Partial Disability. The wage-eaming capacity is only partially lost, and on a
temporary basis.

Temporary Total Disability. The injured worker's wage-earning capacity is totally lost,
but only on a temporary basis.

Pemmanent Partial Disability. Part of the employee’s wage-earning capacity has been
permanently lost. Benefits are payable as long as partial disability exists.

Permanent Total Disability. The employee has permanently and totally lost wage-
eaming capacity for his job. There are no limits on the number of weeks payable.
Disfigurement. Serious and permanent disfigurement of the face, head, or neck may
entitle the worker to compensation up to a maximum amount.
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HEARINGS and APPEALS. An employee who applies for compensation under
a workmen’'s compensation policy forfeits his right to sue his employer for dam-
ages. An injured employee may choose to reject the compensation provided by
law and instead sue his employer. However, the conditions for rejection of the law
by a worker are extremely difficult. In some states, a worker may not sue his em-
ployer. If the injured worker is not satisfied with the award as specified by law, he
can appeal before a court designated by law.

If a claim is challenged, the administrative authority holds hearings before a
worker's compensation judge. The judge takes testimony, reviews medical and
other evidence and decides whether the claimant is entitled to benefits. If the
claim is found compensable, the judge determines the amount and duration of
the compensation award.

Either side may appeal the judge’s decision by applying for a board review in
writing within a specific number of days. If the application is granted, the board
assigns a panel of three members to review the case. This panel may affirm,
modify, or rescind the judge’s decision or restore the case to a judge for further
consideration. In the event the panel is not unanimous, any part may apply in
writing for a full board review, and the full board must review the decision, and
either affirm, modify, or rescind the panel's decision.

Il. READING COMPREHENSION TEST:

1. Which ones you will need depends on how construction is going
a) to be insured
b) to be financed
c) to be managed
2. Workmen's compensation insurance ____ provide this insurance.
a) solely state companies
b) solely private insurance companies
c) joined ventures
3. If death results, benefits are payable to ___ as defined by law.
a) the surviving spouse and the dependents
b) the children and the dependents
c) the parents and the dependents
4. Such liabilities can ___
a) be of exceptionally small sums
b) exceed the value of your house
¢) not exceed the price of the house
5. Workers who are totally or partially disable receive ___ of their average weekly
wage
a) a half
b) three thirds
c) two thirds
6. The surviving spouse and dependents as defined by law are entitled to ___ cash
benefits.
a) monthly
b) weekly
¢) annual
7. The number and the details of disability classifications___ .
a) is fixed in every state
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b) is identical in all states
c) differ from state to state

8. The conditions for rejection of the law by a worker are extremely .

a) reasonable
b) easy
¢) difficult

9. If the application is granted, the board assigns a panel of ___to review the case.

a) four judges
b) three members
c) three courts

[Il. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

© ® N O A WN-

. In certain cases, you must be covered by a family liability insurance.
. Workmen's compensation insurance provides only cash benefits.
. If death results, benefits are payable to the surviving spouse and the de-

pendents.

. Workmen’s compensation insurance coverage provides the insured with

legal defense and pays any court award.

. The benefits under the insurance are provided by law and approved by the

state’s workers’ compensation board.

The average weekly wage is based on payroll records for the month prior
to the date of the disability or accident.

The number and the details of disability classifications is the same in every
state.

. An injured employee may choose to reject the compensation provided by

law.
If the claim is found compensable, the judge states the amount and dura-
tion of the compensation award.

IV. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-

COMBINATIONS:

Lawsuit, wage, wage-earning, award, benefits, exceed, compensable, surviv-
ing, insurance

1.
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Which kinds of ___ you will need depends on how construction is going to
be managed.

. Workmen's compensation insurance provides cash___.
. Aninjured worker can bring a ____ against his employer.
. Such liabilities can be of a staggering magnitude and can ___ the total

value of your house.

. If death resuits, benefits are payable to the ____ spouse.

Workers who are totally or partially disable receive two thirds of their aver-
age weekly .

. The employee has permanently and totally lost ____ capacity for his job.
. If the injured worker is not satisfied with the ___ as specified by law, he

can appeal before a court designated by law.

. If the claim is found, the judge determines the ___ amount and duration of

the compensation award.



V. DECIDE WHICH TRANSLATION IS CORRECT:

1. The board assigns a panel of three members to review the case.
a) CoseT HasHauaeT rpynny NPUCAXHBIX U3 TPex YenosBek Ans nepe-
cMOTpa Aena.
b) CoeeT coablBaer rpynny akCNepToB U3 Tpex Yenoeek AnNA NPocMoTpa
aena.
¢) CoseTt Ha3Ha4aeT rpynny NPUCAXHBLIX U3 TPeX YenoseKk ANA PeweHnus
aena.
2. An injured employee may choose to reject the compensation.
a) TpasMunposaHHbI paboTHUK MOXeT BbiIBpaTb KOMNEHcaumio.
b) TpasmuposBaHHbIl paboTHUK MOXET BLIOPATL 0TKA3 OT KOMNEHCaLMN.
¢) TpasmupoBaHHbili paboTHuK aomxeH BLIDPaTL OTKNOHEHWE KOMMEH-
caumm.
3. The wage-earning capacity is only partially lost.
a) TpyaocnocoBHOCTL TONbKO NOTEPAHA.
b) TpyRocNOoCOBGHOCTb TONBLKO YACTUHHO NOTEPRHA.
¢) TpyaocnocobHOCTL NOUTH HEe NOTepsHA.
4. Workers receive two thirds of their average weekly wage.
a) Pabouue nonyualot gee TpeTn ceoei cpeaHeHeaenbHO) 3apnnarbl.
b) Paboune nony4aoT ABe TpeTM CPeAHEMECAYHON 3apnnaTsl.
c) Pabouune nony4atoT TpeTh CBOEN CpeaHe HeAenbHOW 3apnnarsl.
5. If death results, benefits are payable to the surviving spouse.
a). Mpu cmepTenbHOM Ucxoge cynpyr nosly4aeT nocobue.
b) B cnyuae cmepTu cynpyr nony4aet npubbine.
¢) B cnyyae cMepTu nocobue BbINNAYMBAETCS XKUBYLIEMY CYNpYry.

VI. ASK YOUR GROUPMATES:

1. what which insurance you will need depends on;

2. by what you must be covered in all cases.

3. what workmen'’s compensation insurance provides,;

4. who benefits are payable to if death resuilts;

5. when you are personally liable for any compensation benefits due to injured
worker(s);

6. where the injured worker who is eligible for worker's compensation is entitied to all
necessary medical care;

7. how the amount of compensation is figured;

8. what an injured employee may choose.
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TEXT XXV
|. MACH EACH WORD WITH ITS DEFINITION:

1. wages a) the judicial decision of a cause in court ]

2. workmen's compensation b) the previous year

3. assignment c) money that is paid or received for work or
services

4. the preceding year d) to commit an unlawful act causing injury to

the person, property or rights to another, com-
mitted with force or violence

5. disability insurance e) insurance required by law from the employers
for the protection of employees (while) engaged
in the employer's business

6. to elapse f) something assigned, as a particular task or
duty

7. vulnerable g) free from legal or specific wrong, guiltless

8. family liability insurance h) the failure to exercise that degree of care

which, under the circumstances, the law re-
quires for the protection of other persons or their

interests

9. to trespass i) to pass away

10. negligence i) difficult to defend

11. innocent k) insurance providing income to a policyholder
who is disabled and can not work

12. judgment l) insurance covering the insured against losses

arising from injury or damage to a member of
the family or property

WORKMEN'S COMPENSATION INSURANCE PREMIUM. Premiums for work-
men’s compensation insurance are computed by multiplying each worker's
wages, up to a certain dollar figure, by the rate specified for his or her work clas-
sifications (carpenter, plumber, mason, etc.) taking into consideration the volume
of construction.

When buying a workmen'’s insurance policy, you are required to give the insur-
ance representative an estimate of the number and classification of the workers
you intend to employ directly and how long their assignments are expected to
last. This is in order to estimate the premium. Even if you plan to assign all items
to contractors who carry workmen's compensation insurance, you still have to
pay a deposit the value of which depends on the value of construction. The policy
is effective for one year, renewable. At the end of the year, an insurance repre-
sentative pays you a visit to check your records to determine the number and
classification of the workers you have hired directly. If you gave all or a part of the
work to constructors, you are required to present the names and addresses of
these constructors and a copy of their contracts or bills to him as evidence.
Based on this information, he estimated the insurance premium for the preceding
year. Accordingly, you might have to pay more money or may get a refund.

DISABILITY BENEFIT INSURANCE. Disability benefit insurance provides your
workers with protection for disabilities incurred through accidents or diseases not
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related with their work. This insurance can be bought from the state insurance
fund or private insurance companies, depending on the state. Whoever manages
construction should carry this insurance (the premium is small).

Disability insurance usually pays about the same as unemployment benefits.
All state plans provide for maximum weekly benefits and a maximum number of
weeks for paying benefits. A waiting period of one week must elapse before
benefits begin.

BUILDER’S RISK INSURANCE. Builder's risk insurance provides protection
against losses caused by fire, lightning, windstorm, and vandalism. During con-
struction, the wood framing is exposed and this makes it vulnerable particularly at
night or during weekends when the house is unattended. This is why construction
loan lenders require that you, the borrower, must carry this insurance before the
closing in an amount equal to the appraised value of construction. Some lenders
require that you pay one year's premium by the closing date, others permit you to
pay for it in installments. This insurance usually covers the structure and the ma-
terials to be used in construction (such as a pile of lumber) that are adjacent to it.
However, records, documents, drawings and specifications are not covered un-
der this insurance.

The amount of the premium depends on the face value of the policy, the type
of construction, and the proximity of fire fighting facilities such as the distance of
the nearest fire station or fire hydrant.

Other coverage such as theft or robbery may be added to the builder's risk pol-
icy. Such coverage is expensive, however.

The builder's risk policy is terminated when the house is completed and the
certificate of occupancy is obtained. It is to be replaced by a hazard or home-
owner's insurance policy.

FAMILY LIABILITY INSURANCE.

As soon as you buy a lot, make sure that you are covered by a family liability
insurance. If you are living in your own house, your home insurance policy may
provide you with liability coverage. Check your policy and consult your insurance
agent. But if you are living in an apartment, you may not have such coverage.
Some insurance companies offer policies that combine theft and fire insurance
for furniture and personal belongings in the apartment with liability insurance.

The reason for carrying such insurance is to cover you in case somebody tres-
passes on your property and gets hurt and sues you whether or not it is “your
fault”. A construction worker may be injured and decide to sue you for negli-
gence, even though you might not be negligent. There are two legal rules in this
regard: (1) everybody has the right to sue, and (2) you can be sued even if you
are innocent.

The liability insurance company pays for the legal defense, and the judgments
against the insured, up to the face value of the insurance, each occurrence. If a
person who is covered by liability insurance suffers a loss involving a land vehicle
or watercraft, the liability insurance pays only after all other applicable insurance
have been exhausted. It is therefore recommended that you buy liability insur-
ance from your auto or boat insurance company so that you would be dealing
with only one company. Such a company must be reputable and reliable.
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Il. READING COMPREHENSION TEST:

1. The value of the deposit you have to pay depends on ...
a) the number of the workers
b) the value of construction
c) the period of the construction
2. At the end of the year, an insurance representative pays you ...
a) a cheque
b) a visit
c) a certain sum of money
3. Disability insurance usually pays about the same as ...
a) unemployment benefits
b) monthly allowance
c) weekly allowance
4. Builder's risk insurance provides protection against losses caused by ...
a) thieves
b) fire
c) contractors
5. The builder's risk policy is terminated when the house ...
a) is planned
b) is built
c) is completed
6. ... pays for the legal defense.
a) The owner of the house
b) The liability insurance company
c) The contractor
7. L is therefore recommended that you buy liability insurance from ...
a) building company
b) different companies
c) your auto or boat insurance company

iil. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR
FALSE:

1. Premiums for workmen’'s compensation insurance are computed by the
rate specified for his or her work classifications.

2. You are required to give the insurance representative an estimate of the
number and classification of the workers and how long their assignments
are expected to last.

3. The policy is effective for two years, renewable.

4. An insurance representative estimated the insurance premium for the pre-
vious year.

5. Disability benefit insurance provides your workers with protection for dis-
abilities incurred related with their work.

6. Builder's risk insurance usually covers the structure and the materials to
be used in construction.
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7.
8.

9.

If you are living in your own house, your home insurance policy may not
provide you with liability coverage.

There are twa legal rules in this regard: (1) everybody has the right to sue,
and (2) you can not be sued if you are innocent

You should check your policy and consult your insurance agent concerning
a family liability insurance.

IV. SUUPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-

COMBINATIONS:

Value, pays, proximity, judgments, fund, refund, instaliments, terminated, un-
amployment, computed,

1.

2.

(3,00 N

0o ~N®

Premiums for workmen’s compensation insurance are ____ by multiplying
each worker's wages.

You have to pay a deposit the value of which depends on the ____ of con-
struction.

. At the end of the year, an insurance representative ___ you a visit.
. Accordingly, you might have to pay more money or may geta ___.
. This insurance can be bought from the state insurance ____ or private in-

surance companies.
Disability insurance usually pays about the same as ___ benefits.

. Some lenders permit you to pay foritin ___.
. The amount of the premium depends on the face value of the policy, the

type of construction, and the ____ of fire fighting facilities.

. The builder's risk policy is ___ when the house is completed.
10.

The liability insurance company pays for the legal defense, and the
___against the insured, up to the face value of the insurance.

V. PUT THE SENTENCES IN A SEQUENCE ORDER:

. The liability insurance company pays for the legal defense, and the judg-

ments against the insured, up to the face value of the insurance.

. Disability benefit insurance provides your workers with protection for dis-

abilities incurred through accidents or diseases not related with their work.
Builder's risk insurance provides protection against losses caused by fire,
lightning, windstorm, and vandalism.

Even if you plan to assign all items to contractors who carry workmen's
compensation insurance, you still have to pay a deposit the value of which
depends on the value of construction.

. Disability insurance usually pays about the same as unemployment bene-

fits.

The builder’s risk policy is terminated when the house is completed and
the certificate of occupancy is obtained.
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9.

VI. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD
COMBINATIONS:

. When buying a workmen'’s insurance policy, you are required to give

(NnpeacTaBuTENio CTPaxoBOV KOMNaHuu) certain data.

. The policy is (aenicteurensHa) for one year, renewable.
. (ocHoBbiBaAch Ha) this information, he estimated the insurance premium

for the preceding year.

. This insurance can be bought from (rocynapcreeHHbit cTpaxosoi GOHA)

or private insurance companies.

(nepnon oxupanHus) of one week must elapse before benefits begin.
During construction, (aepeBaHHbIA Kapkac) is exposed and this makes it
vulnerable particularly at night when the house is unattended.

Records, documents, drawings and specifications (He nokpbiBaioTcs) un-
der this insurance.

The builder's risk policy (3aBepwaetca) when the house is completed and
the certificate of occupancy is obtained.

10. The reason for carrying such insurance is to cover you in case somebody

trespasses on your property and (noctpagaer) and sues you whether or
not it is “your fault".



TEXT XXVI
1. MATCH EACH WORD WITH ITS DEFINITION:

1. certificate of occu- a) a surety bond posted by a contractor for the

pancy owner's benefit to assure him that the work wilt be
completed in accordance with the contract agree-
ment

2. reputable company b) the amount or percentage of the final selling price
of the house that represents the difference between
the cost to the seller and the final selling price

3. deductible c) to stop working

4. occurrence Insurance guaranteeing performance of a contract
or obligation

5. surety bond d) allowable as a tax deduction

6. performance bond e) an honorable, respectable company

7. to come to a halt f) a right given to laborers, constructors and sub

constructors to secure payment for work performed
where the work has been done and the workers
have not been paid

8. mark-up something that happens, event, incident
9. mechanic's lien h) a certificate issued by the building department

stating that the house has been built in accordance
with the local building code, and may be occupied

HOMEOWNER'S POLICY.

As soon as you obtain the certificate of occupancy and move into the house,
you should replace the builder's risk policy with a homeowner's insurance policy.
Homeowner's policies are not all the same. Thus, you must buy a policy from a
reputable company to ensure that your house is protected. A good homeowner's
policy provides the following coverage:

For physical loss to the house up to the face value of the policy. There are up-
graded policies whereby the insurance company increases the coverage each
year according to a specific index to reflect building cost increases. In these poli-
cies, the replacement of the property is guaranteed. The first $200 or so is de-
ductible.

For personal property for an amount equal to 50% of the coverage of the house.
The first $200 or so is deductible.

For family liability protection, usually a few hundred thousand dollars, each oc-
currence.

For guest medical protection, about $1000 each person.

The policy explains in detail what and who is covered and what and who is not
covered under each item. Therefore, you should read the policy carefully. It is im-
portant to know what is not covered in your homeowner's policy. It is a general
rule that the following items are not covered by homeowner's insurance policies:
1. Water damage caused by flooding, back-ups of sewers or drains, and subsur-
face or underground water.

2. Earth movement resulting from earthquakes or other reasons, volcanic erup-
tions, landslides, mudfiows, erosions, or rising, sinking, shifting, expanding, or
constructing of the earth.
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3. Enforcement of any ordinance or law regulating the construction, repair, or
demolishing of buildings or other structures.

4. Neglect by an insured person to take all reasonable steps to save and pre-
serve the property at and after a loss or when the property is endangered by a
loss covered by the policy. (This means that you must promptly call the fire de-
partment if there is a fire!)

5. Nuclear reactions, including radiation and radioactive contamination.

6. War and warlike acts.

7. Freezing of plumbing, heating, or air conditioning system.

8. Settling, cracking, shrinking, bulging, or expansion of foundations, walls,
floors, roofs, ceilings, pavements, or patios.

9. Seepage or leakage of water or steam over a period of time from the plumb-
ing, heating, or air conditioning system.

10. Vandalism if the house covered had been vacant for more than 30 consecu-
tive days immediately prior to the loss.

SURETY BONDS.

Surety bonds are provided by companies that specialize in them. A surety is a
part that assumes liability if another party fails to perform an agreement, or pay a
debt. A surety bond is a written agreement that states the terms and obligations
under such an agreement. In the course of building your house, one or more of
the following bonds may be used:

PERFORMANCE BOND. If you assign the entire house to a general contrac-
tor, the successful completion of the house depends on him. If he quits in the
middle of the work or if he goes bankrupt, the project will come to a halt. There-
fore, you may want to protect yourself against such an occurrence by demanding
that he provides you with a performance bond. The bond guarantees that the house
will be built as agreed upon the contract and according to the drawings and specifica-
tions. Generally, the bond covers the wamranty period stated in the contract, which
should be at least one year after the date of the certificate of occupancy. The bond
should cover the changes you may require during construction. The face value of
this bond should be higher than the amount of the contract.

PAYMENT BOND. This bond guarantees payment of workers and material
suppliers. It protects you against claims by these individuals. The face value of
this bond is about 50% of the value of the contract since wages represent only a
part of construction costs.

When you require the contractor to provide you with surety bonds, you have to
keep in mind that he is going to pass the premium charges plus a mark-up to
cover his overhead expenses on to you.

BOND TO DISCHARGE A MECHANIC'S LIEN. A surety bond is the amount
claimed by the workers or material suppliers can be used to discharge a me-
chanic's lien. The lien holder may then legally attack the surety bond to satisfy his
claim.

DEFAULT BY THE CONTRACTOR. If a bonded contractor defaults, the surety
discharges its obligation under the bond agreement up to the face value of the
bond. It is up to the surety company to decide how to complete the contract. If the
contractor goes out of business, the surety company will have to assign the remaining
work to another contractor either through competitive bidding or otherwise. If the
contractor’s failure is a result of low bidding and he has stopped to cut his losses,
the surety company may provide him with financing to complete the job.
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(l. READING COMPREHENSION TEST:

1. Homeowner's policies are ...
a) all the same
b) not obligatory
¢) not all the same
2. You should ...the policy carefully.
a) choose
b) read
¢) inspect
3. Itis a general rule that ... is not covered by homeowner's insurance policies.
a) guest medical protection
b) family liability protection
c) freezing of plumbing
4. A surety bond is ... that states the terms and obligations under such an agreement.
a) a written agreement
b) an oral agreement
¢) mutual agreement
5. The performance bond ... that the house will be built as agreed upon.
a) guarantees
b) states
¢) implies
6. The face value of this bond should ... than the amount of the contract.
a) be double
b) be higher
¢) a little lower
7. Payment bond guarantees payment of... .
a) subcontractors
b) workers and material suppliers
¢) insurance company
8. Itis up to ... to decide how to complete the contract.
a) the building company
b) the surety company
c) the insurance company

{ll. DECIDE WHICH TRANSLATION IS CORRECT:

1. Thus, you must buy a policy from a reputable company to ensure that your house is
protected.

a) Takum 06pa3om, Bb! AOMKHLI KyNUTb CTPAXOBKY Y yBaXaeMoW komna-
HuK, YToObI 06ecneunTL 3aUmMTONn CBOW AOM.

b) Moatomy Bbi AOMKHBI KYNUTL CTPAXOBKY Y YBaXXAeMON KOMNAHUW, 4TO-
661 06ecneunTh TO, 4TO Baw A0M ByaeT 3awuuleH.

c) Takum 06pa3om, Bbi AOMKHBI KYNUTL CTPAXOBKY Y YBaXaeMOW KoMna-
Huu, 4yTobBbI 06eCNeYnTL IALNULIEHHOCTL CBOETO A0MA.

2. Therefore, you should read the policy carefully.

a) Takum 06pa3om, Heo6x0AMMO NPOYMUTATEL KAXAYI0 AeTanb CTPaxXOBKU.

b) Moatomy Heo6x0AUMO TUATENBHO NPO4UTATL CTPAXOBKY.

c) Tam Heob6x0AUMO TWiaTeNbHO NPOYUTATL CTPAXOBKY.
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3. This means that you must promptly call the fire department.
a) JT0 03Ha4aeT, 4TO Bbl AOMKHBI HEMEANEeHHO NO3BOHUTbL B NOXAPHOe
oTaeneHue.
b) 31o npeanonaraer, 4to HeOHXOAUMO HEMEANEHHO NO3BOHUTL B NO-
XapHoe oTaeneHue.
C) 370 03HauyaeT HeobXOANMOCTb HEMEANEHHOro 3B0HKA B NOXapHoe
oTaenexwe.
4. The bond guarantees that the house will be built as agreed upon.
a) MapanTua obecneuusaet 1o, 4TO AOM ByaeT NOCTpPOeH B COOTBETCT-
BUU C AOTOBOPEHHOCTLIO.
b) ObssarenbcTBO rapaHTupyer To, 4To Bce BypeT caenaHo B COOTBET-
CTBUWU C AOTOBOPEHHOCTbLIO.
¢) Obs3aTensbCTBO rapaHTupyeT To, 4To A0M ByaeT NocTpoeH B COOTBET-
CTBUU C AOFOBOPEHHOCTbLIO.
5. The face value of this bond should be higher than the amount of the contract.
a) HoMuHanbHan CTOMMOCTb 3TOK obnuraumn AoMkHa GbiTh Bbille KOW-
Tpakra.
b) HoMuHanbHaA CTOUMOCTL 3TOM AONFOBOW 3aKNaAHOW AOMKHA ObiTb
BbILLE CTOUMOCTU KOHTpaKTa.
¢) HomuHanbHan CTOMMOCTL 3TOrO 3aknagHoro obasarenncrea AONKHA
6bITb BoNblLe CTOUMOCTU KOHTPaKTa.

IV. SUUPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-
COMBINATIONS:

Liability, remaining, in detail, claims, important, promptly, require, financing,

warranty, coverage,
1. There are upgraded policies whereby the insurance company increases

___the each year.
The policy explains ___ what and who is covered.
Itis ____ to know what is not covered in your homeowner's policy.
Youmust ___ call the fire department if there is a fire.
A surety is a part that assumes ___ if another party fails to perform an
agreement.
The performance bond covers the ____ period stated in the contract.
. The bond should cover the changes you may ____ during construction.
Payment bond protects you against ___ by workers and material suppliers.
If the contractor goes out of business, the surety company will have to as-
sign the ____ work to another contractor.
10.The surety company may provide the contractor with ____ to complete the job.

V. COMPLETE THE SENTENCES ACCORDING TO THE TEXT, TRANSLATE
THEM:

. As soon as you obtain the cettificate of occupancy and move into the house,
you...

You must buy a policy from...
The policy explains in detail...
. A surety bond is a written agreement that. ..

CEND OAWN
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If you assign the entire house to a general contractor, the successful completion
of the house. ..

The bond covers the warranty period stated in the contract, which should be. ..

. The face value of this bond should be ...
. The lien holder may then legally attack the surety bond to ...
. If a bonded contractor defauits, the surety discharges its obligation under the

bond agreementup to ...

10.1t is up to the surety company to decide ...

-

CONONBWN

VI. ASK YOUR GROUPMATES:

. when you should replace the builder's risk policy with a homeowner’s in-

surance policy;

. what a good homeowner’s policy provides,

. what the policy explains;

. what items are not covered by homeowner's insurance policies;
. what a surety is;

whom the successful completion of the house depends on;

. what the payment bond guarantees;

what the face value of performance bond should be;
what the surety company will have to do if the contractor goes out of busi-
ness;

10.to whom it is up to decide how to complete the contract.
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TEXT XXVl

I. MATCH EACH WORD WITH ITS DEFINITION:
1. agreed-upon a) a report prepared by a specialized
company detailing an individual's
debts and credit worthiness

2. relevant document b) a person who breaks a law

3. sequence c) an initial amount paid at the time of
urchase

4. satisfaction d) a percentage of income given to a

person in a pasition of power or influ-
ence as payment for having made the
income possible, usually considered
improper or immoral

5. title search e) a settlement in which the buyer and
the seller choose o neutral third party
to hardle the transaction

6. gratuity f) to pay out money

7. to disburse funds g) to expand price unduly

8. escrow closing h) a gift of money, over and above
payment due for service

9. down payment i) an applicable, suitable document

10. kickback j) the following of one thing after an-
other

11. to inflate k) arranged or set by common consent

12. a violator 1) the examination of the public records

to discover the names of the parties
who have interest in a real property
and to detect any defects that may af-
fect the quality of the title

13. credit report m) the act of satisfying, fulfillment

CLOSING AND CLOSING COSTS.

Closing or settlement of a real estate transaction is the process by which the
promises and agreements made up by the parties are fulfilled or executed. In
most sale transactions, two closings take place: (1) the closing of the buyer's loan
and the payment of the existing seller's mortgage, if any, and (2) the closing of
the sale of the house or lot, whereby the seller delivers the agreed-upon deed to
the buyer and the buyer delivers the agreed-upon price to the seller.

After the transaction takes place, all relevant documents must be recorded in
the proper sequence. The satisfaction of the seller's mortgage, if any, must be
recorded first, followed by the buyer’s deed, and then the buyer's mortgage.

CLOSING MEETING.

The closing meeting may be held at the office of either the lender of the new
mortgage loan, the seller's lawyer, the buyer's lawyer, or the real estate agent,
depending on the circumstances of the particular closing. For instance, construc-
tion loan closing is likely to be held in the lender’s office because there is no real
estate agent or seller involved.
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Present at the closing meeting are the seller and the buyer; each is usually ac-
companied by his or her lawyer. Also present is the representative of the title
search or title insurance company. If the transaction involves obtaining a new
mortgage loan and paying off an existing one, a lawyer or other representative of
the lender who made the new loan must be present. A representative of the
lender of the paid-off loan may or may not be present. If he is not, the representa-
tive of the title search or title insurance company is usually entrusted with deliver-
ing the check of the paid-off loan to the office of that lender. In return, he gets a
gratuity from the buyer. The real estate agent or agents who brought the buyer
and seller together may or may not be present.

CLOSING AGENT.

The closing agent is a person who conducts the closing or settlement proceed-
ings. She is usually a representative from the office in which the closing takes
place. The closing agent is charged with calculating the closing costs, as well as
division of taxes, the dollar-value of heating oil in the tank, and other charges be-
tween the seller and the buyer; disbursing funds to the seller and title insurance
company; calculating and withholding the property taxes and insurance premiums
in an escrow account; and ensuring that the documents are signed and acknowl-
edged in the proper sequence.

ESCROW CLOSING.

In escrow closing, there may not be a meeting between the buyer and the
seller. Rather, they both choose a neutral third party called an escrow agent or
escrow holder to handle the transaction. The escrow agent may be a lawyer, the
escrow department of a bank, or the title insurance company. A real estate broker
may be an escrow agent, but not for a transaction on which she is earning a
commission, so as to avoid having a conflict of interest.

The buyer and the seller choose the escrow agent at the time of signing the
contract of sale. Then they sign an escrow agreement in which they state in writ-
ing the sequence of actions to be performed by each party. The first step would
be for the seller to sign and deliver the deed to the escrow agent with instruction
not to deliver it to the buyer until the agreed upon price is received. He also deliv-
ers to the agent the tax schedule, recent survey, certificate of occupancy, and all
papers pertinent to the transaction. The buyer delivers the deposit or down pay-
ment to the agent with instruction to keep it in escrow and to obtain a title search
or title insurance policy. If the property has an outstanding mortgage loan, the es-
crow agent contacts the lender notifying it that the property is being sold, and re-
quest the certificate of reduction of mortgage. She also examines the certificate
of title, or title insurance policy. If she finds the title to be marketable, she de-
mands the balance of the price from the buyer, delivers the deed to him, and the
price to the seller. If on the other hand, she finds the deed to be defective, the
escrow agent returns the down payment to the buyer and the deed to the seller.

ESCROW ACCOUNTS. In most mortgage loans, lenders collect with each
payment approximately one-twelfth of the estimated annual property taxes, as-
sessments, insurance premiums and other recurring charges. They keep these
funds in a separate account called escrow account or reserve account from which
they pay taxes and insurance premiums when they are due.

At the closing, the borrower is required to make an initial deposit into the es-
crow account to ensure that there are enough funds to pay for the taxes or insur-
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ance installments. RESPA limits the maximum amount a lender can require a
borrower to deposit into an escrow account at the closing to:

1. An amount that would be sufficient to pay taxes and insurance premiums.

2. An additional amount not in excess of two months’ payments of the esti-
mated taxes and insurance premiums.

Lenders revise monthly tax and insurance withholdings each year to reflect any
changes in these items.

PROTECTION AGAINST UNFAIR PRACTICES.

The law provides consumers with protection from unnecessarily high settle-
ment charges due to abusive practices. Some unlawful activities are:

KICKBACKS. The law prohibits anyone from giving or taking a fee, kickback, or
anything of value as part of an agreement that business will be referred to a spe-
cific person or organization. It is also illegal to charge or accept a fee or part of a
fee where no service has actually been performed.

The prohibition is aimed at eliminating arrangements in which one party agrees
to pay a part of his fee to a referring party in exchange for obtaining business.
This could lead the party providing the services to inflate his fee to cover the
payments to the referring party, resulting in higher costs to the borrower. There
are criminal penalties of both fine and imprisonment for any violation of this law.
There are also provisions for the borrower to recover three times the amount of
the kickback, rebate or referral fee involved, through a private lawsuit. if the bor-
rower wins the lawsuit, the court may award him court costs plus lawyer's fees.

TITLE COMPANIES. Under the law, the seller may not require, as a condition
of sale, that the buyer purchases a title insurance from a particular title company.
The violator can be held liable to the buyer in an amount equal to three times all
charges made for the title insurance.

FAIR CREDIT REPORTING. There are nationwide credit reporting companies
whose business is to compile credit data in individuals. The data includes all out-
standing debts such as mortgages, personal loans, car loans, credit cards, and
department store charge accounts; whether you pay your bill on time; whether
you have filed for bankruptcy; whether you have been sued; and any judgments
against you.

The Fair Credit Reporting Act does not give you the right to inspect or physi-
cally handle your actual report at the credit reporting company, not to receive an
exact copy of the report. You may at any time obtain a summary of your credit
report for a small fee (about $10). However, you may obtain the summary report
free of charge if you are denied the mortgage or a personal or auto loan due to a
bad credit report, by mailing a request to the credit company naming the lender
and the loan number. It is very possible that the report is not completely accurate
and you have the right to challenge its accuracy and request that the correction
be made.

EQUAL CREDIT OPPORTUNITY. The Equal Credit opportunity Act prohibits
lenders from discriminating against credit applicants on the basis of race, color,
religion, national origin, sex, marital status, or age (provided that the applicant
has the capacity to enter into a binding contract) or because part or all of the ap-
plicant's income derives from any public assistance program. If you feel you have
been discrimirated against by a lender, you may ask the lender about the identity
of the Federal Agency that administers compliance with this law and consult with
this agency. You also have the right to sue the lender.
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Il. READING-COMPREHENSION TEST:

1. Closing or settlement of a real estate transaction is the ____ by which the promises
and agreements made up by the parties are fulfilled or executed.

a) document

b) process

¢) transaction
2. Present at the closing meeting are .

a) the seller and the buyer

b) the seller and the buyer and their lawyer.

c) the real estate agent or agents
3. A person who conducts the closing or settlement proceedingsisa___.

a) the lender

b) the closing agent

c) the real estate agent
4. In escrow closing, there___ a meeting between the buyer and the seller.

a) must be

b) should be

C) may not be
5. If the property has an outstanding mortgage loan, the escrow agent contacts __
notifying it that the property is being sold.

a) the lender

b) the borrower

¢) the lawyer
6. In most mortgage loans, lenders collect with each payment approximately one-
twelfth of the estimated____.

a) insurance sum

b) cost of the lot

c) recurring charges
7. ltis __ to charge or accept a fee or part of a fee where no service has actually been
performed.

a) legal

b) illegal

) acceptable
8. There are nationwide credit reporting companies whose business is ____ credit data
in individuals.

a) to collect

b) to sell

c) to store
9. ltis very ___that the report is not completely accurate.

a) possible

b) impossible

c) likely
10. The Equal Credit opportunity Act ___ lenders from discriminating against credit
applicants.

a) allows

b) prohibits

c) denies
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. FILL IN THE ENGLISH EQUIVALENTS OF THE RUSSIAN WORD
COMBINATIONS:

1. After the fransaction takes place, all (cooTBeTcTBYtOWME AOKYMEHTbI) must be
recorded in the proper sequence.

2. The closing meeting may be held at the office of either the lender of the new
mortgage loan, the seller's lawyer, the buyer's lawyer, or the real estate agent, (8
3asucuMocTm ot ob6croatenscrs) of the particular closing.

3. The real estate agent or agents who brought the buyer and seller together
(moryT npucyTcTBoBaTh NGO HET).

4. The closing agent is charged with (noac4eTom croumocTy) of the closing.

5. The buyer and the seller choose the escrow agent at the time of (nognucanus
KOHTpakTa) of sale.

6. They both choose a (HeiTpanbHyto TpeTbio CTOPOHY) called an escrow agent
or escrow holder to handle the transaction.

7. A real estate broker may be an escrow agent, but not for a transaction on
which she is earning a commission, so as to avoid having a (koHdnukT
MHTEPECOB).

8. You may obtain the summary report (6ecnnatHo) if you are denied the mort-
gage.

9. . It is very possible that the report is (He coBcem TouHbIi) and you have the
right to challenge its accuracy and request that the correction be made.

10. The Equal Credit opportunity Act prohibits lenders from discriminating
against credit applicants (Ha ocHoee) of race.

IV. DECIDE WHETHER THE SENTENCES ARE TRUE OR FALSE:

. In most sale transactions, two closings take place.
. The satisfaction of the buyer’'s mortgage, if any, must be recorded first, fol-
lowed by the buyer's deed, and then the seller's mortgage.
. Construction loan closing is not likely to be held in the lender's office.
. The real estate agent or agents who brought the buyer and seller together
must be present.
. At the closing, the borrower is required to make an initial deposit into the
escrow account.
6. The law provides consumers with insurance from unnecessarily high set-
tlement charges due to abusive practices.
7. The Fair Credit Reporting Act gives you the right to inspect or physically
handle your actual report at the credit reporting company.
8. The Equal Credit opportunity Act prohibits lenders from discriminating
against credit applicants.
9. ltis also legal to charge or accept a fee or part of a fee where no service
has actually been performed.

V. COMPLETE THE SENTENCES ACCORDING TO THE TEXT AND
TRANSLATE THEM:

. Closing or settlement of a real estate transaction is the process by which...
2. After the transaction takes place, all relevant documents must be...
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. Present at the closing meeting are the seller and the buyer; each is usually
accompanied by...

. The closing agent is a person who...

. The closing agent is charged with...

. The escrow agent may be...

. The law prohibits anyone from...

. There are criminal penalties of both fine and imprisonment for...

. There are nationwide credit reporting companies whose business is to...

0.If you feel you have been discriminated against by a lender, you may...

VI. ASK YOUR GROUPMATES:

. how many closings take place in most sale transactions;

. when all relevant documents must be recorded in the proper sequence;
. where the closing meeting may be held;

. what the closing agent does;

when the buyer and the seller choose the escrow agent;

. what we call an escrow account or reserve account ;

. when lenders revise monthly tax and insurance withholdings;

. what the law provides consumers with ;

. what task credit reporting companies have;

0.if you also have the right to sue the lender.
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TEXT XXVl

I. MATCH EACH WORD WITH ITS DEFINITION:

A private mortgage insurance
policy

a) A sum additional to the interest paid for the
loan of money

In accrue

b) Settlement of a disputed account

Mortgage insurance

c) A drawing made to scale showing the lengths

and directions of the boundary lines of the lot;
the surrounding lots and streets, the position of
the house and all exterior improvements

d) An unpaid loan

Hazard insurance

Abstract of title €) A history of all recorded documents that affect
the title to a property arranged in the order in
which they were recorded

Survey f) Compensation of the lender's costs for hiring
an independent appraiser

Adjustment g) An insurance policy for occupied houses that

insures against losses resulting from hazards
such as fire, windstorm and flooding

h) A fee without any modification or variation

i) An insurance that pays the monthly install-
ments of a mortgage loan if the borrower fails to
make the payment

j) A policy provided by private companies that
insures the top 20 or 25 percent of small down
payment mortgage loans

k) To add as interest on money

CLOSING COSTS.

Closing or settlement costs are expenses paid for services in association with
a real estate transaction. These costs may be substantial and the buyer must
have the funds to pay for them before the closing. The following are possible set-
tlement services for which you may be charges:

ORIGINATED FEE. Originated fee is what some lenders charge their borrow-
ers to cover their costs and expenses for the services associated with processing
the mortgage loan. Such expenses include reviewing the loan application form,
searching the title, appraising the property, obtaining and reviewing a credit re-
port on the borrower, preparing the note and mortgage documents, overhead ex-
penses, efc.

DISCOUNT POINTS. Discount points are charged by lenders when the loan is
initiated to increase their yield on the loan.

APPRAISAL FEE. This fee is to compensate the lender for the costs of hiring
an independent appraiser or assigning a member of its staff to determine the
value of the mortgaged property. Some lenders charge a flat appraisal fee, others
charge higher fees for high priced houses. Most lenders require that a check for
the appraisal fee accompany the loan application on a nonrefundable basis, oth-
erwise they will not process the loan.

CREDIT REPORT FEE. This fee covers the cost of obtaining a credit report on
you, the borrower. The lender uses this report to learn about your outstanding
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loans and other financial obligations in order to calculate the maximum mortgage
loan you are eligible for. The lender also wants to know if you pay your bills on
time so as to determine whether or not you are creditworthy. This fee is small.

LENDER’S INSPECTION FEE. This fee is often associated with construction
mortgage loans. It covers the costs of inspecting construction each time you re-
quest a loan installment. This inspection may be made by a lender's employee or
by an independent inspector.

PRIVATE MORTGAGE INSURANCE APPLICATION FEE. This covers proc-
essing the application for a private mortgage insurance policy, which is required
for small down payment mortgage loans.

ASSUMPTION FEE. This fee is charged to cover the processing costs if the
buyer assumes the balance of the existing mortgage.

INTEREST. Lenders require that borrowers pay at the closing the interest that
accrues on the loan (or the first installment for construction loans) from the date
of the settlement to the beginning of the following month. For example, if the clos-
ing date is October 10, your first monthly payment will be due on December 1
and covers the interest for the month of November. The interest on the loan for
the period from October 10 to November 1 will be collected at closing.

MORTGAGE INSURANCE PREMIUM. This type of insurance protects the
lender from losses should the borrower default on the loan. The lender may re-
quire you to pay the premium before or on the date of settiement. The yearly pre-
mium may be paid in one or several installments. This insurance is not always
required and should not be confused with mortgage life insurance, which pays off
the balance of the mortgage if the borrower or co-borrower dies.

HAZARD INSURANCE PREMIUM. Lenders require the borrower to have an
effective hazard or homeowner's insurance policy before the closing. The face
value of the policy is proportional to the value of the completed house (usually
80%), regardless of the amount of the mortgage loan. As an illustration, if a
house is appraised at $200,000 and the mortgage loan is only $50,000, the
lender may inquire the hazard insurance policy for at least $160,000, which is
80% of the $200,000. This insurance protects you, the owner, and the lender
against loss due to fire, windstorms, and other natural hazards. The protection
under this policy does not include losses caused by flooding in flood-prone areas.

CLOSING FEE. The closing fee, sometimes called settlement fee or closing
charge, is to cover the services of the settlement agent. This fee may be paid by
either the buyer or the seller and this should be negotiated between both at the
time of signing the contract for sale.

ABSTRACT OR TITLE SEARCH. These charges cover the costs of searching
the public records and preparing the abstract of title. The borrower or the seller or
both may pay for these charges depending on the local customs. The contract of
sale should indicate who pays for these charges.

MORTGAGE TITLE INSURANCE. This is a one-time fee or premium for the
mortgage title insurance to be paid at the closing. It is customary that the buyer
pays for this insurance unless the seller agrees in the contract of sale to pay part
or all of it.

ATTORNEY'S FEES. You may be required to pay for legal services provided
by the lender in examining the legal documents pertaining to the title and other
matters. Usually, this fee is charged if you do not have a lawyer.
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OWNER'S TITLE INSURANCE. This fee is for owner’s title insurance protec-
tion. When a mortgage title insurance is provided, the title insurance company is
required to offer the buyer an owner's insurance policy at a slight additional cost.
In some areas the buyer pays for this insurance, in other areas, the seller pro-
vides the buyer with this policy.

RECORDING FEES. These charges are usually paid by the buyer (borrower).
They include the deed recording fee, and building loan filing fee.

GOVERNMENT TAXES. These taxes vary from state to state. Usually the
state regulates who pays which taxes. These taxes are:

1. STATE MORTGAGE TAX. This is paid for by the borrower or shared between the
borrower and the lender.

2. STATE TAX or STAMPS. Usually paid for by the seller. *

3. CITY and COUNTRY TAX or STAMPS. Usually paid for by the seller.

SURVEY. The lender or the title insurance company requires a recent land sur-
vey showing the boundaries of the lot and the exact location of the house.

HOME INSPECTION. This inspection is for previously owned homes. The
buyer usually pays for such inspection.

ADJUSTMENT between BUYER and SELLER. The adjustment between buyer
and seller involved dividing the taxes value of remaining heating fuel, and water
charges between the buyer and the seller.

PROPERTY TAXES. Property taxes can be a big item. In some expensive ar-
eas, taxes can be well over $10,000 per year. As an illustration of tax adjustment,
let us assume that the whole year's taxes are payable on June 30 of each year to
cover until June 30 of the following year. Let's say that the closing occurs on No-
vember 30. In the adjustment, you have to pay the seller a portion of the taxes
that covers the period from November 30 to the following June 30, because he
has already paid for this period.

FUEL. When you buy a previously owned house heated by oil, it is normal to
have some oil left in the tank when the transaction takes place. You are required
to pay for this oit based on the number of gallons in the tank multiplied by the
prevailing price per gallon.

Il. READING COMPREHENSION TEST:

1. Closing or settlement costs are expenses paid for services in association with ...
a) a real estate transaction
b) a real transaction
c) any transaction
2. Originated fee is what some ... charge their borrowers.
a) agencies
b) real estate agents
c) lenders
3. Most lenders require that a check for the appraisal fee accompany the loan applica-
tionon a ... basis.
a) refundable
b) nonrefundable
¢) commercial
4. The lender uses credit report to leam about your ... loans.
a) paid off
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b) outstanding
C) previous
5. The inspection of construction may be made by ...
a) only a lender's employee
b) a lender's employee or by an independent inspector.
¢) an independent inspector
6. The lender may require you to pay the mortgage insurance premium ...
a) before or on the date of settlement
b) on the date of settlement
c¢) before the date of settlement
7. The face value of the hazard policy is proportional to... .
a) value of the mortgage
b) 80% of the value of the house
¢) the value of the completed house
8. The borrower or the seller or both may pay for searching the public records and pre-
paring the abstract of title depending on... .
a) terms of the contract
b) the local customs
C) law
9. Property taxes ... a big item.
a) always is
b) can be
¢) must not be
10. Home inspection is for ... homes.
a) previously owned
b) newly built
¢) recently restored

Ill. DECIDE WHETHER THE FOLLOWING SENTENCES ARE TRUE OR FALSE:

1. Closing or settlement costs may be substantial and the buyer must have the
funds to pay for them after the closing.

Discount points are charged by lenders when the loan is finalized to increase
their yield on the loan.

Most lenders demand that a check for the appraisal fee accompany the loan
application on a nonrefundable basis.

Credit report fee covers the cost of obtaining a credit report on the borrower.
Lender’s inspection fee covers the costs of inspecting construction each time
you request a loan installment.

Lenders require that bomrowers pay the interest at the initiation.

The protection under hazard insurance policy includes losses caused by flood-
ing in flood-prone areas.

Mortgage insurance is a one-time fee or premium for the mortgage title insur-
ance to be paid at the closing.

Settlement fee may be paid by either the buyer or the seller.

0.The seller usually pays for home inspection.

N os D
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V. SUPPLY THE SENTENCES WITH THE REQUIRED WORDS AND WORD-
COMBINATIONS:

Processing, taxes, provided, independent, installments, previously, additional,
substantial, yield
1. Closing costs may be ___ and the buyer must have the funds to pay for
them before the closing.
2. Originated fee is what some lenders charge their borrowers to cover their
costs and expenses for the services associated with ___ the mortgage
loan.

Discount points are charged by lenders when the loan is initiated to in-
crease their ___ on the loan.
Lender’s inspection may be made by a lender's employee orby an ___ in-
spector.
The yearly premium may be paid in one or several __.

. You may be required to pay for legal services ___ by the lender in examin-

ing the legal documents.

. The title insurance company is required to offer the buyer an owner’s in-
surance policy at an ____ cost.

Government ___ vary from state to state.

When you buy a ___ owned house heated by oil, it is normal to have some
oil left in the tank.

V. DECIDE WHICH TRANSLATION IS CORRECT:

1. Setlement costs are expenses paid for services in association with a real estate
transaction.
a) Onnarta cornaweHns — 3TO pacxoabl 3a yCnyri, accouuMupyemble co
CAENKON N0 HeABWKUMOMY UMYLLECTBY.
b) Onnata cornaweHns — 3To 4OX0Ab!I 32 YCNYrn, CBA3aHHbIE CO CAENKON
NO HEABUXUMOMY UMYLLIECTBY.
¢) OnnaTta cornawenus — 3To pacxoabl 3a yCnyri, CBs3aHHble Co caen-
KO NO HEABUXUMOMY UMYLLECTBY.
2. This fee is to compensate the lender for the costs of hiring an independent ap-
praiser.
a) Ota onnaTta npeaHa3HayeHa QNS KOMNEHCALUUKU pacxoaoB KPeauTopa,
CBRA3aHHbIX C HAWMOM HE3aBUCHUMOrO OLeRLLUKA.
b) 3ta onnarta kOMNEHcUpyeT KPeauTopy HAaeM He3aBUCUMOTO OLEHLUM-
Ka.
c) Ota onnarta KOMNEHCUpYeT KPeEAUTOpa, B CBA3W C HAWMOM He3aBWUCK-
MOrO OLIEHLLMKA.
3. Lenders require that borrowers pay the interest at the closing.
a) Kpeautopkt TpebyioT, 4Tobbl 3aeMWwmUKkM ONnNauMBanyu NPOLEHTLI NPU
3aKpbITUK CAeNKN.
b) a) Kpeautopam xenatensHo, 4Tobbl 3aeMLMKN ONNauuBanu Npouek-
Tbl NPU 3AKPLITUKA CAENKN
c) Kpeautope! TpebyioT, 4TOBb! 3aemMLUuKkM ONNAYMBANKN UHTEPEC NPYU 3a-
KPbITUKA CAENKN
4. This type of insurance protects the lender from losses.
a) Takon Tun cTpaxoBkW CTpaxyeT KpeauTopa OT NoTepb.
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b) Takoi TMN CTPaxoBKW AaeT NPOTEKUUIC NPOTUB NOTEPb.
¢) Takowd BuA CTPaxoBKM 3aluuiaeT KpeauTopa ot norepb.
5. The face value of the policy is proportional to the value of the completed house.
a) HomuHanbHasi CTOMMOCTL CTpaxoBOro nosvca nponopuvoHanbHa
CTOUMOCTU 3aBEPLUEHHOro A0Ma.
b) fluueBas CTOMMOCTb CTpPaxoBOro NONUCa NponopuuoHansHa CTOUMO-
CTK 3aBEepPLUEHHOro A0Ma.
C) HomuHanbHafA CTOMMOCTbL CTpaxoBOFO MONUCa NponopuvuoHanbHa
CTOMMOCTM 3aCTPaxoBaHHOFO AOMA.
6. These charges cover the casts of searching the public records.
a) OTta onnara NoKpbiBaeT pacxodbl, CBA3aHHLIE C UccnegosaHuemM ob-
LEeCTBEHHbIX apXUBOB.
b) 3ta onnata nokpuiBaeT 4OXO4bI, CBA3AHHBIE C UcCneaoBaHueM ocy-
AapCTBEHHbIX apXMBOB.
¢) Ota onnata NoKpbIBaeT pacxofbl, CBA3aHHbIE ¢ UccnegoBaHuem [o-
CYyAapCTBEHHbIX apXUBOB.
7. In some expensive areas, taxes can be well over $10,000 per year.
a) B HekoTopbIXx AOPOrMX panoHax HanNorM MOryT HEMHOro npesblwarth
10000 B roa
b) B HekoTOpbIX 4anekux panoHax Hanorm MOryT HaMHOro npesbiwaTts
10 000 B rog

C) B HekoTOpbIX AOPOrMX paioHax HaNorM MOryT HaMHOro npesbilwaTts
10 000 B roa.

VI. COMPLETE THE SENTENCES ACCORDING TO THE TEXT, TRANSLATE
THEM:

. Closing or settiement costs are expenses paid for...

Some lenders charge a flat appraisal fee, others charge...

. The lender uses credit reports to learn about...

The lender may require you to pay the mortgage insurance premium...
Lenders require the borrower to have an effective hazard...

The closing fee, sometimes called settlement fee or closing charge, is to...
The lender or the title insurance company requires a recent fand survey
showing...

When you buy a previously owned house heated by ail, it is normal to...
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A

accrue- (v) HapacTaTb, HakannuBaTLCA

action - (n) peweHne, nocraHoBNeHne

adjustment — (v) 1. cornacosaHnue, npuseaeHUe B COOTBETCTBUE 2. NONpaBKa
alter- (v) W3aMeHATb, UCNPaBNATL

amenity - (n) yaobctea

amortization - (n) 1. amopTU3auma 2. noraweHue AONra B pacCpouKy

amortize - (v) amMopTu3npoBaTtb

amount - (n) 1. konu4ecTBo 2. o6w|an Cymma 3. OCHOBHAA CyMMa U NPOLIEHT C Hee
annual - (adj) exeroaHbin, FroAO0BOM

annuity - (n) 1. eXxeroaHas peHTa, exeroAHull 40X0A 2. CTpaxoBaHUe PEHTHI U
neHcun

apparent — (adj) 1. 6eccnopHbii 2. o6MaH4uBLIA

appeal - (v) o6xanosartb, NogaBaTb aneNNAUUOHHYIO Xxanoby

applicable- (adj) npuroaHbIi, NpUMEHREMbIH

applicant.- (n) 3assutens

application - (n) 1. 3aABneHue, 2. XOAATAWCTBO 3. NpUMEHEHUe, UCNONb3OBaHKe
4. application of payment — TpebosaHue ynnatbl

appraisal - (n) oueHka, akcnepTusa

appraise - (V) oueHwBatb

appraiser - (n) oueHLmK

appropriate - (v) 1. Ha3Ha4aTb, acCCUrHOBaTb, BbIAENATL 2. NpUCBanBaTh
approval - (n) opobpeHune, yTeepaeHUe, CaHKUUA, paspeltexne

approve - (V) 0a0b6pAaTh, yTBep¥aaTh, CAHKLUMOHUPOBATL

arrange - (v) 1. npuBOAUTbL B NOPRAOK, CUCTEMATU3NPOBATL 2. NPUXOAUTL K CO-
rnaweHnto

ascertain - (v) BbIACHATb, yCTaHaBNuUBaTh

assess - (v) 1. oueHuBaTh 2. onpeaensTb pasmep (Hanora, yuwep6a u 1.4.) 3. obna-
raTb HaNOrom Unu WTpadgom

assessment - (n) 1. oueHka 2. o6noxeHne Hanorom 3. pasMep Hanora

assert - (n) ctaTba akTuBa (B 6anaHce)

asserts - (n) akTuBbI, CPeACTBA, kanuTan, PoHAbI, umyuecTso, CO6CTBEHHOCTL
assign - (v) 1. accurHoBaTtb 2. nepeaasartb (n)- NpaBonNpeemMHUK

assignor - (n) nuuo, cosepwaioliee nepegady(umyuiectea, npasa)

association (n) - accounauun, obbeauHeHne

assume - (v)1. npuHMMaTh Ha cebs OTBETCTBEHHOCTL 2. Npeanonarars, gonyckaTtb
assumption— (n) 1. npuHATUEe Ha cebA oTBeTcTBEHHOCTU, 00sn3aTenbcTBa 2.
npeanonoxexue (pl.) OPUEHTUPOBOYHLIE pacyeTsl

attach - (v) 1. npunaratb 2. npunuceiBaTh

attached -(adj) 1. npuBR3aHHbIA, NPeAaHHBIA 2. NPUKPENNEHHbIN

attachment - (n) 1. npukpenneHue, npucoeauHeHne 2. HaNOXEeHWe apecra
attorney - (n) noBepeHHLIA B Cyae, anpokar

auction - (n) aykuuoH

authorization -(n) 1. HapeneHnwe NONHOMOYUAMM 2. paspelleHue 3. Boigava pas-
peLeHunsn, NuueH3um

authorize - (v) 1. paspewarb 2. ynonHOMO4MBaTb

average - (n) 1. cpegHee 4ucNo 2. MHAEKC KypcoB UEHHbIx Bymar (v) 3. cocrtas-
NATb PABHATLCA B CPEAHEM

award - (n) apbuTpaxoe pelweHue (v) - NpucyxaaTb

awkward - (adj) HeypoOHbIl, 3aTpyaHUTENLHLIR
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balloon— (n) ¢opma norawleHua KpeauToB, NPKU KOTOPOR NocneaHue NNATeXwu
CYLWECTBEHHO NpeBbIWAoT Npeabiaywme . (V) — B3BUHYMBATL, B3AyBaTb UEHb!

bargain— (n) 1. AOroBop 0 NOKyNke 2. BbIroAHAaN caenka (v) — Topropatk, AOroBa-
puBaTLCSH, BECTU NEpPeroBopb!

basement— (n) LOKONbHBLINA 3TAX

behalf— (n) 1. in behalf - anA, pagn, B nonbay koro-To 2. in smb’'s behalf — B
ybMx-NBo uutepecax 3. on behalf — oT Umenn koro-nubo

beneficiary— (n) 1. HacneaHWK NO 3aBeujaHuUIo 2. Nnony4YaTentb AeHer NO akKkpeaw-
TUBY WNK CTPAXOBOMY NONUCY

benefit — (n) 1. npeuMywwecTBO, NLIoTa 2. BLIOAA, NPUELINL 3. NneHcud, Nocobue
bid— (n) 1. npeanoxenune UeHbl (Ha aykuMoHe) 2. ueHa, NpeanoXeHHan nokyna-
Tenem, Hapbaska k LeHe 3. Topru, npogaxa ¢ Topros (v) — 1. HasHauaTb UeHy, 2.
HabaBnATb LeHy (Ha aykuuoHe) 3. NpuHUMaTh y4actiue B Toprax

bidder— (n) 1. yyacTHUK TOproB, NokynaTenb. Ha aykumoHe 2. coupma Beayulan
neperosopbl 0 3aknioueHun nogpsaa 3. the highest bidder — nuya, npeanarato-
LUe camyio BbICOKYIO LIEHY

bidding — (n) 1. Ha3HaueHWe ueHbl 2. HabaBneHne ueHbl (Ha aykuvmoHe) 3. Topru
4. competitive bidding — kOHKypeHTHas 3anBka

bill - (n) 1. cuer, Bekcenb 2. treasury bill — kazHayeickuit Bekcenb

bind- (v) 1. 06A3bIBaTL(3aKOHOM), CBA3LIBATL (4OrOBOPOM) 2. cKperATb, NoAa-
nucbIBaTh (CAenky)

blanket- (adj) rnobGanbHbI, KOMNNEKCHBLIN, aKKOPAHbIM

block— (n) nakeT (akumit, LeHHbIX Bymar)

board — (n) npaBneHwe, coBET, KONNErUA

bond- (n) 1. ponrosoe o6AsaTenbcTBO 2. 3anor, rapaHTua 3. 3aknagHas 4. tax
exempt bond — oBnurauun, oxon OT KOTOpon 0cBOBOXAEH OT HanoroBoro ob-
noxenuna 5. performance bond — AokyMeHT, noaTeepxaalowmnik oba3arenscrea
NpoAasua, B OTHOWEHUK BLINONHEHUA KOHTPAKTa

bonus~ (n) npemun, Han6aBka

borrow- (v) 6patb B3aitMbl

borrower - (n) 3aemuwuk

brass - (n) 1. aeHbry, "30M0T0"; MEAAKU, MENKNE AEHLIWN, MENOYL; 2. HU30CTb,
6eccTbiACTBO, XaMCTBO

breach- (n) 1. HapyweHue (3akoHa) 2. pa3pbi8 (OTHOLIEHNI)

brief- (n) 1. AOKYMEHT, NOArOTOBNEHHbIK aABOKATOM ANA NpeacTassfieHUA cyay,
B KOTOPOM cobpaHbi Bce (haxTul 2. KpaTkas uHGOpMaLMa no Kakomy-nubo Bo-
npocy

bulge—- (n) noBbiweHne Kypca Ha Hupxe, B3ayTve LeH

bungle— (n) nnoxana pa6ota, owubka (v) - paboTtaTh Heymeno, noptUTb pabory,
AenaTb Koe-kak

buy down— (V) nokynaTe B paccpouky

c

cancel — (V) aHHyNnupoBaTb, OTMeHATb, pacTopraTb

cash benefit — (n) aerexHoe nocobue

caution — (") OCTOPOXHOCTb, NPEAYCMOTPUTENBHOCTL

certify — (V) 1. ynoctoBepatb, NOATBEPXKAATL 2. yTBEPXAaTb, paspewaTb
certificate of title — (n) ynocrosepexue Ha npaBo co6CTBEHHOCTH
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challenge — (n) 1. cnoxHas npobnema 2. 0TBOA (NPUCSXKHBIM, COCTaBy Cyaa) (v)
3. 6BpocaThb Bbi30B 4. 3aABNATL OTBOA

channel — (n) 1. UCTOYHUK, CPEACTBO 2. KaHaN CBA3U

charge — (n) 1. ueHa, nnara 2. Hanor 3. gonroeoe 06A3aTenbCTBO (v) 4. Ha3Ha-
4YaTk UeHy, NnaTty, B3uMaTb 5. late charge — neHn 3a 3aaepxKy nnarexa

charter — (n) 1. yctas 2. yapTtep

claim — (n) 1. TpeboBaHve, NpeTeH3aus 2. uck 3. 3anBneHue, yTeepxaeHue (v)
4. 7pebosatb 5.3aABNATL, yTBEPXAATHL

claimant - (n) ucrey,

clause — (n) 1. craTba, NyHKT, ycnoBue 2. acceleration clause — ycnosus ycko-
PeHHOro nnatexa no ccyfe (B cnyyae HapyWeEHWA AOMKHUKOM cBoux obnsa-
TeNbCTB)

closing — (n) 3akpbiTue, NUKBMAALIUA

cohere - (v) 1. 6bITb CBA3AHHBLIM 2.COMAacoBLIBATLCA

collateral — (n) 3anor, gononHutenoHoe obecneveHune

commence — (V) Ha4YMHaTb, HA4YNHATLCA

commingle — (v) cMelunBaTb(cA)

commission ~ (n) 1. AOFOBOPEHHOCTb 2. KOMUCCUOHHOE BO3HArpaxaeHue
commitment — (n) 1. nepeaaya, BpyyeHune 2. 06a3aTeNLCTBO

comparison — (n) cpasHeHue, conocTaBneHue

compel - (v) npuHyxaaTb

compelling -(adj) HenpeoaonUMbIA

compensable - (adj) nognexawmin kKomneHcaumuu, BO3IMELLIEHUIO

compensation — (n) 1. Bo3MeLlEHNe, KOMAEHCAUUA 2. BO3HArpaxaeHue
competent — (adj) aeecnocobHbIi, NPaBOMOYHLIV

competitive — (adj) KOHKYPEHTHBIW, KOHKYPEHTOCNOCOBHBIV

compile — (v) cobupaTtb (hakTbl, AaHHbIE)

compliance — (n) cooTBeTCTBUE, COrNacue

comply — (v) 1. ycTynaTtb, cornawartbCa 2. MICNONHATb 3. NOAYUHATLCA

compose - (v) CoCTaBNATb

compound ~ (n) 1.cocTaB, cMecb (V) 2. COCTaBNATL 3. yNaxueaTb, NPUMEPATDL 4.
NPUXOAUTbL K KOMNPOMMCCY, YaCTUYHO norawwatb

comprise - (v) 1. BknoYaTh, 3aknoyath B cebe, oxsaTbiBaTh 2. COgepxaTb, BMe-
waTb

conceal - (v) ckpbiBaTb, yTausaTb

concession - (n) 1. ycrynka, ckuaka

conclude — (v) 1. 3akaHuMBaTb, 3aBepLiaTb 2. 3akn4aTb (caenky) 3. genartb
BbIBOA, NPUXOANUTL K 3aKNIOYEHUIO

condemnation - (n) ocyxxaeHue

condense — (V) 1. KOHAEHCUPOBATL 2. CXKATO BbIpaXaTb

conduct - (n) noeeaerHne

confide - (v) 1. aoBepATL, NOBEPATL 2. BBEPATH, NOPYYaThb

conform - (v) cooTBeTCTBOBATL

confuse — (v) cMewunBaThb, NyTaTb

confusion — (n) 1. 6ecnopsaok 2. nyTanuua, Hepalbepuxa

conjunction - (n) 1. coeanHexne, CBA3b 2. COBNAAEHUE, CTEYEHUEe

consecutive - (adj) nocnegosaTenbHbIR, NOCNEAYHOLWIA

consent - (n) cornacue

146




consequence — (n) 1. nocnegcrene, pe3ynbTaTMBHOCTb 2. BbiBOA 3. 3HA4YEHuMeE,
BO3MOXHOCTb

consideration — (n) 1. BoamelleHUe, KOMNEHCALUA 2. CYMMA BO3HArpaxaeHws,
ynnaunsaeMan 0QHOW CTOPOHOW caenkn apyron( B obmeH Ha 06s3arenbcTso
4TO-TO CAenaTb)

consume — (v) norpebnAtb, pacxonoBartb

consumer - (n) notpeburens

contamination - (n) 3arpaaHexne

contingent - (n) 1. aons, KBOTa 2. KOHTUHIEHT

contracn —(n) 1. konTpakT 2. valid contract — KOHTPaKT, COCTaBNEHHbIW B COOT-
BETCTBUM C NEUCTBYIOLUM 3aKkoHoaaTenbcTeoM 3. instaliment contract — KoH-
TPaKT C nnaTtexom B paccpoyky 4. formal contract — OpUaNYECKUn OOKYMEHT,
CKpenneHHbIW NeYaTbio

contractor — (n) 1. noapRAYMK 2. y4aCTHUK 40roBopa

contractual capacity — (n) 1. nOroBopHLIE BOIMOXHOCTHU 2. NPaBOCNOCOBHOCTL
contribute — (v) 1. cnocobcTBOBaTL, COAECTBOBATL 2.4eNaTb BkNag 3. y4acrso-
BaTb

conventional — (adj) 06bi4HbIA, 0BWIENPUHATLIN

conversely — (adv)obparHo, HaobopoT

conversion — (n) 1. KOHBEPCUA 2. HE3AKOHHOE PACNOPRXEHUe YyXoi cobCTBeH-
HOCTbIO

convey — (v) 1. nepeBo3uTb 2. nepeaasaTb

conveyance — (n) nepeaaya Npas UMYLWIECTBA

convince - (v) ybexaatb, yBepaTb

copper — (n) 1.Meab 2. megHbIN

core — (n) 1. cepaueBuHa 2. CyTb

corporate - (adj) kopnopaTueHbIA

counsel - (n) 1. o6cyxaenue 2. apsokar

counteroffer - (n) koHTpNpeanoxeHue

county - (n) rpadcTBO

course — (n) 1. Kypc 2. XoA, Te4eHue 3. NMHUA NoBeAEHUA

court - (n) cya

courthouse — (n) 3apnaHue cyaa

covenant — (n) 1. cornawexue, AOroBop 2. yCnoBue WUNWU CTaTba aorosopa 3.
0bs3aTensCTBO, BbITEKAKLWEE U3 A0rOBOpa

cover — (v)1. obecneunsaTtb AeHEXHOe NOKpbITUE 2. CTpaxoBaTb

coverage — (n) 1. onnata 2. obwian cymma pucka, NokpbiTas AOrOBOPOM CTpaxo-
BaHUA

crack - (n) TpewmuHa

credit applicant — (n) nuuo, obpauwaloweecs 3a kpeauTom

current - (adj) 1. Tekywmn, cospeMerHblil 2. Haxoaswwmirca 8 obpaweHun
custom - (n) 1. 06bI4al 2. KNMEHTYPA, NOKYNaTenu 3. TAMOXXEHHAA NOWNUHa
customary — (adj) 06biMHbIR, CTaHAAPTHDLIN

D
damage - (n) nopua, yuiepb, ybuiTok
damages — (n) Bo3meLueHue yuepba, komneHcayma 3a yobiTku
datum — (n) cpakT, uHdopmaumna (pl) data - gaHHele
deal — (n) caenka, cornawexue
dealings — (n) 1. aenoBsble OTHOLWEHUA 2. TOProBble CAeNku
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debt - (n) ponr, 3agomkeHHOCTb, obA3aTenLCcTBO

deceased — (adj) ymepLumnwn

deduct — (v) BbluUTaTb, yASPXKNBATL

deductible — (adj) noanexauinia BoiveTy

deed — (n) 1opuaKUYECKUn AOKYMEHT, CKPENNEHHbIA NOANUCAMMU 1 NEYaTblo, B KO-
TOPOM M3NaraloTCcA cornawenus, obasaTenscTea U NpaBa CTOPOH

default — (n) HeBbINONHEHWE 0DA3aTENLCTB NO NNaTeXaM, Heynnara

defeat — (n) 1. nopaxeHue, aHHynNupoBaHue (V) 2. paspywarb (NNaHbl), OTME-
HATb, aHHYNUPOBaTL

defendant - (n) oTBeT4MK

deficiency — (n) HexBaTka, HeaocTarTok, AeduunT

define — (v) onpenenATL, ycrtaHaBNUBaTh

delay — (n) 1. 3anepxka 2. npocpouka 3. orcpouka (v) 4. 3anepxusath 5. oTcpo-
4YuBaTb, NEPEHOCUTL

delete — (v) BbluepkueaThb

demolition — (n) paspyweHue, CHOC

delinquent — (adj) Heynna4YeHHbIA, NPOCPOYEHHbIH

dependant - (n) vixauseneL

deposit — (n) 1. Bknag B 6aHke 2. B3HOC 3. 3apaTok, 3anor

derive - (v) 1. npoucxoauTb (V) 2. ycTaHaBNUBaTb NPOUCXOXAEHUE 3. nonyyartb,
u3enekartb 4. HacnepoeaTb

desert — (v) nokuaartb, ocraenaTtb, 6pocaTtb

designate — (v) 1. onpeaenaTb, ycraHasnueatb 2. 0603Ha4aTb

detach —(v) paspensTb, oTAenAaTbL

detect —(v) HaxoauTb, oBHapyxuBaTb

deterioration — (n) yxyaweHue, nopya

determine — (v) 1. onpegenuTb, yCTAHOBUTL 2. 3aKkaHYyMBaTb, OKaH4YUBaATb
developer - (n) 3acTpoALLMK

deviation — (n) oTknoHeHue, oTCTynNeHUe

disability — (n) 1. HeTpyaocnocoBHOCTb 2. HennatexxecnocobHoCTb 3. Heaeecno-
cobHocTb

disadvantage — (n)1. HeBbIrogHoe nonoxeHue 2. HepocTaTok 3. ywepb, yobiTok
disburse — (v) nnatuTb, BbiNNaYnBaTh, onNaYMBaTb

discharge — (v) 1. BLINONHATL, UCNONHATL 2. NorawaTtb

disclose — (v) oTkpbiBaTh, 06HapyxuBaTh

disclosure ~ (n) packpbiTue, pasrnaweHue

discontinue — (v) npekpaliaTth, NpepbiBaTh

discount — (n) 1. ckuaka 2. yyeTHas craBka

discourage — (v) 1. obeckypaxuBaTe 2. RpEnATCTBOBaTL, OTFOBAPMBATL
disfigurement — (n) 1. uckaxeHue; koBepkaHbe 2. husmyeckuin aedexT, Heaoc-
TaToK

disposal — (n) 1. nepepaqa 2. npaBo pacnopaXaTbCA

dispose — (v) pacnopsxaTbCa, NpoaaBarth

diverse — (adj) pa3nuyHbIi, pasHoobpasHbii

division — (n) 1. pasaenenue 2. pasHornacue 3. okpyr

docket — (n) 1. gexnapauus npogasua 2. KBUTaHUMA 00 ynnate

dominant - (adj) AoOMUHUPYIOLWKUA

drape — (n) 1. aApannposka; nopTbepa 2. ykpawaTb TKaHAMKU, 06uBaTb
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drastic - (adj) UHTEHCUBHBIN; pelunTenbHbIA; pagukanbHbIA, rMy6Gokuit; peakvi
driveway - (n) aopora, npoe3a, NyTb; NOAbe3AHAR AOPOXKKA

due - (adj) 1. nOMKHLIA, HAANEXAWNA 2. OXKUAAEMDBIW 3. NPUUUTAIOWMWACA, NOA-
nexatuun sbinnarte

duly — (adv) aomxHbim 06pasom, COOTBETCTBEHHO

dump — (V) HABOAHATL PbIHOK AelleBbiM TOBAPOM, YCTPanBaTh AEMNUHT

dwelling — (n) xunse, nometeHue, A0M

E
enclose - (v) npunarate
encounter — (v) ctankusarb, HaTankueatb
encroachment — (n) BTOpxeHue
encumber — (v) 1. 3aTpyaHATL, NPENATCTBOBaTL 2. 06peMeHATb Aonramu
encumbrance — (n) 1. 3aTpyaHeHue 2. 3aknagHan 3. gonr, o6a3aTensCcTeo
endanger — (v) noagsepratb ONacHOCTU
endeavor — (n) 1. nonbITka, cTapaHue, ctpemneHune (v) 2. NbITaTbCA, Npunaratb
ycuUnus, ctapatbca
endorse — (V) Aenatb NepeAaToHHy0 HAANUCL
enforce — (v) 1. npuHyxaaTtb 2. B3bickuBaTb 3. NPUBOAUTL B UCNIONHEHWE
enforceable — (adj) umerowmin uckosyto cuny, obecneyeHHbIV NPABOBON CaHKUMEN
enforcement — (n) 1. npuHyxgeHue 2. NpUHyauTEeNbHOE B3biCkaHWe 3. npuseae-
HWe B UCNONHEHUe
enhance — (v) ysenuuuearb, NoebiWaTh
enrich — (v) 1. oborawjate 2. yayuwats
ensure — (v) 1. obecneuusatb, rapaHTuposaTb 2. py4aTbCs
entice — (v) 1. nepemaHuBaTb cobnasHaTb
entire - (adj) 1. noNHbIA, coBepLIEHHBIA 2. LeNbIf, UenbHbIK CNNOWHON
entirely — (adv) nonHOCTLIO, BCELlenO, CoBepLIeHHO
entitle — (v) paeaTts npaso
entrust — (v) nopyyarsb, A0BEPATL
equipment — (n) o6opyaosaxue, ocHauweHwe
equitable - (adj) cnpasepnuebiil, HecnpucTpacTHLIA
equity — (n) 1. cnpaBeanuBOCTL 2. 06blkHOBEHHAA akuua 3. cobCTBEHHBIN Kanu-
Tan, cobcreenHbIe cpeacTea
erosion — (n) 1. pasveguHeHue 2. 3po3un
eruption — (n) nasepxeHue (BynkaHa)
escrow — (n) 1. AOKYMEHT, yCROBHO AENOHUPOBAHHBLIA y TPeTbero nNuua Ao Bbi-
NONHEHUA ONpeaeneHHOro yCNoBuA 2. TPeXCTOPOHHee cornawieHue 3. escrow
account (syn. funds) — peaepe aAna BLINNATLI HANOTOB U CTPax0oBbiX B3HOCOB B
kayecTae yCnosua 3anima noa 3anor umyuiecTaa
essence — (N) CyuHOCTb, CyLecTBo
essential — (adj) 1. 06a3aTensbHbIN, He06X0AUMBIN 2. CYLIECTBEHHBLIN
establish — (v) 1. ocHOBLIBaTb, yupexaaTh 2. OTKPLIBATL (AKKPEAUTUB)
estimate —(v) 1. oueHuBaTb 2. COCTaBAATL CMETY
estimate — (n) 1. oueHka 2. cmeTta, npeaBapuTenbHLIA NOACHET
estop — (v) oTBOAUTL 3asABneHue
evade - (v) n3beratb, oTKNOHATLCA( OT 06A3aTENLCTB).
evaluation — (n) oueHka, onpeaeneHue CTOUMOCTH
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evidence — (n) 1. aaHHble, PakTbl 2. CBMAETENbLCKUE NOKA3aHWA, A0Ka3aTeNbCTBO
exceed — (V) 1. npeBbIWAThL 2. NPEBOCXOANTL

exception - (n) ucknueHue

excess — (n) 1. u3bbITOK, n3NuweK 2. NpeebileHUe

exclude — (v) uckno4ats, U3bimaTb

execute — (v) 1. UICNONHATD, BLINONHATL 2. 0POPMAATL (AOKYMEHT)

execution — (n) 1. ucnonHeHwe BbinofniHeHne 2. oOpMNEHWe, BbLINONHEHWe
oopmneHus

executive — (n) 1. ncnonHuTensHan BNacTb 2. pykoBoauTenb

exempt — (adj) oceoboxgeHHbIR, He noanexawmn Yemy-nubo

exercise — (V) OCyL\eCTBNATb, NPUMEHATb, UCMOfNbL3OBATL

exert - (v) 1. HanpsAraTb (cunbl), OCYLLECTBNATL 2. OKa3biBaTb AABNEHWe, BNUATL
expand — (v) pacwupnaTtb(cs), pa3smBaTb(CA)

expansion — (n) 1. pocTt, pa3sutue, paclwumpeHue 2. ysenuieHue

expedite - (v) yckopAaTb

expire — (v) okaH4MBaTbCA, UCTEKaTb (O CpoKe)

explicit — (adj) acHbIA, NOAPOGHbLIA, TOUHBIA, ONpeaeneHHbIi

expose — (v) 1. nogsepratb 2. BbICTaBNATb (Ha npoaaxy) 3. packpbiBaTb (Cex-
per)

exposure - (n) 1. 3aBUCMMOCTb 2. PUCK NOTEHLMANbHLIX yObITKOB

extend — (v) 1. pacnpocTpaHaTb, pacWUpATL 2. NPoOANEeBaTb 3. NPeAOCTaBNATL
(3aem, kpeauT)

extent — (n) 1. obvem 2. creneHb 3. pa3mep, BenuuuHa

F
fail — (v) 1. 06aHKPOTUTLCA, NPEKPaTUTL NNATEXU 2. He BbINONHATL Yero-nubo
failure - (n) 1. 6aHKPOTCTBO, HECOCTOATENLHOCTb 2. HEBLINONIHEHUE
faith — (n) YecTHocTb, NosnNbHOCTL; good faith — nobpocoeecTHOCTL; in good faith
- ROBPOCOBECTHO
fee — (n) 1. roHopap, nnata 3a ycnyru 2. B3HOC 3. 3eMenbHan coBCTBEHHOCTL
UNU HeABUXMMOCTb, NOANYYEHHbIE NO HAaCNeaCTBY
fiberglass —(n) cTexnoBONOKHO
file ~ (n) 1. neno, pocke 2. apxus
file~ (v) 1. perucTpupoBaTh U XpaHUTb AOKYMEHTLI B ONPEAENEHHOM NOpAAKe 2.
noAaaeaTh AOKYMEHTbI
finance — (n) 1. cuHaHCLI, QOXOAbI, AeHbIU (V) 2. PUHAHCUPOBATL
fine - (n) 1. nena, wrpad (v) 2. wrpadoeaTtb
fiscal = (n) 1. cynebHbIA ncnonHuTeNnb 2. huHAHCOBLIA, BIOAXKETHLIR
fit — (adj) 1. roaHbIn, cooTBeTCTBYIOWMIA TpeGOBaAHUAM (V) 2. FOANTBLCA, COOTBET-
cTeoBaThb
fixture — (n) (pl) uHBEHTAPbL, NPUHAANEKHOCTH
footage — (n) AnuHa nnexky unu unbMa B yTax, MeTpax
foreclose — (V) NuwaTbL Npasa BbIKyNa 3aN0KEHHOrO UMYLLIECTBA
foreclosure —(n) nuwWeHWe npasa BbIKYNA 3aNOXEHHOMO UMYLLLECTBA
forfeit — (n) 1. wrpad 2. nuweHune npasa
forge — (v) nogaensiBaTh
former - (adj) 1. npexHuin, GbiBLLIKA 2. NpeAWECTBYIOLLNA
forward — (adj) 1. 3a6narospemeHHblit 2. Bnepea, Aanbwe 3. yCKOPATb NOMO-
raTb, OTNPaBNATL, NOCLINATL
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fragile — (adj) xpynku#, NOMKWIA, HENPOYHbIA

frame — (n) 1. cTpyKTypa 2. Kapkac, pama

fraud — (n) obmaH, MOLIEHHVNECTBO

fulfill — (v) ucnonnaTs, ocyuwecTensTsb

fund - (n) 1. doHabl, aeHexHble CpeacTBa 2. rocyAapcTBEHHbIE AeHeXHble Oy-
maru 3. cbeperarenbHan opraHn3aumns

furnish — (v) 1. cHabxarb, npepocTaeBnATbL 2. 4OCTABNATL, NOCTABNATL
furthermore — (adv) k Tomy e, kpome Toro

H
hallway - (n) 1. kopuaop 2. npuxoxas
halt— (n) ocrtaHoBka, NpuocTaHOBKA
hamper - (v) MewaTb, NPeNATCTBOBATL, 3aTPYAHATL
handle — (v) 1. obpawaTtbca ¢ yem-nubo 2. Toprosatb
hazard - (n) puck, onacHocTb
hearing — (n) cnywaxue (aena B cyae)
hefty — (adj) 3p0poBeHHbINA, TAXENbIA, MACCUBHbINA
height — (n) 1. BbicOTa 2. BO3BLILLEHHOCTL 3. CTENeHb 4. BEPX
heir ~ (n) HacneaHuk
hence — (adv) 1. oTciona 2. ¢ aTux nop 3. cnepoBaTtentHO
herein — (adv) 8 3TOM, 3z€eCb, NpK CeEM
highlight — (n) ocHoBHOM MOMeEHT, dakT
hinge — (n) 1. cyTb, kapAMHanbHbIA NYHKT (V) 2. BpawWarbCA, 3asBuceTb(on — OT)
hire — (n) 1. Haem 2. NnaTa 3a Haem (v) 3. HaHumaTb
homesteader — (n) ycagb0a,, depma
householder — (n) cbemwuk AoMa, KBAPTUPbLI
huge — (adj) orpomMHbIi, rpoMagHbIA

|
identify — (v) naenTucuumMpoBaTs, ycTaHasnMBaTh NOANUHHOCTL
ilegal — (adj) He3akOHHbIN, 3aNpeLeHHbIA
impair — (v) 1. ocnabnaTe 2. yxyalwarts(cs) 3. Hapywarte (WHTepech!)
implement — (v) BLINONHATL, OCYLWECTBNATL, PEanu3osLIBaThL
imply - (v) 1. 3aknioudaTth B cebe, 3HaUUTL 2. nogpasymesaTh
impose — (v) 1. obnaratb (Hanoramu) 2. HaBA3LIBaTL
imprisonment -~ (n) 3aknio4eHue (8 TIOPbMY)
improve — (v) 1. ynyywaTh 2. NOBLILIATLCA B LEHE
improvement — (N) ynyuylweHue, ycoBeptueHCTBOBaHNE
incapacitate — (v) aenatb HecnocobHbiM, HenpurogHeiM to be incapacitated —
6biTb HETPYAOCNOCOOHbLIM
incineration — (n) cxuranuwe, kpeMauus
increase — (n) 1. poct, yBenuyeHue 2. Hagbaska (v) 3. ysenuuusatb(cA), BO3-
pacratb
incur — (v) TepneTtb(ybbiTku), HECTU (NoTepu)
indicate — (v) yka3bliBaTb, NOKa3bIBATb
infinity — (n) 6eckoHeuHo 6onbLwoe 4ucno (KoNU4eCTeo)
inflate — (V) 1. B3BMHYMBATL, B3QYBATL LEHLI 2. NPOM3BOAUTE HPNALMIO
initial = (adj) Ha4anNbHbIA, UCXOAHLINA
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initiate — (v) 1. HayuHaTL, NPUCTYNAaTL 2. NPOABNATL UHALNATUBY

injunction - (n) 1. cyaebHbIN 3anpeT 2. npeanucaHue, Npukas

injury — (n) 1. Bpea, ywepb 2. TenecHbie nospexaeHnn

innocent — (adj) HeBUHHBLIN

install — (v) ycraHasnusatb, MOHTUpPOBaTH

installment — (n) 1. B3HOC B CHeT onnaTtbl 2. YacTb

institutional — (adj) yupexaeHHbIR, ycTaHOBNEHHBLIN

instrument — (n) 1. cpeacTBo 2. AOKYMEHT, aKT

instrumental — (adj) 1. cnyxawun opyavem, cpeacrTsom 2. cnocobeTayiowmni
insulate — (v) otaenaTb, M3onuposaTh

insulation — (n) usonauna, obocobnexune

insurance — (n) 1. ctpaxoBaHune 2. CTpaxoson NONUC

insure — (v) cTpaxosaTb(cA)

intent — (n) Hamepenxue, Lenb

intentional - (adj) HamepeHHbIN, yMbILUNEHHbIA

interest — (n) 1. cCyaHbIN NPOLEHT, A0X0A € KanuTana 2. (pl) Bbiroaa, NoNbL3a
interfere - (v) mewarb, npenATcTBOBaTH

interference — (n) 1. BMewWwaTensCTBO 2. NOMexa

interim — (adj) BpeMeHHbIR, NPOMEXYTOYHLIN

intermediate — (adj) 1. NpoMeXyTouHbIN 2. NOCpeaAHNYECKUA

internal — (adj) BHyTpeHHWA

intervene — (v) 1. BMELWNBATLCA 2. NPOUCXOAUTL 3. NOMELWaTb, ABNATLCA NOMEXOW
invalidate — (v) 06bABNATEL HEAENCTBUTENBHLIM, NUWATL 3AKOHHOR CUNbI
investigate — (v) paccnenoBaTsb, y3HaeaTb

investigation — (n) paccnepoeaxue, cneacrTene

investment — (n) 1. kaNUTanNoOBNOXEeHWEe 2. KAaNUTaNbHLIE 3aTpaTbi

invoke — (v) 1. xopatancreosaTtb (O 4eM-N.), NPU3bIBATL (K YeMY-N.) 2. OCYLIECT-
BNATH.

issue — (n) 1. BblAa4a, BLINUCKA (ROKYMEHTA) 2. cnopHbIvi Bonpoc 3. (pl) AoxoAab!
item — (n) nyHKT, Nnaparpad, crarten

itemize — (V) 1. nepe4ncnATL NO NyHKTam 2. pa3busaTtb N0 NO3IULINAM

J
judge — (n) 1. cyAba 2. cyanTb, BLIHOCUTL NPUrOBOP
judgment — (n) 1. cnywanue aAena B cyae 2. pelueHue cyaa 3. oueHka
judicial — (adj) cynebHbin
junior — (adj) mnaawmn (N0 AOMKHOCTH), HUKECTOALLUIA
jurisdiction — (n) 1. opucnpyaeHumns 2. chepa NONHOMOUUI, KOMNETEeHLUUA
jury — (n) coctas NPUCAXHBLIX
just — (adj) cnpaseanuBblin, 060CHOBAHHDINA, 3aKOHHbINA
justification — (n) 1. onpaBaaHue 2. npaBoMepHOCTb 3. ocHOBaHue
justify — (v) 1. onpaegbiBath 2. 060cHOBLIBATL

K
keep — (V) 1aepxaTtb, XpaHUTb 2. BECTU (3anucy, cyeTa)
keeper — (n) 1. xpaHuTens 2. Bnageney
kickback — (n) 1. Bo3HarpaxaeHue 2. (amep) B3ATKa
knock down - (v) 1. cbuBaTtb UeHy 2. npoaaBaTb C ayKUMOHA
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L
lack — (n) 1. HepocTaToK, HexBaTka, aeduunT, oTcyTCcTBUE (V) 2. UCNLITLIBATL
HeAOCTaToK, HYXKAATLCH
landholder — (n) Bnagenew unu apeH[aTop 3€MEnNbLHOr0 y4acTka
landowner — (n) 3emnesnaaenew
landslide — (n) onon3eHb, ob6Ban
latter — (adj) 1. HepaBHuiA 2. nocnegHniA (13 ABYX)
law — (n) 1. 3akoH 2. npaeo 3. (pl) npasuna
lawful — (adj) 3akoHHbIRA
lawsuit — (n) uck, cynebHoe aeno
leakage- (n) yTeuka, npocayusaHue
lease — (v) 1. cnaBaTtb B apeHay, BHaeM 2. 6pate 8 apeHay, BHaeMm
legal — (adj) 1. lopuanyeckuin, NpaBoBOW 2. 3aKOHHLIN
legal capacity — (n) aeecnocobHOCTb
legislation — (n) 3akoHoAaTENLCTBO
lend — (n) 1. ccyna, 3aem 2. caaBaTb BHAEM
lender — (n) 3aumopasey, kpeauTop
length - (n) 1. aAnuHa 2. paccToaHne 3. NPOAOIKNTENBHOCTL
levy — (n) 1. cbop, Hanor 2. obnoxenue Hanorom (v) 3. cobupate Hanoru 4. 06-
naratb Hanorom
liability — (n) 1. oTBeTcTBEHHOCTL 2. 06sa3aTenbCcTBO 3. AONT, 3aA0MKEHHOCTL,
AeHexHbie 06R3aTenbCcTBa
liable — (adj) 06s3aHHBIA, Noanexalwmnin Yemy-nubo
license — (n) nuueH3uA, oulmanbHOe paspeweHue
lien — (n) 1. npaBo yaepxaHus MMyuwlecTea A0 ynnartel Hanora 2. ocuuuanbHoe
pa3speueHue lien in/of - BMecTo
lienee — (n) nuuLo, HA UMYLLLECTBO KOTOPOro UMEET 3anorosoe NPaso Apyroe Nuuo
lienor- (n) Nnuua, obnagarotiiue NPAaBOM HANOXUTL ApecT HA UMYLLIECTBO
litigation — (n) rpaxpaaHckui cyaebHen npouecc
loan — (n) 1. 3aem, ccyaa, KpeauT (v) 2. aasaTb B3aimbl, cCyxaTte 3. loan appli-
cation — 3anBka Ha nony4eHue ccyabl 4. loan agreement — cornaweHue o npe-
[OCTaBNeHUN ccyabl
locate — (v) paameuwiatb(ca), pacnonaratbcs
loophole — (n) naseika (4To6b1 060ATU 3aKOH), ynoBka
loss — (n) 1. noteps, yTpaTa 2. ybuiTok, yuepb ypoH
loyalty — (n) NnpeAaHHOCTb, NOANLHOCTbL
lump ~ (n) 6onbloe konuyecTso, rpyaa

M
magnitude — (n) BeNW4UHa, paamepsbl
mail — (n) nouTa, kKoppecnoHAeHUMUA 2. NocbiNaTte NO NoYTe
maintain — (v) 1. nogaepxuearb COXpaHATh 2. coaepXaTh B XOPOLWEM COCTOAHUN
3. to maintain an account — BecTu cyer
multifunction — (n) HencnpaBHOCTb, HeucnpasHas paborta
margin — (n) 1. gonyckaembidi npegen 2. npubbinb 3. pasHuua, PasHoOCTL 4. ra-
PaAHTUAHLIA B3HOC
marital — (adj) cynpyxeckui, 6pavHbin
mark up — (V) NOBbILLATL CTABKU
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market — (n) 1. pbiHOK 2. 6upxa 3. Toproena

marketable — (adj) 1. rogHbIt ANA Npogaxu 2. XoaKUA

mason — (n) KAMEHLWUK

mature — (adj) noanexawuih onnate B CBA3N C HACTYNNEHNEM CpoKa
maturity — (n) 1. cpok (nnartexa) 2. HacTynneHue cpoka

meantime — (adv) Tem BpeMeHeM, MeXay Tem

measure — (n) 1. mepa, cuctema 2. pasmep 3. macwrab, kpurepun
merely — (adv) TONbKO, NPOCTO, €ANHCTBEHHO

merge — (v) 1. cnuBaTb, COEANHATL 2. CANBATLCA, COEANHATLCA
minutes — (n) npoTokon

modify — (v) n3MeHATb

monitory — (adj) npeaocTteperatowmi

mortgage — (n) 1. 3anor, unoTeka, 3aknagHas 2. NOTeYHbIA KpeanT
mortgagee — (n) kpeauTop NO 3aKNaaHON

mortgager — (n) A0MKHUK NO 3aKNAAHON

mortgage banking company — (n) WnoTeuHsin 6aHkK

mudroom —(n) pacTBOpHbI y3en

mudflow — (n) cenb

multiply — (v) yeenu4nBatb(cs)

municipality — (n) ropoa, MyHuuunanuteT

mutual — (adj) coBMeCTHbIN, B3aUMHbINA

mutual savings bank — (n) B3aumocbeperarensHbiit HaHk

N
neglect — (n) npeHebpexeHne, xanaTHOCTb, yNyLueHne
negligence — (n) HeGpPeXHOCTb, XanaTHOCTb
negligent — (adj) HebpexHbi, xanaTHbIN
negotiate — (v) 1. BecTn neperoBopb!, 4OroBapMBaTbCA, 06CYKAaTH(YCNOBUA)
negotiation — (n) pl neperoeopsl, 06cyxaeHue ycnosui
neighborhood — (n) 1. coceacreo, 6nu3ocTs, 2. OkpecTHOCTH
nominal consideration — (n) ¢dopmanbHas koMneHcauus
nonetheless — (adv) HecMOTps Ha, ogHako
notice — (n) u3BelleHue, ysepoMnexue, npegynpexaeHue, obbasnenne
notification — (n) nasewleHue, yseaoMneHue, NpegynpexaeHue
notify — (v) 1. ussewartb, yeeaoMNaTL 2. 06bLABNATL
nuisance — (n) HeyaobCTBO, UCTOMHUK BpeAa, NpuUYUHEHWe coBCTBEHHUKY He-
ABMKUMOCTA Heyao6CTB B NONb3OBaAHUK €10
null and void — (adj) He umetowuit OPUANHECKON CUNbI

o
oath — (n) npucsara, knaTea
object -- (v) Bospaxartb, NpoTECTOBaTHL
objection — (n) Bo3paxenue, npotecT
obligation — (n) 1. o6s3aTtenscTBO 2. Aonr 3. ponroeoe 06A3aTENLCTBO, PpacnUCKa
obtain - (v) nonyyaTb, goCcTaBNATL, NpUobpeTaTts
occupancy — (n) 1. 3aHATUe, OBNageHue 2. BnageHue
occupant — (n) 1. kutens 2. BpeMeHHbIN BNageney, apeHaarop
occur — (v) 1. BCTpevaTbCa, NONaAaTbhCa 2. CNy4YaTbCs, NPOUCXOAUTL
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occurrence — (n) 1. cny4an, NPoNCWECTBUE 2. MECTOHaXOXAEHWe, pacnpocTpa-
HeHwe

offense — (n) HapyweHue, npasoHapyuweHue

offensive — (adj) 1. ockopGUTENbHLIN 2. 0TBPATUTENLHBIA 3. arPeCCUBHbLIA

offer — (n) 1. npennoxenue (V) 2. npeanaratb

omit — (v) 1. npeHebperatb 2. nponyckaTb, HE BKNIOHATL

option — (n) 1. suibop, Npaso BbIGopa

optional — (adj) HeobazaTenbHbIA, AOGPOBONLHLIR

order — (n) 1. NOPRAOK , NOCNEAOBATENLHOCTL 2. UCNPABHOCTL, XOpowee Co-
CTOnHWE 3. NpuKas, pacnopaxeHne, npeanucaxue 4. opaep, paspewenue 5. 3a-
ka3, tpebosanune

ordinance — (n) yka3, MECTHOE MyHULIMNaNbHOe NOCTAaHOBNEHUE

originate — (v) Opatb Ha4ano, NpoucxoanTL

otherwise — (adv) 1. uHaue, No-apyroMy, UHLIM 06Pa3oM 2. B APYIMX OTHOWEHUAX
outright — (adv) to buy outright - nokynka ueHHbix Gymar ¢ ynnaTon Hanu4HsIMKY 8
AONHOM pasmepe

outset -(n) Havano, atthe outst — BHavane, - ¢ camoro Havana

outstanding — (adj) 1. Heynna4eHHbLIN, NPOCPOLEHHBIN 2. HEBLINONHEHHLIW 3. He-
PeLwWeHHbLIR, CNOPHLIA

overall — (adj) 1. nonHbiR, 06WWIA 2. BCeOXBATLIBAIOWWA

overdue — (adj) npocpoueHHbii long overdue — Nocne HacTyNNEHWUA cpoka to be
overdue — 1. HacTynaTe (0 cpoke) 2. onasabLiBaTh

overflow — (n) n36bIToK

overheads — (n) HaknaaHble pacxoAbt

override — (n) AoNONHUTENbHOE BO3HArpaxaeHwue

overstretch — (v) cnuwkom HaTarmeaTo

overtime — (adv) ceepxypo4HO

own — (v) Bnagetb, obnaaatb

ownership — (n) 1. cobcTeeHHOCTb, NpaBo cobcTBeHHOCTN 2. BNageHwe

P
package — (n) 1. Tok, kuna 2. nakert financial package - ¢puHaHcupoBaHue
pamphlet — (n) 6pounopa
panel — (n) 1. cRNCOK, NepeYeHb 2. KOMUCCUA
parcel — (n) 1. 6nok akuwin, KOTOpblEe NEPEXORAT U3 PYK B pykn HA POHAOBOM
pbiHKE 2. yMacToK (3emMnu)
passerby — (n) npoxoxui, npoexun
pavement — (n) TpoTyap
pay — (n) 1. nnara, ynnarta 2. nocobue, neHcun
pay off — (v) 1. NoNHOCTbI0 PAcCCUNTLIBATLCA 2. YBONUTL, A4aTb pacyeT
payable — (adj.) 1. nognexawui onnate 2. AOXOAHLIA, BLIOAHLIN payable at ma-
turity — nognexawmit onnate npu HacTynneHwn cpoka; payable in advance — on-
nauvwsaemblit asaHCoM; payable in cash — noanexawmih onnate HaNU4UHLIMMK,
payable when due — nognexauwui onnare npy HacTynneHun cpoka
payment — (n) soinnaTa (v) to collect payments — nonyuwarb nnaTex no UHKACCO
payroll — (n) nnatexHaa BEAOMOCTb
penalty — (n) wrpad, HeycToMka, NeHA
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pending - (adj.) 1. HAXOAAWMACA HA PaCCMOTPEHUU, OXMAAIOWMNA peLieHnn 2.
npeacroAwmn

percentage — (n) 1. NnpoUeHTHOE coaepxaHne 2. KOMUCCUOHHOE BO3HAarpaxae-
HUWe B NpoLeHTax 3. NPOUEHT, AoNA

perform — (V) UCNONHATL, BLINOMHATL

performance — (n) ucnonHeHue, BbINONHEHWUe

permanent — (adj) NOCTORHHLIA, AONrOBpEMEHHbBIN, BeCCPoYHbI

pertain — (v) 1. npuHagnexatb, UMETb OTHOWeEHUE 2. NOAXOAUTL

pertinent — (adj.) 1. yMeCcTHbIA, NOAXOAAWMIA 2. UMEIOWUW OTHOWEHWE, OTHOCRA-
wunca

personal asserts — (n) NUYHOE UMYLLECTBO

physician — (n) sBpay, AokTop

piazza - (n) sepaHaa

pile — (v) 1. kuna, nayka 2. cknaabiBaTh, HarpyxaTb

plaint — (n) nck

plaintiff — (n) ucrey

plaster — (n) 1. wrykatypka (v) 2. WTYKaTYpUTo

pledge — (n) 1. 3anor 2. o6ecneyeHune kpeaura 3. 06n3aTensbCTBO tO accept as a
pledge —npuHuMaTL B KavecTee 3anora; to carry out one’s pledge —BeINONHATL
obasatenbcTeo; to deposit a pledge — sHocuTb 3anor; to discharge a pledge -
sbinnaynsartsb 3anor; to put in a pledge — otaasarb 8 3anor

plot — (n) y4acTtok 3emnu

plumb - (adj.) 1. BepTHKanbHbIA 2. aBCONIOTHBLIN, ABHLIA

point — (n) 1. BONpoc, Aeno 2. NyH«T, eAUHULa U3MEHEHUA LEHbI B TOprofie ak-
unamu 3. agononHUTENbHbIE COOPBLI(KOMUCCUOHHLIE) NO KpeauTam

policy — (n) cTpaxoBo# nonuc

pond — (n) npya, 6accenr

pool —(n) obuwmii poHA

possess — (v) obnanartb

postpone — (M) OTkNaAabIBaTb, OTCPOUNBATL, NEPEHOCUTL CPOKU

posture — (n) cocTosHue, NONOXEHNEe

poultry — (n) aomaluHaA nTMya

poured concrete — (n) 6€TOH YNOXEHHbINA

precaution — (n) 1. NPeaOCTOPOKHOCTb, NPEAYCMOTPUTENLHOCTE 2. Mepbl npe-
AOCTOPOXHOCTH

precedence — (n) 1. npeAlwecTeoBaHWe 2. nepsooyepeaHocTb to have prece-
dence — umeTb NpenmyLLECTBEHHOE NPABO, NPeAWEeCcTBOBaTb

predict — (v) npeacka3sbliBaTh, NPOrHO3MPoOBaTL

premises — (n) 1. nomeuweHue, 3naHve 2. HeABUXUMOCTb

premium — (n) 1. Bo3HarpaxgeHue 2. Hanbaska K LeHe 3. CTpaxosow BIHOC
prevail — (v) 1. npeobnanathk 2. cywecreoBarth, 6biTs pacnpocTpaHeHHbIM
prevent — (v) 1. npeaoTeBpawaTe, NpeaAoXpaHaATb, NPedynpexaaTth 2. Mewarb,
npensaTcTBoBaTh

prime — (adj.) 1. rnasHbli, BaXHEWLWUIA 2. NPEBOCXOAALLUA, NePBOKNACCHbLIN
principal — (n) 1. goBepuTenb 2. OCHOBHAA CymMMa, Kanutan

principle — (n) npuHuun, 3aKoH

prior — (adj.) npeawecrayoWMiA

priority — (n) 1. npeawecTeoBaHue, NOPAAOK, OHEPEeaHOCTb
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procedure — (n) 1. nopsaaok, npouecc 2. metoa 3. cyaebHoe Npon3sBoACTBO
proceed — (v) 1. npucTynaTts Kk yemy-nubo 2. Bo3ByxaaTb npouecc, npuenekaTtsb K
cyay

proceedings — (n) 1. pabota, aena 2. cyaebHoe pa3bupatenscTso

process — (v) obpabarbiBaTth

profit — (n) 1. nonb3a, eeiroaa 2. (pl) npubeinb, aoxoa

prohibit — (v) 3anpewarb

prohibition — (n) 3anpeT, 3anpeuieHue

promissory note - (n) gonrosoe 06A3aTensLCTBO, BEKCENb

prompt — (adj.) HeMeANEeHHbIW, CPOYHDINA

proof — (n) pokasaTenbcTBo

property — (n) 1. co6cTBEHHOCTbL, UMYLLECTBO 2. 3eMENbHAnA COBCTBEHHOCTD, 3e-
MenbHLIA y4acTok 3. npaBo coGCTBEHHOCTU

proportionate — (adj.) nponopunoHanbHbIA, COPAIMEPHBIN

prosecute — (v) npecneaosaTtb CyaebHbIM NOPARAKOM

prosecution — (n) cyaebHbIn npouecc

prospective — oxuaaembli, npegnonaraemoiv, Oyayuun

provide — (v) 1. o6ecneunBaTtb 2. npeaoOCTaBNATL, 4aBaTh

provision — (n) 1. cHabxenne, obecneveHune 2.nonoxeHue, ycnosue (aorosopa,
KOHTpaKTa)

provided — (adv.) npu ycnosuu, ecnu TONbKO; B TOM CNy4ae, ecnu

proximity — (n) 6nusoctb

prudent — (adj.) 1. NnpeayCMOTPUTENbHbIA 2. OCTOPOXHLIA 3. pacuyeTnusbiv, be-
pexnuablil

publicize — (v) peknamupoBaTtb

pump — (n) 1. Hacoc 2. ka4aTb, BbiKa4MBaTh

purchase — (n) 1.nokynka, kynna, npuobpeTeHue (v) 2. nokynate npuobpeTtarts
pursuant — (adv.) COOTBETCTBEHHO, COrNacHo

pursue — (v) 1. npecnefoBaTs 2. cneaoBaTh 3. NPOAONXKATL

Q
quality — (v) 1. nony4yaTb npaBso Ha 4TO-NMBO 2. OLEeHUBaTb, KBanuduLUpoBaThb
quasi — (adv) kak byaro, kak 6bl, Akobbl, NouTH
quit — (v) 1. 6pocaTtb, KOHYaTb 2. BbINNAa4YMBaTh (Aonr) 3. BLINONHATL 0b6R3aTens-
cTBa to get quit paccuuTbiBaTLCA, pacnna4YMeaTbca
quitclaim — (n) oTka3 o1 npaea

R
rapport — (n) CBA3b, B3aUMOOTHOLLEHUA
rate — (n) 1. cTaBka, Tapud, pacueHka 2. Kypc, LueHa 3. NpoLeHT, AonA
ratio — (n) 1. cooTHoweHRue, nponopuus 2. Ko3PULUEHT
reading — (n) nokasaHue (npubopa)
readjust - (v) nepectpauBartb, peopraHn3oBbiBaTh
readjustment — (n) nepecTpoitka, peopraHu3auus
rebate - (n) 1. ckuaka, ycrtynka 2. BbiYeT NpOUEHTOB 3. BO3BpAT Nepennarthl
receipt ~ (n) 1. pacnucka B nony4eHun, kButaHuusa 2. (pl) aeHexHbie noctynne-
HUA, 0X0A
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receptacle — (n) 1. npuemHuk, xpanunuwe; sMectunuuie, norpeb; pesepsyap 2.
AWMK, Tapa

recession — (n) 1. OTCTynNnNeHne oT Yero-To 2. naaexwue, cnaa

recite — (v) 1. nanaratb 2. nepeuncnaTh akTbl

recover — (n) 1. nony4atb obpatHo 2. BO3MeusaTb 3. B3biCKMBATL

recovery — (n) 1. BO3Bpar 2. BO3MelleHue 3. B3biCKaHue

redeem — (v) 1. BbIkynaTb 2. norawarb, BbiNNa4YueaTh (40Nr)

redemption - (n) Bo3spar, Bbinnara (gonra)

reduce — (v) yMeHbLLAaTb, COKpaWaTh, NOHWKATL

reduction — (n) CHWKeHWe, NOHWXEeHne, cokpalleHwe

referee — (n) apbutp, Tpeteickui cyabn

reference — (n) 1. cnpaeka 2. pekomeHaauma 3. nepeaaya Ha paccMoTpeHue
referral - (n) HanpaeneHxue (Ha paboTy, k Bpayy U T. n.; from; to)

refund — (n) 1. BO3BpPaT, BO3MeELLEHWE 2. BO3BpaALLATL, BO3MEWATb

refuse — (v) 0Tka3bIBaTLCA, OTKIOHATL

regarding — (adv) oTHocuTenbHo, O

regardless — (v) 1. He obpauiarb BHUMaHWe Ha 2. He B3Upas Ha, He CYNTARACL C
reimburse — (nN) BO3MelwaTb, KOMNEHCUPOBATL, ONNaYnBaTb

reject — (V) 1. OTKNOHATL (NpeanoXeHne) 2. 0Tka3biBaTLCA

relate — (v) 1. COCTOATbL B poACTBE 2. OTHOCUTLCH, UMETL OTHOWEHNE

release — (n) 1. oceoboxaeHue 2. paspetterne 3. oceoboxaaTsL 4. paspewarb
reliable - (adj) HapeXHbIA

relevant — (adj) yMecTHbIW, OTHOCALLWIACA K aeny

relieve — (v) 1. oceBoboxaarb oT 4ero-nubo 2. oka3biBaTb NOMOULb

reluctance — (n) Hexxenanwue with reluctance - HeOXoTHO

remark — (n) 1. 3aMevaHue 2. npumevaHune, ccbinka 3. 3amevartb, oTMeuaThb 4.
AenaTb 3aMeuaHne, BbiCKalbiBaTLCA

remedy — (n) 1. cpeacTBo 2. CpeacTBO NPABOBON 3AWUTDI

remote — (adj) 1. oTAANEeHHbIN, AANBbHWIA 2. MANOBEPOATHLIN

render — (v) 1. otaasatb, NNATUTL 2. NPeACTaABNATL (OTYET) 3. 0Ka3bIBaTh (ycnyry)
renewal — (n) 1. BoccTaHosNeHune 2. Bo3obHoeNeHUe 3. npoaneHne (cpoka)

rent — (n) 1. apeHaHan (kBapTUPHAA) NNata 2. A0X0A C HEABUXUMOCTH K Kanu-
Tana (v) 3. cpaeath B apeHAy, BHaeM 4. apeHRoBaTh, CHUMATb NOMELUEHNe
rental — (n) 1. apeHaHaa nnaTta 2. JOXOAbl OT apeHAbl 3. AOM, kBapTUpa, cAa-
BaeMble BHaeM

repair — (n) 1. peMOHT, peMOHTHble paboTbl (v) 2. peMoHTUpoBaTL 3. ucnpas-
NATb, BO3MewU,aTb

repay - (v) 1. Bo3Bpawatb (aonr) 2. soameuwsatb (ywep6) 3. sBosHarpaxaatb
repeal — (n) 1. aHHyNMpoBaHue , oTMeHa (V) 2. aHHyNUPOBaTb, OTMEHATL
replacement — (n) 1. 3ameHa, noameHa 2. 3ameleHune, ybbiTkn (OCHOBHOIO kanu-
Tana)

reputable - (adj) nouTeHHbIR, yBaXkaeMbli, RLOCTOUHBIA YBAXKEHUA

request — (n) 1. npocbba, TpeboBaHne 2. 3anpoc, 3asska (v) 3. npocutb, Tpebo-
BaTb 4. 3anpawmsatb

require — (v) TpeboBaTb, HyxaaThCA

rescind — (v) aHHyNnupoBaTb, OTMEHUTL, pacTopraTth

rescission —(n) aHHynuposaHue, OTMEHa, PacTopXeHue

reservation — (n) 1. coxpaHeHue 3a coboun 2. orosopka
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resort — (n) 1. obpaweHne (3a noMowbio) without resort — He npuberas k 2. npube-
raTb, obpawarscs k YyeMy-nubo

respond — (v) 1. oTBeyaTb 2. pearmpoBaTtb

restore - (n) BOCCTaHaBNUBaTbL

restrict - (v) orpaHnuuBath

restriction - (n) orpaHuueHue

resume - (v) BO30OHOBNATL

retail — (n) 1. po3HUYHAA NpoAaxa 2. NnpoaasaTtb B pO3HUUY

retailer — (n) po3HWYHBIA NpoAaBel

retain — (v) 1. yaepxusaTtb 2. COxpaHsTb

retroactive — (adj) umerouuin obpaTHyio cuny

reveal — (v) 1. oTkpbiBaTb 2. NOKa3biBaTL, 06HapyXuBaTb

revenue — (n) 1. 4OX0OA 2. rocyAapCTBEHHbIE A0X0AbI

reverse — (n) 1. obpaTHoe, NPOTUBONONOXHOE 2. HEYAaua, nposan

review - (n) 1. paccmorpeHue 2. (1op.) nepecmoTp

revise — (v) 1. npoeepaTb, MCNPABNATL 2. NnepecMaTpusaTb, UIMEHATL
rise — (n) 1. nosbiLeHWe, yBenuyeHue (v) 2. NoBLILIATLCA, YBENUYMBATLCA
robbery — (n) rpabex, kpaxa

rural — (adj) cenbckui

S
sample - (n) npoba, o6pa3seLy
sane — (adj) 1. B cBoem yme 2. 3apaBblii, 34PaBOMbICIALLMUIA
satisfaction — (n) ynosnersopexue
satisfy — (v) 1. yROBNeTBOPATL 2. COOTBETCTBOBATL, OTBEYATL TpebosaHUAM
savings — (n) cbepexeHuna
savings and loan association — ccyno-cbeperatensHas accounauun
scaffolds — (n) cTpouTenbHbie maTepuansl
scale - (n) 1. macwTab 2. paamep 3. Wwkana cTasok
scatter — (v) pasbpacoisath, paccbinaTtb
schedule — (n) pacnucanue, rpagmk, nnaH
screen — (v) npocMmaTtpuBaTth (LeHHbie Bymaru)
search — (n) 1. nouck 2. uccneposaHue (v) 3. uckaTb 4. Uccneaosatb, U3y4atb
secure —~ (adj) 1. HaAEXHbIA, NPOYHLIA, HAAEXHO 3atmLLEHHBIA (V) 2. OXPaHATL
3. rapaHTMpoBaTh 4. nonyyatb 5. obecneuusatb 40N
seed - (n) cemeHa
seek — (v) 1. uckaTtb, pasbiCKuBaTh 2. NPeABLABAATL UCK 3. MbITaTbCA, CTapaTbCA
seize — (v) xoHdKUckoBaTb, HanaraTbh apect
seepage — (n) npoca4nmBaHue, Teub, yTeyka
senior — (n) 1. ueHHaa Bymara C npuopuTeTHbIMU npaBamMu (adj) 2. crapwun,
rNaBHbIA
sequence — (n) nocneaoBaTeNbHOCTb
service — (n) 1. pabota, cnyxba 2. akcnnyatauus 3. obcnyxusaHue, cepeuc 4.
ycnyra 5. ynnata npoLeHToB (no 3aiMy)
serviceman - (n) WHCTPyKTOp
session — (n) 1. 3acenanue, coselanne 2. pabouun aeHb Gupxm
setback — (n) 1. cnaa 2. NOHWXeHWe LeH
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settlement — (n) 1. pacyeT, NOKpbiTUE NoraweHuve (Aonra) 2. NMKBUAALUUS CAENKA
3. paspetuenune (cnopa), yperynmpoBaHue

settling — (n) pacuer

sewer — (N) KONNeKTop, CTOMHanA Tpyba

shake out — (V) BLITECHATL C pbiHKa

share — (n) 1. pong, YacTb, nan 2. akuus (v) 3. AenUTb, y4yacTBoBaTbL B YeM-nubo
4. umeTb 2onk, BbITb NANLUMKOM

sheath — (v) o6wuBaTh (TEX.)

sheer — (adj) 1. cywumi, sasHbiA 2. abcontoTHLIA, NoNHenwWw# (adv) 3. NONHOCTLIO,
abconoTHo

sheetrock — (n) raxa (koHcTp.)

shifting - (n) nepemeuiernne, nepectaHoBka

shingle — (n) kpoBenbHana ApaHb, FOHT

shrink — (v) 1. ymeHbwaTbea 2. ycbixaTb 3. CaAUTLCA, AaBATb YCaAKY

sickness — (n) 6oneaxb

sign ~ (n) 1. o6bsABNeHue 2. noanuch 3. NpPU3HaK

sign - (v) noanucbIBaTLCA

signature — (n) nognuck

significance — (n) 1. 3Ha4YeHWe, CMbICA 2. BAXXHOCTb, 3HAYUTENbLHOCTb
significant — (adj) 1. BaxHbIiA, CyLLLEeCTBEHHbIA 2. NOKA3aTenbHbIN

slate — (n) wudpep, wnchepHas Kkpbila 2. KpbITh WKUDEPOM

slope — (n) 1. HAKNOH, CKNOH, cKaT (V) 2. KNOHWUTLCA, UMETb HAKNOH 3. ckaluMeaTb
sod — (n) aepH

solar — (adj) conHeuHbliA

sole — (adj) 1. eAUHCTBEHHBIW 2. NCKNIOYUTENDBHBIA, MOHOMONbHLIN

solely — (adv) eQUHCTBEHHO, TONBKO, UCKNIOYUTENBHO

solicit — (v) 1. npocutb 2. TpebosaTb, X0AaTaUCTBOBATL

solicitor — (n) noBepeHHbIA, OPUCKOHCYNbT

span — (1) MHTEpBan, NPOMEXYTOK BpEMEHH

specific — (adj) 1. ocobbli, cneunanbHbI 2. xapakTepHbid 3. TOYHbIA, onpeae-
fNeHHbIA

specification — (n) 1. nepeyeHb 2. onpeaeneHue, onucanue 3. (pl) TexHuueckue
YCNOBWA, XapaKTepucTukm

specify — (v) 1. TouHO onpeaenaTb, ycTaHasnueaTh 2. obycnasnueartb, orosapu-
BaTb 3. NnepeuncnsTb, ykasbiBaTb

split — (v) aenuTb, pa3buBarb Ha 4acTu

spouse — (n) cynpyr, cynpyra

stag — (v) cnekynuposaTbk LeHHbIMU GyMaramu

stature — (n) 1. 3akoHoAaTENbHLIA akT 2. yctas (adj) 3. 3aKOHHLIW, NeranbHbIN
statutory — (adj) ycraHoBNeHHbIA 3aKOHOM, NOANEXAWUA UCNONHEHUIO COrNACHO
3aKOHY

stock — (n) 1. hoHA 2. akLMOHEpPHbIHK KanuTan 3. akuus 4. ueHHble bymaru, obnu-
rayuun 5. nan, ageHexHbIn hoHA

strict — (adj) 1. TouHbIX, ONpeaeneHHbIn 2. cTporui, TpebosaTenbHbIA
subdivision — (n) nogpaspenexune subdivisions of profit — koMNOHEHTLI NPUGLINK
subject — (n) npeameT, Bonpoc subject to - nognexawmin

submit — (v) 1. npeactaBnaTh, NpPeALABNATL (AOKYMEHTHLI) 2. nepeaasaTb Ha
paccmoTpeHue 3. NOAYUHATLCA
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subordinate — (adj) 1. 3aBUCUMbIN, NOAYUHEHHBLIA 2. BTOPOCTENEHHbIV
subordination — (n) NnoA4YMHEHUE , 3aBUCUMOCTb

subsequent — (adj) nocnegyowmn

subsequently — (adv) Bnocneacteuu, NOTOM, No3xe

substantial — (adj) cywecTBeHHbIA, BaXHbLINA, 3HAUUMBIN

substantiate — (v) obocHoBbIBaTL, NPUBOAUTL AOKA3ATENLCTBA

subsurface — (adj) 1. HAxOAAWMACA NOA NOBEPXHOCTLIO 2. NOABOAHLIN
successive — (adj) 1. nocneaylowuin 2. CNeayOWUA OAVH 3a APYFUM, NOCneao-
BaTeNbHbINA

successor — (N) NPaBoNPeeMHUK, HacneaHuk

sue — (V) npeabaBUTL UCK

sufficient — (adj.) aocTaTouHbIA

summary —(adj) (n) kpaTkoe UaAnNnoXeHue, cBoaKa, pealome

summon — (V) Bbi3biBaTb (B CyA)

summons — (n) 1. Bbi30B B CyA 2. cyaebHan nosecTka

supersede — (v) 3aMeHATL, CMeWaTs (C nocTa)

supervise — (v) HabnoaaTb, KOHTPONUPOBATL, PYKOBOAUTL

supervisor — (N) MHCNEKTOP, KOHTPOnep

supplement — (n) 1. gononHeHue 2. npUnoXxeHue

supplier — (n) nocTaswmk

supply — (v) cHabxaTb, nocTaBnaATb

suppress — (V) 1. 3anpeuwjats 2. KOHUCKOBATL

surely — (n) 1. NOpy4YUTENLCTBO, FAPAHTUA, 3aNor 2. nopyyuTens, FapaHT

survey — (n) 1. ocMOTp 2. MHCNeKTupoBaHue, obcnesoeaxue (v) 3. ocmaTpveaTs
4. n3yyatb 5. NpOBEPNRTb, UHCNEKTUPOBATL

survive — (v) 1. BbbkuBaTb 2. coxpaHaTb paboTocnocobHOCTL, 0CTaBaTLCA B UC-
NPaBHOM COCTOSIHWUM

T
tank — (n) 6ak, pesepsyap

tax ~ (n) 1. nanor 2. paamep cueTa (v) 3. obnarate Hanorom

taxable — (adj) obnaraembin Hanorom

taxation — (n) HanoroobnoxeHune

tax-free — (adj) ceoboaHbIi OT ynnatel HANOroe, He obnaraembl HaNOFOM
taxpayer — (n) HanoronnaTenbWUK

temporary — (adj) BpeMeHHbIA

terminate — (v) 1. npekpawarb 2. orpaHnyueaTh

testimony — (n) cBupetensckoe nokaaaHue sworn testimony — noka3saHvve nog
NPUCAron

theft — (n) BOpoBCTBO, Kpaxa

thereafter — (adv) 1. c aToro BpemeHu 2. cornacHo atomy (obpasauy)

thereto — (adv) kpome ToroO, K TOMY e, BaobaBok

threat — (n) yrpo3sa

threaten — (V) rpo3uTb, yrpoxartb

tie — (n) 1. cBs3b 2. ponr, o6a3aTensLCTBO (V) 3. CBA3LIBATL 4. OFPAHUYUBATL YC-
NOBUAKMW

tight — (adj) 1. TpyaHbIA, TAXENbIA, CTECHEHHbLIW 2. CTPOrUi, OrpaHUYEHHbLIMA

tile — (n) 1. yuepenuua 2. kadens (V) 3. kpbITh Hepenuuen
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timely — (adj) cBoeBpeMeHHbIN

tip — (n) yaesble

title — (n) 1. TuTyn 2. npaso, npasoson TuTyn 3. an abstract of the title — aoky-
MEHT Ha npaBo BnaaeHus 4. to convey title — nepeaasats npaso

toll-free — (adj) He noanexawmin cbopy, NoLNNHE

to the benefit — (adv.) c Bbirogon

transaction — (n) 1. BeaeHue aen 2. cpenka, aeno

transfer — (n) 1. nepeHoc, nepeMewiexue 2. ycrynka, nepegava (npasa, umyule-
cTBa) 3. ROKYMEHT O nepeaauye

treasury — (n) 1. ka3Ha 2. kasHauenckue cepTuduxaTbl

trespass — (V) 1. HapywaTb NpaBo BNAAEHWUA 2. NOCAraTh Ha YTo-nubo

truck — (n) rpy3oBuk

trust — (n) 1. aoBepuTenbHan cOBCTBEHHOCTL 2. oneka 3. kpeauT 4. trust agree-
ment — [OroBOp O Nepegade UMyLLECTBa B pacnopsxeHue

trustee — (n) noBepeHHOE NULIO, ONEKYH

trustworthy — (adj) 1. kpeauTocnocobHbIl 2. 3acnyxusarouun 40BepUn

U
unanimous - (adj) eanHornNacHbIn, eAMHOAYLWHbLIA
unattended - (adj) 1. HeconpoBoxaaembi 2. OCTaBNEHHbIA 63 yxoaa
unconventional — (adj) 1. HeObbIYHBIA 2. HEKOHBEHLIMOHHbINA
understanding — (n) 1. cornacue, B3auMONOHUMaHUE 2. AOTOBOPEHHOCTb
unemployment — (n) 6eapaboTtuua
unemployment benefit — (n) nocobue no 6e3spabotuue
unfair — (adj) 1. HecnpaseANUBbIA 2. HEYECTHBLIA
unforeseen — (adj) HenpeaBUAEHHBIA, HENPEAYCMOTPEHHbIA
uniform — (adj) eanHoo6pasHbI, O/HOPOAHBINA
unjust — (adj) HecnpaseAnNUBbLINA
unjustified — (adj) HeonpaBaaHHbIA
unlawful — (adj) He3aKkoHHbIA, NPOTUBONPABHLIWA
unpaid balance — HenoraweHHbIA ocTaToK
update — (v) 1. MOgEepHU3NPOBATL 2. KOPPEKTUPOBATL, OGHOBNATL (AAHHbLIE)
upgrade — (v) nosbiwaTth (ka4ecTso)
upward — (adj) 1. noebiwatowun (adv) 2. esepx
usury — (n) pocToBLUYECTBO
utility ~ (n) 1. acbcpekTUBHOCTb 2. (pl) KOMMYHanNbHbIE YCNYry
utilize — (v) ucnonb3osaTth, yTUNN3UposaThb

\'
vacate — (v) 1. ocsoboxaate (nomeleHre) 2. OTMEHATL, aHHYNUPOBaTh
valid - (adj) 1. pencranMTensHbIN, UMEOWMIA cUNy 2. BECKUA, 060CHOBaHHbIA
variable — (adj) 1. u3amMeH4uBLIA, HENOCTORHHLIA (N) 2. NEpeMeHHan BenuunHa 3.
napametp
vehicle — (n) 1. asToTpaHcNopTHOE cpeacTso 2. (pl) TpaHcnopT
vendee - (n) nokynaTtensb
vendor — (n) npoaasey,
veneer - (n) 1. WNOH 2. (kupnu4Hasn) obNULOBKA, HAPYXHbIW CNOW
verification — (n) npoBepka, KOHTPONb, yAOCTOBEpPEHUE
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verify — (v) 1. NnpoBepATb, KOHTPONUPOBATL 2. YAOCTOBEPATL
vice versa — (adv) HaobopoT, obpaTHO

vigilant — (adj) 6auTenbHb!n

violate - (v) HapywaTb

violation — (n) HapyweHue

violator — (n) HapywuTens

virtually — (adv) dpakTudecku, B CywHOCTH

void — (V) aenaTb HeaeHCTBUTENbHLIM, aHHYNUMPOBATL
volatility — (n) u3MeH4YNBOCTL, HENOCTORHCTBO

volume — (n) 1. 06BLeM, KONUYECTBO 2. 3HAUUTENBHOE KONUYECTBO
voluntary — (adj) no6poBonbHbIV

vote — (n) 1. ronocosaHue 2. npaeo ronoca (v) 3. ronocosarts
vulnerable - (adj) ya3suMbIW, paHUMBbIN

w
waive ~ (V) 0TkasbiBaTbCA (OT Npasa)
warranty — (n) 1. rapaHTUa, NOPy4UTENLCTBO 2. paspeleHne, caHkuus 3. ycno-
BWE, OroBOPKa (KOHTpaKTa)
waterfront — (n) 1. nopT, ropoa UNU panoH, pacnonoXeHHobl Ha 6epery 2. Geper
well — (n) konoaeu, NCTOYRKK, CKBaXWHA
whereby - (adv) nocpeacTsom uero, kak
whichever — (pron) 1. kakow 2. Kako# yroaHo, kakon el HU
whoever - (pron) k10 6bl Hi, KOTOpbIK Gbl HU
will - (n) 3aBewaHue
windstorm ~ (n) 6ypa, meTenb
withdraw — (v) 1. 0T3bIBaTh, OTMEHATL, AaHHYNUMPOBATL 2. CHUMATL CO cYeTa
withhold — (v) 1. oTka3biBaTe B 4eM-NuGO 2. yaepxmsath (U3 onnatbl)
witness — (n) 1. ceuaeTent 2. 6bITb cBUAETENEM (V) 3. CBMAETENLCTBOBATL
worth - (n) 1. ueHa, cToumocTb 2. UeHHOCTb (adj) 3. umeroWwun onpeaeneHHyo
HeHy 4. UMeIOLLUIA LEHHOCTL, BaXXHOCTL

Y
yearly — (adj) exeroaHsii
yield — (n) 1. noxoa, AOXORHOCTb (V) 2. AaBaTb A40X04
yielding — (adj) npuHocswmin poxon

163



YuebHoe nspaHue

Cocrasutenu:
Ulenenexs /odmuna Mempoera
E¢umerko Enena BnadumupoeHa

“Real Estate Property”

MeTtoaunueckoe nocobue No aHrMUACKOMY R3biky
ANA cTyaeHToB 1-2 KypcoB
no cneunanbHOCTU
«3KcnepTr3a u ynpasneHue HeABUXMMOCTHLIO»

OtBercTBeHHbIN 3a Bbinyck: Wnenexs N.11.
Penakrop: Cmpokay T.B.
KomnbioTepHas Bépctka: Soposukosa E.A.
Koppextop: Wenenens J1.11.

Nuuensus Ne02330/0148711 ot 30.04.2004 r.

Moanucano k nevatn 16.07. 2007 r. Bymara «CHerypouka». Ycn. n.n. 9,53.
Yu.-u3pn.n. 10,25. opmar 60x84 6. "apHuTypa Arial. Tupax 100 ak3. 3aka3 Ne 805.
OtneyartaHo Ha pusorpade yupexaeHns obpa3oBaHua
«BpecTckuin rocynapCTBEHHbIN TEXHUHECKWIA YHUBEPCUTET»,

224017, r. bpecr, yn. MockoBckas, 267.

Svuensuna Ne02330/0133017 ot 30.04.2004 r.

ISBN 978-985-493-066-4

L]



